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AGREE WITH EVANS 
ON POST-WAR PLANS 





Underwriters Agree that American 
Insurance Interests Should Seek 
a World Wide Field 


\ 





MUST GET IN THE GAME 








Burdensome Requirements Need to Be 


AETNA (FIRE) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
The policyholders of this Company are . 
EXEMPT 
at time of a conflagration from the haunting fear that funds to ray will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Ast. 


L: O. KOHTZ, Ass’t Gen’! Agt. B. IVES, Asst. Sec’y 











Removed to Give Companies More 
Freedom to Move 





NEW YORK, Nov. 13.—The great- 
est interest is being expressed in the 
views recently put forth by President: 
Henry Evans of the Continental on the 
general subject of after-war conditions 
in the gigantic struggle for the world’s 
trade that is bound to materialize the 
moment peace is declared. It is recog- 
nized by the majority of. leaders in 
the business that Mr. Evans’ theory 
is sound in indicating the necessity for 
an equal trinity in banking, shipping 
and insurance. So far as the applica- 
tion of his views to the American field 


is concerned it may be said here that 
leaders in American companies are 
heart and soul behind him in the posi- 
tion he has taken. 


One prominent underwriter applied the 
word “prophetic” to Mr. Evans’ utterances 
on this point, when discussing the mono- 
graph with The National Underwriter man 
today. Said he: “The United States must 
get into the game. The proportion of fire 
insurance originating in this country that 
is now carried by American companies is 
simply absurd. I. believe you will find 
that the responsible heads of practically 
all of the American companies are in com- 
Plete agreement with the ground Mr. 
Evans has taken.” 


Gives Young His Views 


Commissioner Young of North Carolina 
has been communicating with fire insur- 
ance executives and plying them with in- 
terrogations as to their views on prevail- 
ing reinsurance conditions. In reply, a 


Commissioner Young that one way to 
Strengthen American fire participation in 
the business of the country, which, of 
course, would be in furtherance of Mr. 
Evans’ aspirations in this respect, would 


to progress, viz., to do away with the 
System of double taxation by which state 
taxes are frequently assessed on directly 
written premiums as well as_ the rein- 
surance, and also to remove the restric- 
tions now in foree in a number of states, 
Prohibiting reinsurance in non-admitted 
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Ausurance Company 
New Pork 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1917 


$ 2,000,000 


Ramre tale tatttin, 10,954,055 
STI. 5 doc can sso secitlc es 1 0,759,422 
SE EPPA DTT ec aaceae's 23,713,477 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
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companies. 


EDWARD MILLIGAN, Presideat 

GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 

THOMAS 5c TEMPLE, GEORGE C. LONG, JR, ‘ 

THEODORE F. SPEAR, Acs’ HENRY P. WHITMAN, Ass’t Sec’y 
1 GUSTETTER: Ase iss't See’y EDWARD V. CHAPLIN, Ass't See'y 

Surplus to Policy-holders_ . ‘ - $ 9,766,000 

Total Losses Paid . ‘ i . 84,600,000 


Cash Capital - Three Million Dollars 


> Reinsurance Reserved . $5,996,730 
Reserve for Outstanding Losses and all other 

Claims ° é ‘7 F 658,699 

NET SURPLUS ° e . Es 6,745,963 

Total Assets = * $16,503,963 











NEED HIGHER RATES 
ON HAZARD RISKS 





Recent Heavy Losses in the East 
on the Docks Cause 
Uneasiness 





NEED TO TAKE ACTION 





Prominent Underwriters Give Their 
Views as to the Situation Confront- 
ing the Companies 





NEW YORK CITY, Nov. i14—There 
has been much talk among the general 
offices here as to the big losses on docks 
where war materials’ and foodstuffs 
were stored awaiting shipment. The 
losses in Brooklyn and Baltimore are 
still being questioned as to cause and 
now comes the Washburn Wire Com- 
pany of this city, a sprinklered risk, 
which is supposed to have been set on 
fire at various points. Some of the 
managers here commented on the situa- 
tion when seen by THE NATIONAL UN- 
DERWRITER, 


Charles Lyman Case, of the London 
Assurance, says: “I am not one who 
believes much in additional protection, 
city, state, or national safeguarding 
munition and allied industries plants. 
I doubt if proper watchmen are ob- 
tainable now anyway. I believe fire 
rates are woefully inadequate. Prob- 
ably a special additional war rate pre- 
mium must be obtained. I see no other 
way of coping with past and prospective 
incendiary or enemy begotten fires or 
possible. conflagrations.” 


H. W. Eaton’s Statement 


Manager H. W. Eaton, of the Liver- 
pool & London & Globe, said: “The 
situation seems almost hopeless. Ask- 
ing the Federal Government to place 
uniformed soldiers patrolling every 
plant seems futile. Indeed it would be 
a false security unless a myriad of them 
were assigned. If we ask adequate rates 
presumably sufficient to cover extraordi- 
nary hazards we would be charged with 
discrimination. Insurance commission- 
ers have done much in recent years, co- 
operating with company officials, but 
they could not control the mass of leg- 
islators. If we find it necessary to 
eschew certain risks, government insur- 

(CONTINUED ON PAGE 4) 
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STATE FIRE MARSHALS 
NOW IN SESSION 


Large Attendance of Officials at 
the Annual Meeting Held in 
New Orleans 


HUSSEY IS PRESIDENT 


Excellent Program of Papers and Dis- 
cussions Is Provided—Many New 
Men Seen 


BY PAUL MASON 


NEW ORLEANS, LA., Nov. 14— 
The keynote of the twelfth annual con- 
vention of the Fire Marshals’ Associa- 
tion of North America, which held its 
first sessions today, is war conserva- 
tion. Governor Ruffin G. Pleasant of 
Louisiana and Mayor Martin Behrmann 
of New Orleans emphasized it in their 
addresses of welcome. It was the bur- 
den of the response by Col. J. R. Young, 
the veteran insurance commissioner and 
fire marshal of North Carolina and the 
president, Marshal L. T. Hussey of 
Kansas, laid stress on it in the presi- 
dential address. 


Attendance Is Excellent 


Fully three-fourths of the fire mar- 
shal states are represented, several of 
them by two or more from the depart- 
ment. The National Board and the 
National Fire Protection Association 
are represented and three of the best 
known fire chiefs in the country are 
here for the session. The old-timers 
among the marshals are: Colonel 
Young, S. E. Crans of South Dakota, 
and Ole O. Roe of Iowa, and his chief 
deputy, J. A. Tracy. E. P. Heaton 
came from Ontario, the only Canadian 
present and, as a prelude to making the 
report of the committee on publicity in 
place of Ralph E. Richman, editor of 
Fire Protection, stirred the convention 
to profound depths with his portrayal 
of what the world war has done to Can- 
ada and means to this country. 


Celebrities Present 


H. H. Friedley, the new fire marshal of 
Indiana, is here and so is John G. Gamber 
of Illinois. Former Marshals Walter H. 
Bennett of Illinois and Bat P. Sullivan of 
Louisiana are present. 

Among the insurance commissioners, 
besides Colonel Young, are T. M. Henry 
of Mississippi, J. H. Darst of West Vir- 


ginia, and W Van Camp of South 
Dakota. 
Secretary Franklin H. Wentworth 


represents the National Fire Protection 
Association. The National Board is rep- 
resented by General Manager W. KE. 
Mallalieu, C. J. Doyle, associate general 
counsel, and F. R. Morgaridge of the 
arson committee. 

Sam B. Boyd, chief of fire department 
at Knoxville; J. E. McFadden, chief at 
Memphis, and Louis: P. Sejol, chief at 
New Orleans, represent the International 
Association of Fire Engineers. 

Altogether, about sixty are present and 
many members are accompanied by their 
wives and other members of their families. 


Committee Reports Made 


Today’s program, after the formalities 
of welcome, included reports of the com- 
mittees on publicity, made by Mr. Heaton; 
actuarial bureau and standard blanks, Mr. 
Bennett; membership, Secretary Ww. M. 
Campbell, made this Seay state build- 
ing codes, Colonel Young, and standard 
hose couplings, Mr. Kubasta of Wisconsin, 
= the absence of Insurance Commissioner 

J. Cleary, made this afternoon. 

Mode ene Hussey appointed a committee 
on resolutions as follows: E. P. Heaton, 
Ontario; John G. Gamber, Illinois; J. S. 
Horan, ‘West Virginia. Addresses by C. 
J. Doyle on “Signs of the Times”; 
‘‘Woman’s Part in Fire Prevention,” Mrs. 
Bessie Street Coburn of Mississippi: “The 
Problem of Attack,” Mr. Wentworth, and 





Thoroughly experienced Insurance man 
desires change from present connection. 
10 years of success selling Casualty Life 
and Automobile at the back of me. What 
have you to offer? Addaess 41-B, care 


two round table discussions filled out the 
day. These were, “Fire Waste vs. High 

Cost of Living,” led by E. M. Gillenwater 
of Tennessee, and “Utilizing Fire Depart- 
ments for Fire Prevention Work,” led by 
T. F. Baker of Texas, in the absence of 
Marshal S. W. English. 

A number of round table discussions, 
and addresses by Messrs. Campbell, Ben- 
nett and Mallalieu will fill Thursday’s busi- 
ness session. The afternoon will be given 
over to a boat ride and other entertain- 
ments. Friday there will be papers by F. 
R. Morgaridge of the National Board, Mr. 
Friedley of Indiana and Paul Mason of 
the National Automatic Sprinkler Asso- 
ciation, New York, and a number of round 
table discussions, followed by election of 
officers and other routine incident to a 
closing session. 


G. H. McCausland Retires 


The announcement comes from London 
of the resignation on account of ill health 
of G. H. McCausland, foreign fire super- 
intendent of the Commercial Union since 
1908. A. E. Sich is appointed by _ the 
directors to succeed him. Mr. McCaus- 
land had a world-wide experience in fire 
insurance. He served on the council of 
the Insurance Institute of London since 
its formation and was one of its vice- 
presidents since 1909. ° 


Supervisory Committee Met 


The Rocky Mountain supervisory com- 
mittee met in Denver this week, the Chi- 
cago contingent being C. W. Higley of 
the Hanover, W. L. Lerch of the German 
American, G. H. Batchelder of the Penn- 
sylvania, and Neal Bassett of the Fire- 
mens. Secretary E. B. Hatch of the 
ooo Union accompanied the com- 
mittee. 


Columbus, Ky., Nov. 6.—Fire destroyed 
the greater part of the business district 
of Columbus, last night, with losses esti- 
mated at about $75,000 and a total of 
$20,000 insurance involved. The buildings 
burned were brick with a frame between 
and dry weather is charged with responsi- 
bility for the rapid spread. Practically 
nothing was recovered from the buildings. 


Miscellaneous Notes 


Clinton, Ky., had a rather serious fire 
in its business district last week, causing 
several thousand dollars’ loss. 


Charles T. Howard, chief of the Jeffer- 
sonville, Ind., fire department, has accepted 
an appointment as head of the fire-fight- 
ing force of the United States Quarter- 
masters’ Department: at Jeffersonville. He 
nominated four assistants from among 
whom the quartermaster will make three 
selections. 

W. C. Elliston, assistant state fire mar- 
shal of Kentucky, has received an appoint- 
ment to the statistical department of the 
United States Engineers Corps. Mr. Ellis- 
ton made repeated efforts to get into of- 
ficers’ training camps and persisted in his 
efforts to enter the service thereafter, un- 
til he was rewarded with this appointment. 


Ohio Agency Appointments 


Fire Assn.—Ickis.& Adams, Adena. 

Ger. Am., . Y.—W. Lutz, Youngstown; 
Jeannette Van Wagener, London; H. H. Sher- 
wood, Hilliard. 


Glens Falls—J. F. Mitchell, Cincinnati; C. D. 
Eubanks, Pleasant Hill. 

Henry Clay—W. S. Lee, Bellevue; D. W. 
Patton, se. 3 


Home—W. ee Delaware. 
Humboldt, Pa. —P. W. Kilcoyne, Portsmouth; 
P. S. Nelson, ee. 
Ins. Co. of Pa—E. A. Pabody, Columbus; 
D. A. Austin, Chardon; A. H. Kyle, Mantuce. 
Ins. Co., N. A.—Jos. R. Nolte, Delphos; L. D. 
Herrick, Quaker oy: L. Barr, ‘olumbus. 


Lon. Assur.—E. E. Braham, Dayton; F. Biehl, 
Galeon. 
Lon. & Lanc.—B. Jauman, Delphos. 
iit —D. Koontz, Mans- 


Marquette Natl., 
field. 


Merc., o Y.—H. M. Hooper, Middleport. 

Mich. & i B. Tucker, Toledo; C. F., 
Cornmin, “Van 

Mil. Mech. ant e Price, Union City; H. A. 
Hogan, Cleveland. 

atl.-Ben Frank.—L. Belle Pittis, Cleveland. 

Nat’l Un., Pa.—S. M. Johnson, Portsmouth; 
— B. Kagy, Findlay; E. A. Pabody, Colum: 
us 

Newark—L. Belle Pittis, Cleveland. 

Niagara—J. owse, H. F. Hall, C. F. 
Thainy Cleveland; H. L. Rea, London. 

North River—O. Dye, McConnellsville; J. i 
Nolte, Delphos; H. E. Fahrenbruck, 
Sweeney, incinnati. 

North. Assur.—The Quinlin Agency, George- 
town. 

W. Nat’l—F. J. Strayer, 
Bertha J. Farber, Lhe ake 

Norwich U.—T. Stoffel, Saint Clairsville. 

Orient, Conn. se iH. Nolte, Delphos. 

Penn a H. yrelte, Delphos 

Phoenix—J. Croaks, C. Latimer, Cleve- 
fand; Anna é. Kridler, Wa akoneta; a 
Herrick, Quaker City; J. H. Nolte, Delphos. 

Prov. “Wash. —T. Purpur, New Bremen; F. H. 
Laut, New Bremen; P. Primavese, Celina. 

. Reliance, Pa.—Campbell Ins, Agency, Can- 
ton; McCarty & Cowin, Geneva; E. A. Pabody, 


Columbus. 
R, R. Reese, Newark. 
Royal E Ex. ry: J. Jordan, Norwalk. 


Portsmouth; 





The National Underwriter. : 


Springfield F. & M—W, M. Codner, Dela- 
ware. 
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of New York 


Contingencies 





Continental (Fire) Insurance Company 


ITS GROSS ASSETS ARE - - 


AGAINST WHICH ARE CHARGED: 

Legal Reserve for Unearned Premiums. . 
‘** Losses being adjusted.. 

All other claims... .. 


Dividends (January 4, 1917).......... 


RAGAN. 2 Lee ee Pate ele ssbb ees dee ON ee $11,811,038 
LEAVING: 
Cem MCORWA ses: 66.2 au eiedapro kena aia ic mate penne $10,000,000 
TWEE SEEMS 2 os 5c cae ee es Bee eee ee 12,303,334 
Making POLICYHOLDERS’ SURPLUS............ $22,303,334 
Gross assets include excess deposit of $20,497 in Canada. 
FROM STATEMENT AS OF JANUARY 1, 1917. 
Continental Commands Confidence 
Home Office Pacific Coast Office Western Office 
80 MAIDEN LANE INSURANCE EXCHANGE BI.DG. 332 SO. LA SALLE ST. 
New York San Francisco Chicago 


HENRY EVANS, President 
$34,114,372 


. - $10,135,305 
594,008 
381,725 
100, 











HARTFORD, ‘ ‘ 


Rossia Insurance Co. 
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410 TONS OF GOLD 
NORTH 4 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


HAVE BEEN PAID - 
TO POLICY HOLD. 
ERS BY THE 
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ERICA 





IN YOUR FIELD, WRITE —_ ABOUT 





WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. 


TH 
T IS WORTH TRYING 


IF TERE. ARE ANY_ SUCH RISKS 
WE MAY BEABLE TO HELP YOU, 




















THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 














INCORPORATED 1849 


WESTERN 


Insurance emery 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 


Capital - - - - - - ~-$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - - 728,234.87 
Losses Paid to date - - - 6,464,905.01 















The Mechanics 
Cash Capital, $250,000 


NEWARK, N. J. 


ORGANIZED 1854 


INSURANCE 
COMPANY 


JANUARY 1, 1917 


of Philadelphia 
Net Surplus, $404,579.61 


Surplus to Policyholders, $654,579.61 


EASTERN DEPARTMENT HomMeE OFFICE WESTERN DEPARTMENT 

D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA. 

A. H. HASSINGER, SEC'Y PENNA. W. T. BASSETT, ASST. MGR. 


CHICAGO, ILL. 





EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 














ORGANIZED 1855 
FIREMEN’S "surance 

JANUARY 1, 1917 

Cash Capital $1,250,000 Net Suplus $2,449,794.93 

Surplus to Policyholders, $3,699, 794.93 


OF NEWARK 


WESTERN DEPARTMENT 
NEAL 


VICE-PRES. & MGR. 
W. T. BASSETT, ASS'T. M 
CHICAGO, ILLINOIS 
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LESS THAN EXPECTED 


WAR SPEED LOSSES ARE FEW 





Abnormal Industrial Conditions Have 
Not Caused Claims That Un- 
derwriters Anticipated 


Surprise has been expressed in some 
quarters that there have not been more 
losses than reported on special hazards 
throughout the country, where any kind 
of war material is being made. While 
there is no legitimate reason for turn- 
ing down this class of business, when 
it is good of its kind, yet the compa- 
nies are recognizing the increased phys- 
ical hazard accruing. 

Lack of Cleanliness 


War demands call for rush work, night 
and day, and it follows that these plants 
must suffer from a lack of supervision 
as to care and cleanliness, added to 
which, in a great many cases, is the 
owner’s indifference to the demands or 
requirements of insurance interests. 
He figures that the enormous profits be- 
ing made will compensate him for any 
loss and he takes a chance of the plant 
not burning—at least until he has made 
his pile—and then he is ready to sell 
out to the insurance, companies. 


Always Something Wrong 


“Tt’s either one thing or the other,” 
said an underwriter recently. “In dull 
times, when many, of the manufacturing 
plants are shut down or running on 
short orders, we fear the moral hazard 
and write sparingly; when good times 
are on and full steam up, the physical 
hazard looms up, and the question 
arises—will the present rates enable us 
to carry the business, indefinitely, 
through all stages and careers of the 
special hazard?” 


Miscellaneous Notes 


The finance committee of the Home of 
New York has voted to subscribe $25,000 
to the Young Men’s Christian Association 
and $100,000 to the “Victory Loan” of 
Canada, 

Special Agent L. B. Grossmith, of the 
St. Paul Fire & Marine in northern Illi- 
nois, is spending some time at the home 
office assisting in the underwriting de- 
partment. 

George A. Reddy, superintendent of the 
loss department in the United States 
branch of the Hamburg-Bremen, has re- 
signed to accept a similar position with 
the Royal Exchange. 


The insurance men of Detroit are look- 
ing into the subject of establishing a local 
insurance institute in that city. A com- 
mittee has been appointed consisting of 
home office men to investigate the subject 
and find what can be done. 

The American Automobile of St. Louis 
has entered Orégon, appointing Walter J. 
Kroder, of Portland, as general agent for 
the state. Mr. Kroder has been special 
agent for the Ocean Accident for several 
years. 

H. W. Banks, formerly of F, B. Hall 
& Co., New York City, will be connected 
with E. M. Cromwell & Co. All the busi- 
ness of E. M. Cromwell & Co., will be put 
through the firm of Ream, Ives & Wright- 
son, 

Krederick W. Cole, for many years con- 
Sulting engineer and expert of the Game- 
well Fire Alarm Company, with which he 
had been associated for the past 40 years, 
died yesterday at his home in Newton 
Highlands, aged 60 years. 

[t is reported that agents at Terre 
Haute, Ind., have issued blanket policies 
on the buildings of the Vigo-American 
Clay Company without the 90 percent re- 
duced rate average clause and companies 
are asking for correction. 

The Detroit Fire & Marine which with- 
drew from Iowa because of the disorgan- 
ization of rate conditions some nine years 
ago, has reentered the state. The Ellis 
& Holland agency of Des Moines repre- 
Sents the company in Iowa as general 
agents, 

The new Iowa National Fire of Des 
Moines had insurance in force Sept. 1 of 
$9,000,000 and had received premiums of 
$96,000. Since then the business had con- 
foram & Bapprine yo L. Bleakly, 

ate a i 
COMP: uditor, is president of the 
us. M. Guthridge, of the local agency of 
yownsend & Guthridge at Martinsville, 
ine. has sold his interest to Gilbert R. 
rown and the firm name- has been 
changed to Townsend & Brown. Mr. 





Guthridge has gone with th nt . 
tional Bank as camhier: ec pene: he 





NEW YORK 


**One of the Giants’’ 





QU KEN 


Western Department 


ASSETS Value 


INS. CO. OF AMERICA | BordsandStocksot Municipatticss: °2.179.02199| Uncamed Premium | 


STATEMENT JANUARY 1, 1917 


Actual Market 
December 31, 1916 


LIABILITIES 





Cash in Bank & on Hand 641,273.58 
Prems. in Course of Coll. 1,004,335.50 





Accrued Interest and 6,973,698.40 
CHICAGO ‘im hittin. a0. 144,639.07 had REP mera oeyrs 
ae oe a t ita! 
P. D. McGREGOR, - Manager 1,853,248.15 | NSLPPEEAT eegrond Capital and $5.176,149.57 
A.R. MONROE, =- Assistant Manager | TOTAL ADMITTED ASSETS..... $12,149,847.97 | Net Surplus to Policy Holders....... 6,176,149.57 


Bonds of Railroads................ 4,465,901.33 
Guaranteed Stocks of Railroads... .. 1,913,787.00 | Losses in Course of 
Preferred Stocks of Raitroads....... 325,655.00 Adjustment......... 803,365.81 
Miscellaneous Securities............ 483,602.00 ae 
Cc and other 
$10,296,599.82 | Liabilities..........  210,030,73 
Loans on Bonds and Mtg.$ 63,000.00 Capital Stock....... 


- 1,000,000.00 











CHANGES IN THE FIELD 
W. L. GRUPE GOES TO ST. LOUIS 
Home Office Automobile Special Agent 


of the Hartford Fire Contracts 
With American Central 





Walter L. Grupe, of Hartford, Conn., 
eastern special agent in the automobile 
department of the Hartford Fire, is re- 
turning to his old home in St. Louis, 
where he will take charge of the auto- 
mobile department of the American 
Central. He was formerly in the insur- 
ance business in St. Louis and then 
went to Chicago to become special 
agent of the automobile department of 
the Hartford. When he went to the 
home office, his brother, A. H. Grupe, 
succeeded him in the western depart- 
ment. 





R. S. Newell 


R. S. NeWell, inspector of the New 
York Underwriters, who has been [o- 
cated temporarily in the west, assist- 
ing R. L. Tanner, western special agent, 
has been called to the colors, as a cox- 
swain in the United States naval re- 
serve corps. 


W. J. Wendt 


W. J. Wendt has been appointed 
special agent of the Firemens of New- 
ark for the mountain field wtih head- 
qaurters at Denver. He was formerly 
Illinois state agent of the Newark, and 
has made a good record in the field. 


Ross A. Moore 


Ross A. Moore has resigned as spe- 
cial agent of the Detroit National in 
Indiana to become manager of the in- 
surance, rental and real estate depart- 
ment of the new City Trust Company 
in Indianapolis. Mr. Moore is a young 
man of both field and local experience, 
having been manager of the insurance 
department of the Union Trust Com- 
pany of Indianapolis and special agent 
of the Standard Fire of Hartford be- 
fore going with the Detroit National. 
His first insurance experience was with 
the Indianapolis Inspection Bureau and 
he is particularly well qualified for the 
duties of his new position. 


F. E. Dickerson 


F. E. Dickerson, formerly special 
agent of the Pennsylvania in Kansas 
and prior to that a Chicago insurance 
man, will locate in a few weeks at 
Miami, Okla., where he will be asso- 
ciated with a local agency. He is now 
with his father at Tecumseh, Okla. 


E. W. McDiarmid 


E. W. McDiarmid has resigned as 
inspector of improved risks in the 
western department of the West- 
chester. He is leaving the road and 
hopes to. locate later in some work that 
will not require traveling. Mr. Mc- 
Diarmid has been with the West- 
chester a year and has done good work. 
He is a graduate of the fire prevention 





engineering course of Armour Institute 
and has had experience with the manu- 
facturing mutual companies. 


H. H. Folkman 

H. H. Folkman has been appointed 
special agent of the Security of Con- 
necticut and Reliance in Illinois, to as- 
sist State Agent E. T. Tanner. J. F. 
Jacobson, who has been special agent, 
has been called to the office to assist in 
the work there. Mr. Folkman has trav- 
eled for the National Surety. 








F, J. Goodwin 

Frank J. Goodwin, of Adams & Boyle, 
at Little Rock, Ark., has succeeded 
Frank C. Hatfield as state agent of the 
Phoenix of Hartford and the Connecti- 
cut, with headquarters in Little Rock. 
Mr. Hatfield has become: special agent 
for the companies in New Jersey ter- 
ay with headquarters in New York 

ity. 


COCHRAN MADE PRESIDENT 
At the annual meeting of the Western 
Improved Risk Association composed 
of Union companies, J. W. Cochran of 
the Fire Association was elected presi- 





dent, J. C. Corbet of the Northern of 
England, vice-president and L. J. Brad- 
dock of the North America, secretary 
and treasurer. The rules were changed 
so that membership on the executive 
committee is open to assistant mana- 
gers. The new executive committee is 
composed of the officers and W. H. 
Lininger, Springfield; J. M. Thomas, 
Fidelity-Phoenix; W. E. Miller, Ger- 
man American; W. F. Robertson, 
Liverpool & London & Globe. Man- 
ager W. G. Sanderson gave his report 
which was very satisfactory. 


Conference Committee Meets 


A meeting of the executive committee 
of the Western Automobile Underwriters 
Conference was held in Chicago last week 
to consider its recommendations that are 
to be presented at the annual meeting of 
the National Conference in New York City, 
Nov. 22. The various problems discussed 
at the recent joint meeting of the execu- 
tive committee of the Western Conference 
and the National Conference were again 
discussed, and plans for the National Con- 
ference meeting formulated. 


The Motor Union of London is entering 
New York and has purchased $200,000 of 
Liberty Loan bonds. Wade Robinson of 
New York City is appointed United States 
manager. 
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WILL NOW WRITE FIRE 


NEW PLAN OF STATE HAIL 


Des Moines Company Changes Its 
Name and Will Extend Its 
Underwriting Scope 





DES MOINES, IA., Nov. 15.—The 
State Hail Insurance Company of Des 
Moines has changed its name to the 
State Insurance Company, and will 
hereafter write fire insurance as well 
as hail business. The*company was li- 
censed in February of this year and it 
was the original intention to write 
nothing but hail insurance. The com- 
pany has now decided to write fire in- 
surance, so felt the necessity of a 
change in name. 

It has had a successful year with 
its hail business, and it is upon the 
request of many of its agents that the 
other lines are added. The capital 
stock, which is $100,000, will remain 
the same, and for the present the com- 
pany will confine its efforts to Iowa 
only. 

Particular attention for the first year 
will be given to hail insurance on grow- 
ing crops, and fire business on farm 
property and town dwellings. 


KOECKERT IS ON THE JOB 





New Vice-President of the Continental 
and Allied Companies Is Warmly 
Welcomed 





NEW YORK, Nov. 14—Fred W. 
Koeckert, vice-president of the Conti- 
nental, received a very warm welcome 
at the home office upon his arrival here 
yesterday. A big bouquet of flowers 
was on his desk and all day yesterday 
and today he was the recipient of cor- 
dial welcomes and friendly greetings 
from former Chicagoans and other 
western men, who, like himself, are 
now residents of the metropolis besides 
receiving many letters and telegrams. 
One caller said after leaving, “It is 
hard to tell whether he radiates more 
sunshine from the room so long occu- 
pied by Mr. Kline or old Sol himself, 
whose beams shone through the big 
windows on the executive offices on the 
23rd floor of the Continental building at 
80 Maiden Lane.” 


Increases Its Office Space 


NEW YORK, Nov. 14.—The Underwrit- 
ers Map Association has had to take addi- 
tional floor space in the building it now 
occupies at 229 Fulton street because of 
the greatly increased staff necessary to 
keep up its program of getting out in 
rapid succession the new card maps of 
eastern cities, two of which have already 
been issued. The Sanborn Map Company 
appears to be branching out in a new 
field, that of real estate map making. It 
has just issued a real estate map of the 
city of Hartford. A map of Staten Island 
is reported to be almost ready for dis- 
tribution. 





Made Acting Manager 


Thomas L. Wilson, assistant to the late 
J. Parsons Smith, manager of the Dela- 
ware Underwriters, has been appointed 
acting manager. It is not likely that a 
manager will be appointed until the first 
of the year. 





Caledonian I{nsurance 
Co., of Scotland 


FOUNDED 1805 
“The Oldest Scottish Insurance Office” 


UNITED STATES HEAD OFFICE 


Caledonian Building, 
50-52 Pine Street, os New York 


CHAS. H. POST, U. S. Mgr. 
R. C, CHRISTOPHER, Asst. U. S. Mgr. 





GOES BEYOND THE HILLS 
W. C. DANIEL, COLUMBUS, DEAD 
Ohio State Agent of the Northern 


Passes On—Many Years in 
Service ; 





COLUMBUS, O., Nov. 14—W. C. 
Daniel, 53, one of the best known fire 
insurance men in Ohio, died here last 
night after an illness of two years. 
He was state agent of the Northern 
Assurance, with which company he 
had been affiliated for thirty-five years. 
He had resided in Columbus for twenty- 
two years and is survived by his widow 
and one son. He had returned from 
Magnetic Springs Sunday and expected 
to be at his desk Monday. Mr. Daniel 
had been in the service of the Northern 
since December, 1882. He began as 
a file boy with the company in its New 
York City office. He was the oldest 
employe in point of service connected 
with the western department. All of 
his field work was in Ohio and West 
Virginia. 


Mutuals Hit by Loss 


The factory mutuals sustained a heavy 
loss at New Kensington, Pa., when the 
plant of the United States Aluminum 
Company was destroyed by fire and explo- 
sion. The Factory Insurance Association 
in the east had this line of $2,000,000, but 
last month it was taken over by the 
senior mutuals. It was a sprinklered risk 
and had war contracts. It is thought to 
be an incendiary loss. . 

The buildings of the plant were brick, 
steel frame and part iron clad, one to six 
stories, with fireproof, planked on steel 
beams and reinforced concrete construc- 
tion. The company was manufacturing 
star shell powder and liquid fire. It was 
estimated that 50 per cent of the risk was 
subject to one fire. The sprinkler system 
was regarded as good. 


Some Opposition Arises 


Opposition to the licensing of any Ger- 
man or enemy ally fire company under the 
enemy trading act will be presented at the 
hearing before Assistant Secretary Rowe 
of the Treasury Thursday by a delegation 
from New York City, headed by Richard 
M. Hurd, president of the Lawyers’ Mort- 
gage Company and chairman of the board 
of trustees of the American Defense 
society. 


Virginia Agents Uneasy 


It is reported that there is a movement 
on foot among certain agents in Virginia 
to have that state transferred from the 
jurisdiction of the Southeastern Under- 
writers Association to the Middle Depart- 
ment. Some Virginia agents are opposed 
to the management of the S. E. U. A. at 
Atlanta, and have been conducting a cam- 
paign to have the supervision of Virginia 
transferred to the north. 


Farmer Special Agent 


J. H. Good of Neoga, Ill., is not only 
special agent of the Aetna but he is a 
farmer. Field men who recently visited 
his town were rather impressed by seeing 
public sales bills tacked upon telephone 
poles, fences, etc., announcing that Mr. 
Good would sell his livestock and farm 
implements at his farm four miles north- 
east of the town, Nov. 9. He sold seven 
horses, 50 cattle and 60 head of hogs. He 
has about 30 head of cattle left and he 
will hold another sale in the spring. This 
indicates that a special agent can make 
a good farmer any day in the week. 


Polonia Names Officers 


Officers were selected by the Polonia 
Fire Insurance Company of Chicago which 
was licensed last week. The stock of the 
company has been sold almost exclusively 
to Poles, and it expects to transact its 
business largely among the Polish popu- 
lation of Chicago and Illinois. L. 
Piotrowski was elected president of the 
company. Mr. Piotrowski, who was for- 
merly city attorney of Chicago, organized 
the company. He has been prominent in 
Chicago as an attorney for some years. 
Albert Wachowski, secretary of the Polish 
Building & Loan Association of Cook 
County, was elected vice-president. Julius 
Smletanka, collector of internal revenue, 
is secretary and John F. Smulski, prest- 
dent of the Northwestern Trust & Savings 
Bank, treasurer. 

A managing underwriter has not been 
selected, but it is expected that this posi- 
tion will be filled within a week. 


. 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 











TO HAVE IMPORTANT TASK 


E, C. SMITH TO BE IN CHARGE 


Will Go to Boston to Superintend 
Analytical System in 
New England 


BOSTON, MASS., Nov. 14—Edward 
C. Smith of the Western Actuarial Bu- 
reau of Chicago, considered one of the 
highest authorities in the United States 
on the analytical system of fire rating, 
has been engaged by the New England 
Insurance Exchange to superintend the 
application of the system to the New 
England field. 

Mr. Smith had charge of the tests re- 
cently made at Hartford, which resulted 
in the vote of the New England Ex- 
change to adopt the Dean system for 
the New England territory. He will 
take up his duties in Boston the latter 
part of the present month, it being the 
intention to confine the readjustments 
to the metropolitan district of Boston 
at the outset. 


NEED HIGHER RATES 
ON HAZARD RISKS 


(CONTINUED FROM PAGE 1) 


ance might be inevitable with its attend- 
ant unfortunate features. Apparently 
the state and city cannot assign suffi- 
cient capable safeguards. The compa- 
nies might undertake at their own ex- 
pense to do so, but it is most: difficult 
to obtain sufficient and _ properly 
equipped men. Anyway the companies 
are exerting already superhuman efforts 
to cope with the situation as to gran- 
aries, storehouses and food and cloth- 
ing plants. No concerted movement 
has been made yet for company offi- 
cials to get together to discuss rates or 
provide additional guardians.” 


Manager Richards’ Views 


E. G. Richards, of the North British, 
said: “I have just told our London rep- 
resentative that the Baltimore, Black 
Tom, Washburn plant and Dows Stores 
fires were just as much alien enemy 
losses as if the German fleet had bom- 
barded them. The Washburn plant was 
regularly inspected, adequately sprink- 
lered and presumably had proper and 
sufficient watchmen. Yet the sprinklers 
oozed a little and then ceased. The 
supply was cut off, pipes cut or the 
tanks had been drained. I understand 
many plants have requested additional 
federal protection. Repeated losses 
like these are appalling, yet the present 
provision for protection and precau- 
tions seem so inadequate as to be futile. 
We are by no means idle ourselves, but 
we alone cannot cope with the situation. 
I am doubtful if the companies. could 
gather an army sufficient to prevent 
such losses by patrolling and inspection 
if alien enemies are permitted ingress. 
The problem is far different from the 
life insurance situation, yet life under- 
writers are permitted to charge for the 
war hazard by additional premiums. 
No steps are being taken thus far by 
the companies to discuss rates on risks 
which are attractive subjects for alien 
enemy activities. It is almost impos- 





sible to refuse to write many risks 


which are quite likely to be the next to 
be destroyed. Present rates are utterly 
insufficient in view of extraordinary 
conditions. The problem is distressing, 
but the remedy seems remote.” 


Losses Are Very Heavy 


Fire underwriters here are intensely in- 
tensely interested in perfecting: prompt 
remedies for the abnormal losses in piers 
and water front properties that are now 
becoming of startling frequency. Roughly 
approximated, the losses on these classes 
in the last few months have exceeded 
$5,000,000 in New York City and Long 
Island alone, and that is not including, 
of course, the $10,000,000 loss at Black 
Tom Island. Among the large recent 
losses have been: Grain Stores of the 
New York Dock Company at Brooklyn; 
American Sugar Refining Company at 
Brooklyn;.Pier 26 at Brooklyn, and the 
Washburn Wire Company, New York City. 


Guard Is Not Sufficient 


It is definitely felt by leading insurance 
men here that the police and fire depart- 
ments of the city cannot cope success- 
fully with the situation; their facilities 
are unequaled to it, and the demands upon 
them for routine work are too great. The 
only solution of the problem appears to 
lie in a military guard. The staff of the 
Bureau of Fire Inspection under F. J. T. 
Stewart, the engineer in charge, has been 
actively at work on fire prevention in this: 
city and has completed more than 700 
inspections of waterfront property and 
plants where munitions and food supplies 
are stored, both for shipment and for use 
in this country. Great as this work has 
been, there remains probably as much 
more to be done. The Bureau of Fire In- 
spection was organized on Aug. 1, of this 
year. All inspectors are furnished with 
credentials by the state for the purpose of 
identification, signed by Governor Whit- 
man and Henry D. Sayer, chief of the 
Industrial Division of the State Defense 
Council, and these in turn counter-signed 
by J. B. Buell, secretary of the Committee 
on Industry. 


Purpose of Organization 


The purpose of the organization is the 
delivery of war supplies on time by se- 
curing proper safeguards against fire. In- 
spectors gave their first attention to a 
survey of manufacturing plants engaged 
in filling war orders for the government. 
The second general class of plants visited 
was those of food depositories and fac- 
tories. The third class consists of miscel- 
laneous factories and warehouses, such as 
boot and shoe and garment factories, wood 
and metal working plants, and industries 
that have any indirect bearing on the suc- 
cessful prosecution of the war. The New 
York Board of Fire Underwriters organ- 
ized this bureau for the purpose of co- 
operating in this city with the Mayor’s 
Committee, 


Want Military Guard 


Serious as such a step is, it is generally 
felt that there is no remedy outside of 
military guards. Insurance men are urg- 
ing this almost unanimously. At the pres- 
ent time, with the exception of private de- 
tectives, who in many instances have 
proved worse than ineffective, there are at 
present only about fifty men who are 
guarding our waterfront from the Battery 
to Albany, under the command of United 
States Marshal Thomas D. McCarthy. 
There are less than this number for the 
whole of Long Island. This is only the 
ordinary peace force. The Department of 
Justice has asked Secretary of War Baker 
for a force of 10,000 men to be placed at 
the disposal of the officials of the De- 
partment of Justice in New York for the 
purpose of preventing further incendiary 
fires along the waterfront of this city. It 
is believed that one of the subjects dis- 
cussed at the conference Nov. 9 between 
President Wilson and Attorney-General 
Gregory was this phase of the enemy alien 
situation. Fire underwriters feel that any 
other method of protection is foredoome 
to failure, and are anxiously awaiting the 
decision of the Washington authorities as 
to the placing of some such force as —— 
been described at the disposal of loca 
Officials. . 

Of course, it is hoped that a strict os 
forcement of the barred zone remedy z 
to be made immediately effective. In 
timations to this effect have been coming 
from Washington. If enemy aliens are 


excluded from our coast cities, an impor- 
tant forward step will have been taken 





in the right direction. 
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CONFLAGRATION LESSON 


DANGERS OF SHINGLE ROOFS 





H. A. Clark Relates. Experiences of 
Atlanta and Paris, Tex., 
Disasters 





by the Phoenix. 





(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 
Local Agents desire these days a Company on which they can rely with absolute confidence. The Phoenix 
has endeavored in all its relationships to be a service institution. i 
justice and progress. An Agent has properly discharged his responsibilities when his cu tomers are protected 


It believes in promptness, liberality, accuracy, 


Western Department: 

Insurance Exchange, Chicago 
Head Office: 

100 William St., New Yegk 
Marine and Automobile Dept. : 

3 So. William St., New York 
Pacific Department: 

343 Sansome St., San Francisco 











H. A. Clark, recently appointed as- 


sistant manager of the Germania, and 
until recently in charge of its loss de- TO GATHER IN COLUMBUS 


partment, delivered a paper before the. 
Fire Insurance Club of Chicago this 


week entitled “Lessons of the Atlanta,} PLANS FOR AGENCY MEETING 


Ga., and Paris, Texas, Conflagrations.” 
He said in part: “In the seventeenth 
century the great fire in London oc- 
curred, and it is- perhaps somewhat 
surprising to know that relatively the 
loss was greater than that sustained 
during either the Chicago or San Fran- 
cisco conflagrations. By this great fire 
the city of London was reduced to 
ruins, little more being left than a few 
houses in the outskirts of one corner 
of the city. 

“Following the London disaster the 
need for some form of individual pro- 
tection against such a calamity became 
apparent, and it was about that period 
that the general outline of our pres- 
ent day system of fire insurance was 
formulated.” 


With all of the careful, painstaking 
plans of our great underwriters to pro- 
vide for the various contingencies arising 
in the business, not until 1912 did the 
companies take up seriously the question 
of formulating some plan or method that 
would prove effective in the handling of 
conflagration loss adjustments. It seems 
all the more remarkable that something 
along this line was not taken up imme- 
diately following the San Francisco dis- 
aster, in view of the chaotic condition of 
affairs which existed at that time, espe- 
cially in connection with the formation 
of committees and the adoption of a sat- 
isfactory working method for handling 
these losses. 

Mr. Clarke then gave a general outline 
of the plan, followed by the National 
Board committee on adjustments. 

Commenting on some features of the 
Paris, Texas, conflagration, Mr. Clarke 
said, “There was a fire proof building 
which was badly damaged—a six story 
reinforced concrete brick faced bank 
building which it was said cost about 
$150,000 and’on which there was $35,000 
insurance, the loss being total. In this 
case the owners were heavy losers as the 
loss was several thousand dollars in ex- 
cess of the insurance. This building fur- 
nished a concrete example of the excel- 
lent protection afforded by wire glass. 
On the street front this building had plate 
glass in wooden sash, and the other side 
had wired glass in metal sash. The win- 
dows fronting on both streets were burned 
out and the fire swept through the build- 
ing, while the wired glass was still in- 
tact after being, subjected to a tempera- 
ture of about 1,500 degrees, with fire both 
inside and outside of the building. 


Little Coinsurance Operative 


As regards coinsurance the people of 
Paris learned a sad and costly lesson by 
the conflagration, as the insurance gen- 
erally was small compared to the values, 
and had the laws of Texas upheld the co- 
insurance clause, rates would have been 
lower and the people would have been 
more fully protected, and in spite of 
themselves would have been able to col- 
lect hundreds of thousands of dollars more 
from the fire insurance companies. 

My observations of the havoc wrought 
by these large fires have brought to my 
mind that a conflagration may be likened 
to mob violence which put at defiance all 
the well laid plans of law and order and 
run amuck, apparently impelled by some 
Super-human, uncontrollable force that 
Spends its fury with utter contempt for 
all human efforts to check it. 


There is present in many fires a phe-| to man’s enterprise—the shingle roof with 


nomenon known as the “conflagration 





Ohio Association Will Have a Strong 
Program at the Convention 
” Next Week 





COLUMBUS, O., Nov. 14.—Presi- 
dent Cliff C. Corry of the Ohio Asso- 
ciation of Insurance Agents has sent 
out invitations to members to attend 
the twenty-first annual meeting at the 
Virginia hotel, Columbus, Monday and 
Tuesday of next week. The first ses- 
sion will be held Monday afternoon at 
1:30 o’clock. President Corry will give 
his address and there will be reports 
of committees and officers that after- 
noon. On the second morning there 
will be an address by President E. M. 
Allen of the National association and 
there will also be discussions on the 
new brokers license law, uniform sys- 
tem for collection of premiums, reform 
laws for protection of agents, anti- 
discrimination law, explosion instr- 
ance, use and occupancy insurance and 
sprinkler leakage. In the afternoon C. 
R. Tuttle, western manager of the 
North America, and chairman of the 
uniform forms committee will talk on 
“Uniform Forms.” 


“ 





been a drop of rain for seven weeks, and 
the old shingle roofs were curled up in 
convenient fashion to permit the lodgment 
of flying sparks borne by the high winds 
which prevailed. 

Another source of spreading the flames, 
and one not generally known, was the 
innumerable nests of English sparrows 
which were ignited and blown about by 
the wind, and which was probably as an 
important a factor in causing new fires 
as the fire brands. 

It is generally conceded that property 
destroyed by dynamiting of buildings for 
the purpose of arresting the progress of 
a fire, is considered a loss within the 
meaning of the provisions of the New 
York standard :fire policy, although the 
immediate agency thus destroying the 
property is an explosion, and the courts 
have held this to be the rule. 

In order to show you the enormity of 
the Atlanta conflagration for which shin- 
gle roofs were diréctly responsible, I have 
figured that if all the buildings destroyed 
were placed side by side, they would con- 
stitute an uninterrupted row of houses ten 
miles long, from Chicago to Evanston, Ill. 


Late in Enacting Laws 


Ordinances are usually passed after a 
town has been conflagration swept, it 
being the old story of locking the barn 
after the horse has been stolen. Spring- 
field, Ill., has recently passed a shingle 
roof ordinance and should receive the 
thanks of its citizens and the insurance 
fraternity for it. . 

We owe it as a duty to the interests 
we represent to sound the death knell of 
the combustible roofs, and to drive home 
this gospel to the public. Let us indi- 
vidually and collectively take up the 
cudgel against it and let us everlastingly 


PREMIUM INCREASE SEEN 


BOSTON BOARD’S' ELECTION 





James H. Carney Succeeds Dewick as 


President—Interesting Reports of 
Officers and Employes 





BOSTON, Nov. 13.—James H. Car- 
ney of Kaler, Carney, Liffler & Co. was 
today elected president of the Boston 
board. He started in the insurance 
business in Boston soon after leaving 
Boston college over thirty years ago, 
going with Lorenzo Burge, Hayes & 
Co. Charles H. J. Kimball was elected 
vice-president; F. Elliott Cabot, -sec- 
retary-treasurer, and on the executive 
commitee were named George S. Ros- 
encrantz, H. H. Whitney, John J. Cor- 
nish, Alfred Davenport and Edmund 
Winchester. 


Retiring President Frank A. Dewick, in 
his report, called attention to the de- 
cided increase in the premium income of 
the city, which he said was in part due to 
increased value of insurable property; 
to increase of rates on_ unprofitable 
classes; to the change in the term rule. 
he present difficulty of obtaining pipe, 
pumps and electrical equipment made 








early completion of the high pressure 
system very improbable. 

V. Thayer, superintendent of the 
Inspection Department, reported 13,783 
buildings inspected and found in good 
condition, 68 in fair condition and 1 in 
bad _ condition. 
2,066 buildings and 4,585 notices sent out 
resulting in correction of defects in 2,359 
buildings. 


Interesting Reports 


During the year ending Oct. 31, 1917, 
112 first class buildings were completed 
in the city, and 45 others are now in 
process of construction. There were new 
sprinklers equipments covering 147 build- 
ings, automatic fire alarm equipments cov- 
ering 9 buildings and watch clock equip- 
ments covering 51 buildings, installed 
during the year. 

P. E. Nute, manager of the stamping 
office, reported that for the year ending 
Oct. 31 a total of 238,280 daily reports 
were received; 35,385 criticisms were is- 
sued and 26,608 violations disposed of. 

Engineer I. Osgood reported that the 
record of losses in sprinklered risks dur- 
ing the year was abnormally affected by 
three very large losses. The damage in 
all cases was due largely to water and 
could have been minimized only by com- 
plete protection of doors and windows. 
There were 94 fires in sprinklered risks, 
24 controlled before heat was sufficient to 
operate sprinklers, 2 not controlled by 
sprinklers by reason of a frozen street 
main and a cold weather valve being closed, 
and 68 fires controlled by the sprinklers. 
The loss per fire was $2,777, which, how- 
ever, with the three principal fires ex- 
cluded, would bring the average down to 
$654 per fire. 





having twelve in our office. 
and underwriting references. 
National Underwriter. 


FIRE INSURANCE COMPANY WANTED—Owing to the 
greatly increased volume of high grade business, our present 
underwriting capacity must be increased. We can use as local 
agent in Philadelphia or general agent in the East, a fire com- 
pany. We have always made money for our companies, now 
We can furnish the best financial 
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Ss U R P L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIOW 


F. R. THOMPSON 
Chicago, Ill. 


Defects were found in. 
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preach the doctrine of this great menace 





wave,” consisting of a rapidly moving vol- 
ume of unconsumed gases, and from time | 
to time it bursts into flames and adds | 


impetus to the furious onrushing fire. 
Shingle Roof Menace 


One of the many lessons that may be 
learned from the Paris conflagration is 
the menace that is ever present in loca- 
tions where shingle roofs predominate. 
At the time of the Paris fire there had not 


its resultant general conflagration. 
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Leather Salvage—Anywhere 
Will pay highest price for leather 
and leather goods of all descriptions 


A 229-31 SO. WOOD STREET, 
.-Wo CHICAGO, ILL. 


9 PHONE SEELEY 3962 





On Madison St., near LaSalle 
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The Patronage of Iné| Net Surplus 


Laurence R. Adams, Sec’y and Mge, 





LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
; : dollar representing UNITED STATES INVEST- 
Giinteee MENTS, which are held in trust for sole protection 

a of American policy holders and subject to strict 
supervision of State Insurance Department. y 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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| CHICAGO AND SUBURBAN 


VALUED FORM IS PROHIBITED 


In connection with use and occu- 
pancy insurance, the attention of com- 
panies has been directed to the amend- 
ment in Union rules, effective Nov. 1, 
1917, relating to forms of policies. All 
companies are especiatly reminded that, 
under existing rules, the use of a 
valued form for the writing of use and 
occupancy insurance on unsprinklered 
business is prohibited, whether such 
policies be written in the so-called 
“Excepted Cities” or, elsewhere. 








CLARE SELLS HIS AGENCY 


C. C. Clark, the Chicago insurance 
man, has sold out his business and will 
give all his attention to his mining in- 
terests in Arizona. W. L. Dickelman, 
who has been associated with Mr. 
Clark, has purchased the brokerage 
business written chiefly through the 
Buckeye National of Toledo. Arthur 
J. Davis, general agent of the Arizona 
Fire has taken over the National Mer- 
chants & Manufacturers Insurance 
Exchange, of which Mr. Clark was 


manager. 
8 * * * 


FAREWELL FOR HASELTON 


The Illinois Pond of the Blue Goose 
will give a farewell luncheon to Frank 
C. Haselton at the Grand Pacific hotel, 
Monday noon, Nov. 26. He was the 
first most loyal gander of the Illinois 
Pond and has served as keeper of the 
golden goose egg for the past several 
years. Besides being one of the stand- 
bys of the organization, he is one of the 
most popular men in the fire insurance 
business, and an unusually good turn- 
out is expected for him. 


HIGH LIVE STOCK LIMITS 


Companies have noticed, of late, the 
high limits being placed on live stock 
by agents, as compared with the pre- 
vious limits per head. For years, when 
live stock has been covered, either un- 
der a farm policy or in connection with 
town dwelling and farm property, the 
general limit on horses has been $100 
per head, cows $30 or $40 per head, and 
sheep about $8 per head. Nowadays, 
however, especially in connection with 
horses, it is noticed the agents are 
making the limit per head $200, $250, 
and in some cases $300 per head, with- 
out much, if any, protest from com- 
panies. Blooded stock, when written, 
has always carried with it a higher 
limit, naturally, than for ordinary ani- 
mals, yet this higher limit has usually 
been in the neighborhood of what is 
now furnished for the plebeian “critter,” 
and the natural inference is that the 
blooded stock limit has been likewise 
elevated proportionately. To the war, 
of course, is attributed the higher values 
for live stock, but the companies will 
doubtless object to any further rises in 
the direction indicated. A few heavy 
losses may cause the companies to ob- 
ject to present high limits. 

* * *~ 


* ARE DEVISING NEW BLANK 


The chairmen of the various state 
conservation committees have been 
asked to furnish to the Chicago advis- 
ory committee their ideas for a rein- 
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spection blank to be used in conserva- 
tion work. Most of the states have re- 
sponded and uniform blanks for the re- 
inspection of risks will shortly be is- 


sued, 
* 


* * 
FARM COMPANIES MEET 


A meeting of the farm writing com- 
panies was held in Chicago this week. 
The various problems before farm com- 
panies were discussed and particular at- 
tention was given to conditions in IlIli- 
nois, where some changes are needed. 


WOMEN ARE INTERESTED 
At the opening lecture of the season’s 


study course of the Chicago Fire Insur-. 


ance Club, Tuesday, some 15 or 16 
women attended, this being the first 
time in the history of the organization 
when women took part in the technical, 
educational meetings of the organiza- 
tion. It indicates that they will be- 
come much more of a factor in insur- 
ance work. Carl G. Whipple of the 
National of Hartford was the lecturer, 
discussing the history and ‘principles of 
fire insurance, 
* * 
RATE CHECKING PLEASES 


Daily report examiners and map 
clerks are voicing their hearty approval 
of present conditions surrounding the 
rate situation, which has greatly les- 
sened the work of checking up to ascer- 
tain whether the proper figures have 
been secured. Heretofore, with a few 
exceptions, it was necessary to look up 
the rate book of each town and compare 
thé rate therein with that reported by 
the agent and indicate on the daily re- 
port whether the proper estimate had 
been obtained. At present, however, 
through the workings of the new sys- 
tem as adopted and being adopted by 
companies, almost all daily reports pass 
through a rating or audit bureau, which 
stamps said report, showing whether 
rate is correct. A single glance at the 
daily report shows whether any action 
is necessary on the part of the exam- 
iner, without recourse to the rate book, 
and the consequent saving of time and 
labor is obvious. Some states, not yet 
under the new system, will soon be 
given attention until all territory is 
operating under one arrangement. 


TAKE ENGLISH POLICIES 


Policies of English and French com- 
panies are being freely accepted by 
people of German birth and descent. 
Before the United States entered the 
war they were refused on numerous 
occasions. Now any act that might 
be construed as pro-German is being 
avoided by the majority. 

The entrance of the United States 
into the war removed one form of 
competition that was decidedly unfair. 
Representatives of some companies 
were suggesting to people of German 
descent that they did not care to pur- 
chase contracts from English, Scotch 
or French companies, as the premiums 
would be used to buy bullets to shoot 
German relatives. In view of the fact 
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Cash Capital ~ - 
Assets - ~ a 
Liabilities (Except Capital) 
Surplus to Policyholders 


Statement January 1, 1917 


- -  $1,000,000.00 
- - 2,748,832.19 
- - 1,039,977.81 
- - 1,708,854.38 
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that the United States has not been 
permitting funds of American branches 
to go to their home offices, this state- 
ment was certainly a misrepresentation, 
and constitutes the form of competition 
that brings discredit to the business 
generally. a 


* 
COLLECTIONS REPORTED GOOD 


Field men report that in spite of the 
Liberty Loan campaign, and the de- 
mands made by the various taxes, col- 
lections so far this year have been up 
to normal. Although the real drive for 
the closing of the year’s balances does 
not begin until after Dec. 1, many field 
men make an effort to clean up as much 
of their collection work as possible in 
the latter part of November, and those 
who have been doing this work find that 
money is not as tight as they had an- 
ticipated. Pe ea 


DRIVING FOR BUSINESS 


The close of the year is being fore- 
shadowed by the more vigorous drives 
for new business on the part of com- 
panies and thier field men. At this 
season the poor local agent has no 
peace, but is urged on every hand for 
increased business. Possibly he is a 
small town agent, having more com- 
panies really, than he needs, and with 
little new business available. Not- 
withstanding this he is called upon by 
each one of his companies to “come 
across” and how to satisfy them all is 
his perplexing problem. The approach 
of annual statement time is also in evi- 
dence, through the more emphatic de- 
mands of the companies for prompt re- 
mittances. The months of November 
and December are not the pleasantest 
for the local agent. | 


Cc. C. Freeman, who was formerly an ex- 
aminer in the western department of the 
Commercial Union and later with the Phil- 
adelphia Underwriters, has gone with the 
western department of the Hartford Fire 
to take an examiner’s desk. 

* * * 

P. W. Cadman, assistant western mana- 
ger of the Royal is in the south on his 
annual winter vacation. 


Fred Kimberly, an examiner in the home 
office of the Niagara, has joined the army. 
He was located in the western depart- 
ment at Chicago, before going east. 


Cook County field men are making an 
active drive for subscriptions to the Y. M. 
C. A. war fund. The various sections of 
the county have been allotted, and all of 
the 2,200 class 2 agents, will be solicited in 
this campaign. — 

Vice-President C. A. Ludlum of the 
Home of New York is in the west and at- 
tended the meeting of the insurance com- 
missioners in Chicago Monday, where the 
subject of classification was being dis- 
cussed. 

* * * 

Vice-President Charles D. Dunlop, of the 
Providence-Washington, is visiting the 
western department at Chicago. 

s * * 

Employes of the several insurance com- 
panies in the Home building, Chicago, are 
mourning, with others, the death of Albert 
C. Becker, who, for a quarter of a cen- 
tury, conducted a cigar and candy store 
in the lobby. Mr. Becker, possessed of a 
genial disposition, made many friends and 
was particularly well known to insurance 
men as each year he provided most ex- 
cellent Blue Goose cigars. 


H.C. Hall, formerly with the legal de- 
partment of the Policyholders Union of 
Chicago, has become connected with the 
Marsh & McLennan agency in the legal 
department of its Chicago Office. 

cd o* 


Neal Bassett of Chicago, western man- 
ager of the Firemen’s, has been on a trip 
through the mountain field. 

* 


_ The o Board of Underwriters has 
required that all its inspectors must take 
the course in the Dean schedule, unless 
excused for cause. All of the risks in Chi- 
cage will soon be rated under the Dean 
Schedule, excepting minimum fariff risks, 
so that a knowledge of the system is re- 
garded as essential. 


UNIFORMITY DISCUSSED 


MEETING HELD IN CHICAGO 








Commissioners and Actuaries Reach 
Tentative Agreement on Uniform 
Classification Blank for Writings 


Insurance commissioners and actu- 
aries of a number of western states 
held a conference in Chicago this week 
to discuss a proposed uniform classifi- 
cation blank, the laws and depart- 
mental rulings of a number of western 
states now requiring the fire. com- 
panies to report annually their classi- 
fied business in the state. This involves 
an enormous amount of detail, and it 
was felt that a uniform method of re- 
porting would assist the companies 
and make the results more useful as a 
matter of comparison. During the ad- 
ministration, of Superintendent Potts 
in Illinois the submitting of classified 
experience was particularly burden- 
some to the companies operating in 
that state, as the experience was re- 
— to be submitted in minute de- 
tail. 

The commissioners considered the 
various propositions during the first 
day of the conference and then re- 
ferred the plans suggested to the actu- 
aries for final disposition. 


Reach Tentative Agreement 


A tentative agreement on a uniform 
classification was made by the actuaries 
and insurance department raters during 
the second day. This proposed classifica- 
tion will be submitted to John B. San- 
born, Minnesota commissioner, who is 
chairman of the classification commitee. 
Final disposition of the matter will be 
made at the mid-winter meeting of _the 
—— to be held in New York 


ity. 

The classification blank drawn up by the 
actuaries is more elaborate than the one 
recently adopted by the Illinois depart- 
ment, which calls for twelve classifications 
of the business. Considerable discussion 
was given by the actuaries to the matter 
of preparing a classification blank which 
would call for experience under the same 
general head that the items are listed un- 
der the Dean schedule. It was felt, how- 
ever, that this would be a difficult matter 
to work out in time for a concrete propo- 
sition to be presented to the commission- 
ers this winter. 


National Board Data Incomplete 


The commissioners do not generally re- 
gard the classification experience compiled 
by the National Board of value for the 
reason that the National Board figures in- 
clude only writings and losses and do not 
take into consideration premiums col- 
lected. At the Chicago conference the 
commissioners stated that in order to de- 
termine whether or not rates are too 
high premiums must be included in the 
compilation. Those attending the confer- 
ence were John B. Sanborn, Minnesota 
commissioner, and Nathan G. Burgster, 
fire actuary of the Minnesota department; 
M. J. Cleary, Wisconsin commissioner, and 
Cc. N. Park, chief rater of the Wisconsin 
department; C. W. Soderstrom, actuary, 
Oklahoma _ department; M. Goodloe, 
actuary, Kentucky department; N. O. 
Gray, chairman Kentucky insurance board; 
Commissioner Thomas of Kentucky, and 
Fred W. Potter, Illinois commissioner. 

The committee of actuaries working on 
the blank consists of Messrs. Goodloe, 
Burgster, Park and Soderstrom. 


Concordia’s Capital to Increase 


The stockholders of the Concordia 
Fire now authorized an increase in capi- 
tal from $600,000 to $750,000. The new 
stock will be sold at $150 as a minimum, 
adding at least $75,000 to surplus. This 
will give the Concordia greater capac- 
ity and will make it of more value to 
its agents. It is one of the sterling 





companies of the west. 
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PLANS FOR OKLAHOMA 


MEN WILL WORK IN HARMONY 








Joint Arrangement Made by the Local 
Agents Association and the State 
Federation 


OKLAHOMA CITY, OKLA., Nov. 
14—At the last annual meeting of the 
Oklahoma Insurance Agents’ Associa- 
tion a joint membership arrangement 
was entered into with the Insurance 
Federation of Oklahoma, by which, for 
a single fee, membership is obtained 
in both organizations, and it was agreed 
at that time that a common secretary 
should be employed. Recently the Na- 
tional Council of Insurance Federations 
sent John T. Hutchinson, assistant to 
Mark T. McKee to Oklahoma, for the 
purpose of assisting in the organization 
of the agents here, and he, with the as- 
sistance of the more aggressive agents 
in a half dozen of the larger cities of 
the state, has succeeded in securing 
pledges to a maintenance fund sufficient 
to employ and maintain a secretary for 
one year. The readiness with which 
the agents in these towns responded 
makes it evident that the secretary will 
have no difficulty in securing sufficient 
additional pledges after he takes hold of 
the work to insure the permanence of 
the position. 


Looking for a Secretary 


The joint organizations are now in 
search of a competent man to assume the 
duties of the secretaryship. His work will 
be to enlarge the membership of the two 
organizations and to act as a “Service 
Station” for agents. No one has as yet 
been decided upon for this responsible 
position. 

The annual meeting of the two organi- 
zations will be held in Oklahoma City, 
Nov. 27-28. E. M. Allen, president of the 
National Association of Insurance Agents, 
and Mark T. McKee, secretary of the 
National Council of Insurance Federations, 
will be the principal speakers. Addresses 
will be given by Arthur L. Robertson, 
special agent of the Fidelity-Phenix, on 
the conservation work, and by W. R. 
Samuel, secretary of the state insurance 
board, and Commissioner Welch. A pro- 
gram of considerable interest has been 
provided, including a luncheon for the 
ladies on the 27th; a theatre party for all 
members and their families on the night 
of the 27th; an automobile ride after 
lunch on the 28th, and a dinner dance aft 
the Country Club on the evening of the 
28th. Special effort is being made to en- 
courage a large attendance of the wives 
and daughters of the agents throughout 
the state. 


Gresham, Wis., an election authorized 
the issuing of $14,000 water power and 
electric light plant purchase bonds. 





LOSSES FOR TEN MONTHS 


_——. 


OCTOBER WAS HEAVY MONTH 





Amount for the Year Up to Nov. 1 
Was $221,002,315—Many Serious 
Blazes 





The losses by fire in the United 
States and Canada during October, as 
compiled from the records of the Jour- 
nal of Commerce, reached $26,384,450, 
as compared with $17,701,375 in October 
last year and $14,465,850 for the same 
month in 1915. The unusually heavy 
October losses added to the already 
serious records thus far this year brings 
the total up to $221,002,315 for the first 
ten months of 1917, as compared with 
$189,481,220 for the same months in 
1916 and $140,754,250 in 1915. The fol- 
lowing table gives a comparison of the 
losses by months for the first ten 
months of this year with those of 
1916 and 1915: 

1915. 1916. 1917. 
Jan..$ 20,060,600 $ 21,423,350 $ 36,431,770 
Feb.. 13,081,250 24,770,770 29,587,660 


Mar. 18,786,400 38,680,250 17,523,000 
April. 18,180,350 12,681,050 18,597,226 
May. 11,388,450 15,973,500 24,968,800 
June. 10,893,950 12,247,500 15,513,270 
July 9,006,800 23,013,800 16,143,050 
Aug.. 10,067,100 10,745,000 21,751,100 
Sept. 14,823,500 12,244,625 14,101,990 
Oct.. 14,465,850 17,701,375 26,384,450 





Tot.$140,754,250 $189,481,220 $221,002,315 
Many Heavy Losses 


During October this year there were 
some 270 fires, each causing an estimated 
property damage of $10,000 or over. 

Of the twenty-nine fires credited with 
having destroyed property ranging in 
value from $200,000 to $3,500,000 the fol- 
lowing are the more important ones from 
a fire underwriting point of view: 


Amount 
of Loss. 
Cincinnati, O., electric power 
Cr ecice reece a aa a haawe as $ 400,000 
Charles City, Iowa, steel and 
shipbuilding parts plant...... 500,000 
Goldsboro, N. C., cotton seed oil 
| ee wasmanesd 300,000 
Los Angeles, Cal. business 
EPEC OPEL EPPO 300,000 
Glacier, Alaska, fish cannery.... 350,000 


Brooklyn, N. Y., 
J EE PO ee 2,000,000 


Memphis, Tenn., lumber yards.. 300,000 
Kansas City, Mo., stock yards 

Mi OGMMEM Sb ccenedaeudaceaus 750,000 
Indianapolis, Ind., flour mill.... 350,000 
Cleveland, Ohio, clothing store.. 350,000 
Tulsa, Okla., business block.... 450,000 


Baltimore, Md., railroad piers 

and merchandise ........+.+. 3,500,000 

Fire underwriters are looking forward 
with some uneasiness to their annual 
statements for the year 1917, as between 
the abnormally heavy fire losses and the 
serious drop in security values many will 
show depleted surpluses. 
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‘‘The Best Known Nibiis of 
Taking Care of a Lost Policy” 


More and more, companies and agents are using the Carey & 
Zimmerman Lost Policy Certificate, now published by The National 
Here is what a Western department recently wrote 


We have your letter of the 24th inst. in regard to the 
lost policy, but as you have not favored us with the num- 
ber we enclose herewith a certificate used at the present time 
Kindly make up this certificate, 
attaching a copy of the form as on your records and de- 
liver it to the assured, favoring us with the slip so marked. 

These certificates may be p in 
at a reasonable figure and they are the best known means 
of taking care of a lost policy. 


Order a Hundred Today 
$3.00 


The National Underwriter 


403-4 Lincoln Inn Court Building, Cincinnati 


L As h Ad d lots 
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OHIO AND WEST VIRGINIA 


PUTS NEW RULE IN EFFECT 











West Virginia Inspection Bureau Gives 
Credits Allowed on Various 
Classes in State . 





The West Virginia Inspection Bu- 
reau has sent out a circular in view of 
the fact that the standardized term rule 
has now been adopted by the West Vir- 
ginia Fire Underwriters Association. 

It is necessary for the bureau to re- 
vise somewhat the estimates applying 
to certain of the classes affected, and 
it is recommended that, effective Nov. 


12: 

The following credits be granted in 
the annual estimates published prior to 
Nov. 12, 1917, on such risks as are eligible 
for term insurance (with exceptions here- 
inafter noted) under the rules of the Asso- 
ciation: ; 

(1) Towns Classes One to Six Inclu- 
sive—On all classes of risks enumerated 
in paragraph (a), page 5, of the West Vir- 
ginia Fire Underwriters’ Association Hand 
Book, deduct 15 percent from _ the _ pub- 
lished annual estimates on all buildings. 

(2) Towns Classes One,.to Four and 
One-Half Inclusive—On all classes of 
risks (except those mentioned below in 
Item 3) enumerated in Bulletins Nos. 7 
and 21, page 6 (superseding paragraphs “e® 
and “f” of the West Virginia Fire Under- 
writers’ Association Hand Book) deduct 
20 percent from the published annual 
estimates on buildings and _ contents. 
Towns fifth and sixth classes, deduct 10 
percent from the publishea annual estim- 
ates on buildings and contents. 

(3) Churches and Schools (all classes 
of towns)—No change recommended in 
present published annual estimates. 

(4) Dwellings, Club and _ Boarding 
Houses and Out-Buildings located at coal 
mining and lumber operations—Deduct 10 
percent from published annual estimates 
on buildings and contents. 

(5) Sprinkled Risks—wneduct 20 percent 
from the published estimates’ on brick 
mercantile buildings (ar! classes of towns) 
equipped with an approved system of auto- 
matic sprinklers. 

Note No. One—You will understand 
that the above credits do not apply to 
risks which, under the rules of the West 
Virginia Fire Underwriters’ Association 
may not be written for a longer period 
than one year, except at pro rata of the 
annual estimate, nor to those which were 
eligible to term insurance on the_ basis 
of one and three-fourths, two and one- 
half and four times the annual estimate 
for two, three and five years, respectively, 
val sg to the publication of the new term 
rule. 

Note No. Two—The above reductions 
apply only to estimates published prior to 
Nov. 12, 1917. All estimates published on 
and after that date are net and deductions 
quoted in Items Nos. 1 to 5 inclusive do 
not apply. 


EFFECT ON LOCAL BODIES 





Speculation as to Results that Anti- 
discrimination Law will Have 
on Large City Boards 





There is considerable speculation in 
Ohio as to effect the anti-discrimination 
law will have upon associations of local 
agents in the larger cities. It is, of 
course, recognized that when the anti- 
discrimination law has been in opera- 
tion for some time and the practice of 
conforming to it is fully understood, 
certain functions which these organiza- 
tions performed will be largely taken 
over automatically by following of the 
law. It was the first thought of some 
that these associations would not at.all 
be necessary in the future and that they 
might well be dispensed with entirely. 

However, those who are looking 
ahead say that this would be a mistake. 
While it might be well to make some 
modifications in their organization, they 
say this is not the time to disband them 
entirely. One of the best reasons for 
keeping these associations intact is the 
uncertainty as to the future of the anti- 
discrimination law itself. While every- 
one looks forward to years of operation 
under the law the mutations of politics 











F. C. VAN DUSEN, President 


sentation. 


A. STINSON, Vice-President 


Minneapolis warixe Insurance Company 
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This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
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might bring about a return-to old condi- 
tions before anyone expects it. The 
old organizations and practices built up 
before the law was enacted ought not 
to be destroyed at least until it is a 
well settled fact that the new law is 
destined to be in service for a number 
of years. 


Will Move to Cleveland 


John M. Neuberger, state agent of the 
Atlas for Ohio and his assistant, A. C. 
Bingham, both of whom are now located 
in Cincinnati will move Jan. 1, to Cleve- 
land, Ohio. Their offices will be located 
at 519 the Swetland building. The move 
is being made by Mr, Nueberger in order 
to place himself nearer to the bulk of 
the Ohio fire business. 








Ohio Agency Appointments 


Arizona—H. H. Dennis, Toledo. iad ‘ 

Auto of Hart.—J. M. Sweeney, Cincinnati; 
W. S. Croy, Toledo; Dorothy Wolf, F. E. 
Crawford, Cincinnati. 

Boston—Anna Mehlman, Toledo; Mrs. Harry 
Wagner, Toledo. 

Cont., N. Y.—F. C. Hartsock, Waynesville. 
i F. & M.—W. Sheldon, Ashtabula; 


Fireman’s Fund—Ickis & Adams, Adena; J. 
a Nolte, Delphos; M. J. Cummins & Son, 
ron. 





Ohio Notes 


Report has been made on the sprinklered 
plant of the Columbia Steel Company, at 
Elyria, O. Risk is equipped with a Gar- 
rett 1913 and 1917 wet and dry system 
classing excellent to good. 


The new building being erected by the 
La Salle & Koch Company, wholesale 
cloaks, at the south corner of Adams and 
North Huron streets, Toledo, O., is nearing 
completion. The sprinkler system has 
— finished and is now ready for opera- 
ion. 

The Ohio Inspection Bureau has issued 
a circular to all local agents of that 
state, advising them that their companies 
will pay the 1917 war tax on all policies 
and that the agents will, therefore, not 
~ obliged to attend to this tax individu- 
ally. 

The General Fire Extinguisher Com- 
pany has just finished installing.a Grin- 
nell two-source dry pipe sprinkler system 
in the building of the Kruse-Bahlmann 
Hardware Company, 408-422 Pioneer -and 
409-425 Sixth streets, Cincinnati. Upon 
inspection the protection has been ap- 
proved. 


An initial report is made on the catsup 
factory of the H. J. Heinz Company, S. S. 
East Merry avenue, Bowling Green, O. 
The equipment is Esty 1917 wet and dry 
pipe, supplied by gravity tank, city water 
and non-automatic fire pump. Protection 
grades superior. 





The Patriotic has transferred its agency 
at Huntington, W. Va., from the Elam- 


Lorraine Co., to Harvey & Co. 





GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 








1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $16,000,000 


Premiums in force over 250,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 


Organised 1881 





COMBINED STATEMENT 





Capital ig - . ° $250,000.00 
Assets Sijngs - . 895,201.24 
Surplus to Policy Holders - 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





Columbiana County 


Mutual Fire Ins. Co 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a gener! 
business. 


Our contracts have been good for three 
fourths of a century and are still good. 





AV e 


STUART MORGAN, State Agent, Michi 
CASHMAN & EVANS, Gen’l Agents, Co! 


64th ANNUAL STATEMENT 


Capital - = - += © = «- § 600,000.08 
Assets (to protect policy holders) - - 5,036,003.01 
Net Surplus to policy holders oe 2,739,141.06 
Net surplus to stockholders - - -« 1,989,141.06 
East Lansing 
do, Denver 


N. T. JULIAN, State Agent, Ohio and West Va., Columbus 


F. G. HERMAN 


, State Agent, Indiana and Ken: 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 


, Indianapolis, Ind. 
B85, Chicago 


H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
' ‘ d Minnesota,’Omaha, Nebraska 


E. S. FREEMAN, State Agent, Iowa, Nebraska an 











The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. Secure an Agency with 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 

Responsible Agents wanted for WISCONSIN 
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GOOD WORK HAS BEEN DONE 
State Fire Marshal Gamber’s Men in 
Illinois Are Effective in In- 
spection Work 





During October a general survey was 
made of East St. Louis by the Illinois 
state fire marshal bureau. Effective 
work began on Oct. 10 and continued 
until Oct. 27. During that time the 
territory bounded on the west by the 
river, On the east by the Belt Line or 
Twenty-second street, on the south by 
Free Bridge, and on the north by St. 
Clair, including the National Stock 
Yards, was inspected. 

During the time 2,013 inspections 
were made. Two thousand and twenty 
defects were found, classified as fol- 
lows: Rubbish, 425; electrical, 352; de- 
ficient fire protection, 55; deféctive 
stoves and furnaces, 190; open swinging 
gas jets, 10; repair of buildings, 149; 
dilapidated buildings, 201; repair of 
flues and chimneys, 254; open build- 
ings, 134; other minor defects, 43; stor- 
age of sawdust, excelsior,-etc., 109. 

The cooperation received from mu- 
nicipal and local authorities was very 
gratifying and already the compliances 
are being reported from different sec- 
tions of the city. At the beginning of 
November the deputies were assigned 
to Belleville for inspection work. Also 
Freeport, Belvidere and Rockford. 
Freeport and Belvidere are now com- 
pleted and Rockford and Belleville: will 
be completed within the next ten days. 


LOSSES ON BARNS DECREASE 
Figures of Indiana Fire Marshal Show 
1917 Record Is Much Better 
Than 1916 








INDIANAPOLIS, Nov. 12—From 
present indications, according to statis- 
tics compiled by the Indiana state fire 
marshal for the first eight months of 
1917, there will be~a considerable re- 
duction for the entire year, over 1916, 
in the number of fires and amount of 
fire loss in barn property in Indiana. 

The fire loss from 1,208 barns de- 
stroyed by fire in Indiana in 1916 
amounted to $1,414,782, while the loss 
from 571 barn fires during the first 
eight months of the present year 
caused a loss of but $445,138. Grant- 
ing that the present loss ratio is main- 
tained for the balance of the year, the 
saving in this class of.property from 
fire loss will be considerable. 

The figures show that more of these 
fires, and much more fire damage, oc- 
curred during August than any other 
month, and that in January the least 
number of losses and the smallest 
amount of fire loss occurred. A total 
of 39 barns were burned in January, 
with a loss of $22,313, as against 107 
losses in August, entailing a loss of 
$99,909. 





Only in Class 6 Towns 


In connection with the Wisconsin rate 
situation, mentioned last week, it devel- 
ops that new regime, which went into 
effect on Nov. 1, is, for the time being, to 
apply to class 6 towns only. All other 
agencies are still permitted to renew risks 
at the previous year’s rate, if lower than 
current estimate, but the machinery is in 
motion to bring towns of all classes into 
line within the next few months. 





Complete Association Work 


F. R. Holtfodt, chairman of district No. 
4, of the Illinois conservation committee, 
reports that his is the first district to 
complete its conservation work. Other 
members of this committee are John 
Bohen, F. W. Lindoff, Shelby A. Fowler, 
and M. H. Grannatt. Whiteside, Rock 
Island, Henry, Lee and Bureau counties, 
comprise the district and 225 inspections 
Were made. : 


La Crosse Improvements Suggested 


The Wisconsin Inspection Bureau has 
recommended to La Crosse, Wis., the ex- 
Penditure of $28,000, which will purchase 
three additional automobile trucks. If 





city in the state outside of Milwaukee 
to secure this rating. It is estimated that 
the change in rate, would save La Crosse 
merchants $10,000 a year in premiums. 





Uniform Forms for Wisconsin 


The uniform forms committee is now 
preparing to have all uniform forms and 
clauses ready for Wisconsin Jan. 1. 





Wisconsin Notes 


Fond du Lac, Wis., has purchased a 
one-ton motor truck for the fire depart- 
ment at a cost of $1,020. 

The Concordia Fire of Milwaukee, at a 
special meeting of the board of directors, 
voted to increase the capital stock from 
$600,000 to $750,000. 

A new agency has been formed at Port 
Washington, Wis., known as the Schanen, 
Green & Altenhofen Mortgage Loan & In- 
surance Agency. 

Racine, Wis., has decided to purchase a 
motor hook and ladder truck at a_ cost 
of $6,200. When his car is delivered and 
installed, the Racine fire department will 
have been entirely motorized. 


The Badger and Globe paper mills of 
the Kimberly-Clark Company, at Neenah, 
Wis., have been inspected as to the sprin- 
kler systems. Each mill is equipped with 
Grinnell and Manufacturers heads and the 
protection is classed superior for the 
Badger Mill and excellent for.the Globe. 


Criticism has been made of the form 
of policy covering for the Minneapolis, 
St. Paul & Sault Ste Marie Railway, at 
Menasha, Wis. The form covers shingles 
within the limits of assured’s yards and 
Menasha, and has been amended to in- 
clude liability for advanced and accrued 
charges, which amendment is objected to. 


The General Fire Extinguisher Company 
has contracted to re-equip the entire plant 
of the Riverside Fibre & Paper Company, 
at Appleton, Wis. The present equipment 
is deficient, grading only 45 percent. The 
new equipment will be of the most mod- 
ern type and will be operative in the 
early spring. ~ 





Illinois Notes 


A. A, Schmitz has purchased the agency 
of Ornan Pierson, at Carrollton, Ill. 

Inspection has been made of the print- 
ing building of the Moline Plow Company, 
northeast corner of Fifteenth street and 
Third avenue, Moline, Ill. The risk is 
equipped with a Grinnell 1917 one source 
sprinkler system pronounced good and the 
risk classed good as a whole. 


The Illinois Inspection Bureau has made 
a town report on Goresville, Ill. a dry 
town, pronounced a fair country village, 
but with a poor fire record. It is esti- 
mated the losses in the past ten years ag- 
gregate $30,000, these having been in 
frame rows which have been rebuilt with 


‘brick. 


An original report has been made on 
the sprinklered tannery of the Interna- 
tional Shoe Company, at South Wood 
River, Ill. Risk is equipped with a Grin- 
nell 1917 net pipe system supplied by a 
500,000 gallon gravity tank on steel tower 
in yard. The protection and risk, as a 
whole, class good. 





Indiana Notes 


Knowles B. Lawson, for the past twenty 
years engaged in the insurance business 
in Kokomo, Ind., died recently in that 
city of tuberculosis at the age of 39 years. 
He had gone to New Mexico in fruitless 
search of health. 

The plant of the Bimel Spoke & Auto 
Wheel Company, at Portland, Ind., has 
just been equipped with a Lapham 1917 
dry pipe sprinkler system, supplied by 
city water with auxiliary siamose steamer 


connection. The insurance is $140,000. 





Michigan Notes 


The local agents at Pontiac, Mich., are 
arranging to organize a local club. 


The agency of D. B. Lyons at South 
Lyon, Mich., has been purchased by L. W. 
Stambro. : 


The Commercial Insurance Agency of 


Detroit, has moved from the Ford building 
to the new Vinton building. 


¢ 


Buckeye National Fire 


Capital$100,000 G+) Net Surplus $46, 135.00 


Insurance Co. 
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Writing Business Through Ohi 
SONOMIC MANAGEMENT = 


Conservative Underwriti: 
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MAKING SPLENDID PR 








OHIO AGENTS WANTED! 











F. R. Ormsby, Pres. 


Capital $300,000 





G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Surplus to Policyholders $408,562 














TOTAL ASSETS, 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

- - = - - = $2,486,445.48 
BUSINESS CONFINED TO OHIO 





R. SMITH, Secretar: 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000  : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 





MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD. Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 











Dayton Mutual Fire 


Insurance Co., "6.0" 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


_ AGENTS WANTED 
Address Home Office. 








E, J. Forney, Pres. J. M. Cook, Sec’ ge 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





$6,519,788 
385,313 


Insurance - 
Total Assets 





An Agency Company 








ORGANIZED 1905 








Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 

















‘Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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NORTHWESTERN STATES 





IN MISSOURI VALLEY FIELD 


SOUTHWESTERN STATES 





WANT DULUTH RATES REDUCED 





Insistent Demand for a Lowering of 
Tariffs Being Made by Leading 
Politicians 





Political interests at Duluth, Minn., 
are insistent that fire insurance rates in 
that city be reduced. Senator George 
M. Peterson, head of the Retail Grocers 
Association of Minnesota, and City 
Commissioner Silberstein have been ac- 
tive recently in a campaign to have 
rates reduced and to have the city re- 
duced from a class 3 to a class 2% or 2 
town. 

E, R. Townsend, engineer, has, under 
the supervision of the General Inspec- 
tion Company of Minneapolis, and in 
cooperation with the Minnesota state 
insurance department, made several in- 
spections of Duluth, each time submit- 
ting recommendations, which, if carried 
out, would insure a rate reduction. 
However, his recommendations and 
suggestions for improvement were 
never cafried out in their entirety, so 
that each inspection showed some de- 
fects to be remedied. 

Naturally, no rate reduction or 
changed classification can be granted 
until all improvements have been made. 
At the present time, the city of Duluth 
has no money immediately available 
to appropriate for making the necessary 
improvements, so that a rate reduction 
in the near future is not probable. In 
spite of this, Senator Peterson and 
Commissioner Silberstein are keeping 
the question before the public. Con- 
siderable space has been devoted to 
their remarks in the Duluth daily pa- 
pers recently, and they are apparently 
determined to force the question of a 
rate reduction at this time. 





North Dakota Hail Fund 


A final report on the business done by 
the state hail fund in North Dakota has 
been issued. It shows that the state de- 
partment collected in premiums, $11,954, 
and paid out on losses adjusted at $16,654, 
a total of $10,325 or 63 percent as against 
38 percent paid out last year, when some- 
thing over $30,000 was collected in pre- 
miums. 


Nebraska Notes 


B. L. Knapp, of Lexington, Neb., agent 
for Martin Brothers & Co., of Omaha, is 
spending his time in Omaha, where his 
wife is confined to one of the hospitals. 

Harry S. Byrne, of Omaha, Neb., is on 
a 10-day trip to Cincinnati, Washington, 
Baltimore and New York City, where he 
will visit the home office of his company, 
the Fidelity & Deposit, at Baltimore. 

_ “Delinquent Balances” proved such an 
interesting subject that the Nebraska Blue 
Goose, holding its weekly luncheon in the 
rathskellar of a local hotel, Omaha, Neb., 
could not dispose of it in one hour’s dis- 
cussion. W. C. Lyle of the St. Paul Fire & 
Marine, and E. S. Freeman of the Agri- 
cultural, were named on a committee to 
report on the subject at the next meeting. 


The R. C. Chipley Underwriting Company 
has been incorporated at St. Louis “to 
examine and inspect all kinds of insur- 
ance” with a capital stock of $30,000. The 
incorporators are J. W. Ferguson, : 
Niekamp, Isaac L. Bloom, F. F. Reyburn 
and R. C. Chipley. 


Dallas, Texas, will in the immediate 
future, erect an additional fire station. 


SIGNATURES ARE DEMANDED 





Companies Insist That Coinsurance 
Clauses Be Signed by Assured 
in Missouri Cities 





The insurance companies are taking 
a strong stand on requiring the coin- 
surance clause to be signed by the as- 
sured in St. Louis. The local agents 
there have objected to getting the 
clauses signed, especially where they 
have sent out their policies. The filing 
was made as of Oct. 1, but the notice 
did not reach the agents until Oct. 2 
or 3. Of course, all the October busi- 
ness was written up in September, and 
in many cases the policy was mailed to 
the mortgagee, who may be located in 
distant parts. It is quite a task now 
to gather these policies together and 
have the assured sign up the coinsur- 
ance clause in duplicate. 

However, the companies say the fil- 
ings have been made and the agents 
must obey orders. Some of the agents 
are attaching the 100 percent coinsur- 
ance clause in St. Louis with the old 
credit for 100 percent clause. How- 
ever, the companies are not allowing 
any extra credit for the 100 percent 
clause. It is hoped that the St. Louis 
situation will be straightened out in 
due season. 

Up to date the agents are holding 
the trenches and have withstood the big 
centimeter guns. Correspondence and 
instructions galore have gone out. 
Daily report examiners are rebellious 
and are getting sharp in their letters. 
So far but little has been accomplished. 
A St. Louis committee visited Chicago 
the other day, but was told that the 
companies could do nothing but abide 
by their filings. 

ST. LOUIS, MO., Nov. 14.—While some 
of the companies have requested their 
agents to have the coinsurance clauses 
signed, the majority have not. A com- 
mittee from the executive board of the 
fire underwriters’ association made a trip 


to Chicago to discuss the matter with the 
western managers. They have presented 
to the companies the opinion of Judson 
& Green, noted attorneys of St. Louis, to 
the effect that the signature of the as- 
sured to the coinsurance clause is not 
necessary under the existing laws. Pend- 
ing the managers’ answer to their visit, 
the situation is remaining as heretofore. 





Plummer Returns to St. Louis 


Edward Plummer, who is in charge of 
the automobile department in the western 
office of the Northern Assurance, has re- 
signed and will return to his old home in 
St. Louis, where he will be a partner with 
Charles W. Knapp in the adjusting busi- 
ness. They will take over the business 
of Adjuster W. C. Butler who recently 
retired. Mr. Knapp has been doing an 
adjusting business in St. Louis for some 
time. Mr. Plummer was formerly county 
manager of the Queen at St. Louis and 
then took charge of the automobile de- 
partment of the American Central. 





What’s in a Name? 


DES MOINES, Nov. 13.—Although 
Uncle Sam and Germany are at war, that 
facet does not interfere with the organi- 
zation of German fire insurance concerns 
in Iowa, apparently. articres were filed 
with the secretary of state at Des Moines, 
Monday, for the German Mutual Fire, 
with headquarters at Dodgeville, Iowa. R. 
D. Siefkin of Mediapolis is president, and 





Motor equipment will be used throughout. 





Charles Kopp is secretary and treasurer. 
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“A Staunch and Reliable American Company”. 


: CASH CAPITAL, $400,000.00 ss 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D.M. FERRY, JR., President 
bg E. J. BOOTH, Vice-President 
We F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 

E. P. WEBB 
Asst. Secretary 
©, 


er 
“37 Years of Honorable Indemnity” 


MANY COTTON FIRES NOTED 





Drouth in Oklahoma Has Made Every- 
Thing Extremely Dry—Losses 
Numerous 





OKLAHOMA CITY, OKLA., Nov. 
12.—Many suggestions are made for 
the betterment of the condition of cot- 
ton gins in Oklahoma. The drouth has 
made cotton extremely dry and, there- 
fore, it is easy to ignite. Owing to 
the fact that all gins are behind, many 
working all night, fires are numerous. 
From the many hazards prevailing cot- 
ton gin fires are frequent and range 
from small losses to large losses in- 
volving thousands of dollars. 

Some of the recent cotton fires are 
given below: 

Sallisaw, Okla. ..... se eee ee eee $10,000 
Purcell, Okla., (Several fires).. 20,000 


Marietta, Okla., (Two fires).... 15,000 
Sapulpa, Okla. ........ oo ob 00 ee 977 ROOU 
Muskogee compress ........ . - 500,000 
Agra, Okla. ..... SeeSbeeteesicns BOUCO 
Pawnee, Okla. ........0. seceeee 2,000 


AUSTIN, TEXAS, Nov. 13.—Fires of 
mysterious origin in cotton gins in Texas, 
particularly in the eastern and northeast- 
ern parts of the state, have reached the 
epidemic stage, according to reports re- 
ceived at the state fire insurance commis- 
sion. That department has assigned all 
of its available inspectors to the work of 
investigating the fires, but up to this time 
no definite solution has been discovered. 
All cotton ginners and insurance men 
carrying risks on gins have joined in the 
investigation. In the history of the gin 
business in Texas no year has had as 
many gins burned as have been destroyed 
during October of this year, and reports 
of destruction of gins by fire continue to 
be received in November. 

It is estimated that during the past 30 
days 25 or 30 gins have been burned in 
Texas, practically all the fires occurring 
in daylight and during the operation of 
the gins, which leads to the theory that 
the fires have started from: some kind 
of substance or explosive which has been 
placed in the lint cotton. Loss from gin 
fires in Texas within a period of 30 days 
approximates at least a quarter of a mil- 
lion of dollars, with insurance of less than 
one-fourth of that amount. One fire re- 
cently destroyed a gin with stock on hand 
with loss of $100,000. 





Rate Found Inadequate 


Manager Ingalls of the Oklahoma ,In- 
spection Bureau has withdrawn the gen- 
eral cover cotton form and the rate of 3 
percent on risks written under this form. 
He says that owing to the unusual pre- 
vailing conditions a great many cotton 
gin fires have occurred and it is found 
that 3 percent rate for this form is en- 
tirely inadequate. 





Head Given Parting Gift 


At the recent meeting of the Oklahoma 
field men, Harry B. Head, special agent of 
the Royal, was presented with a beautiful 
watch as a parting gift of his associates. 
The presentation address was made by H. 
M. Sisson. 





* Allen Is Back Home 


President EH. M. Allen, of the National 
Association of Insurance Agents, has re- 
turned to his home at Helena, Ark., after 
a two weeks’ trip through the east in the 
interest of the association. Just before 
starting home, a complimenary dinner was 
tendered Mr. Allen by the Buffalo asso- 
ciation. About 125 of Buffalo’s leading 
ence turned out to welcome their pres- 
ident. 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
PALATINE 
Insurance Co., Ltd., of London 
COMMERCIAL UNION 
Fire Ins. Co., of New York 
UNION 
Assur. Soc., Ltd., of London 
CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
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OF HONORABLE 
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OHIO 
FARMERS 


INSURANCE 


COMPANY 
‘ LEROY, OHIO 
F. H. HAWLEY 


President 


W. E. HAINES 


retary 


Western Departmen 
Insurance Exchange P 


CHICAGO 
CHARLES L. HECOX 


nager 
GUY A. RICHARDS 


Assistant Manager 
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SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEW YORK CHICAGO SAN FRANC SCO 














H. C. EDDY, Resident Secretary 





Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
» | likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 





H. J. TREMAIN al 
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WILL NOW VOTE ON REMOVAL 





Likely That Henry Clay Fire Will 
Continue Its Home Office at 
Lexington ‘ 





LEXINGTON, KY., Nov. 14.—The 
stockholders of the Henry Clay Fire 
are voting as to whether the home 
office shall be moved to Frankfort. In 
Lexington up to Jan. 1, 1917, the com- 
pany had made a net profit of $46,957, 
an average of $7,826 per year. In 
Frankfort during the same time it has 
made a profit of $1,398, an average 
net profit per year $233. Many of the 
prominent directors are opposed to any 
change in location. The company owns 
a building in Frankfort, but it is be- 
lieved that it can be disposed of on 
advantageous terms. Many of the 
prominent stockholders who are mem- 
bers of the Lexington Board of Com- 
merce have sent out a letter urging 
that there be no change in home office 
location. 





Fire Department Changes 


There was a general ousting of incum- 
bents at the recent election in Louisville 
and the city administration will be Repub- 
lican for the next four years. This will 
involve appointment of a new board of 
public safety, of which E. T. Tierney, of 
the local agency of Tierney & Bulkley, is 
now chairman, and probable sweeping 
changes in the Louisville fire department. 
There are some rumors to the effect that 
Filmore Tyson, former chief of the Louis- 
ville department, will have his old post 
again. He is now at the head of the fire 
department of the du Pont Powder Com- 
pany at its plant in Virginia, at a larger 
salary than the Louisville department 
pays to its head. 


Conference in Chicago 


The Kentucky Insurance Board will 
meet in Chicago Thursday, Nov. 16, with 
the Subscribers Actuarial Committee and 
George H. Parker, of Louisville, manager 
of the Kentucky Actuarial Bureau, where 
the remaining point of difference between 
the companies and the Kentucky board 
will be taken up. 


Tyler Covering Field 


Harry R. Tyler, agency superintendent 
of the American Central, has been trav- 
eling Kentucky out of the home office 
during the week in place of L. C. Riker, 
resigned. It is understood that Mr. 
Tyler’s visit to Kentucky has had to do 
with selection of a successor of Mr. Riker, 
although there has been no announcement 
as to Mr. Riker’s successor. 


Spoerer Looked Over Field 


F. E. Spoerer, Chicago, of the farm de- 
partment of the Connecticut Fire in the 
west, visited agents in Kentucky and Ten- 
nessee last week in company with State 
Agent J. V. Richards. Most of the trip 
was taken by automobile. 





Kentucky. Notes 


James Neville has purchased the local 
agency business of I. D. Withers at Cave 
City, Ky. Mr. Withers will remove from 
the city. 

B. T. Hume has purchased the interest 
of A. M, Walsh in the insurance firm of 
Riker & Walsh, at Harrodsburg, Ky., and 
the firm is now Riker & Hume. 


Miss Grace Donaldson, of the local 
agency of McClure & Donaldson, Paris, 
Ky., has been at the Norton Infirmary in 
Louisville where she was undergoing 
treatment. 

The Kentucky Insurance Board has ad- 
ded an engineer to its staff. He is Charles 
F. McGlothlin, of Arkansas, and he as- 
Sumed the duties of his new position Nov. 
1 he new engineer will inspect water- 
works and fire protection and preventive 
conditions, fire apparatus, etc., for the 
board. 

William F. Klair, of Lexington, mem- 
ber of the local agency of Klair & Scott, 
— elected to the Kentucky Legislature 
— week. Mr. Klair will be the only 
ocal agent in the lower house, it is stated, 
oy the insurance men are looking to him 

© introduce a number of measures which 


Will be in the int 
of the simian erest of the local agents 


WANTED 


Local Agency connection: 7 
: : 7 years Local Agency 
and Real Estate experience in Minneapolis. Can 


take care of co rr: 
shorthand trespondence but am not familiar with 


Address 38-Y, care of The National 








NEW UNITED STATES MANAGER 





W. M. Speyer Assumes That Position 
for New Zealand—Has Been 
Long in Service 





SAN FRANCISCO, CAL., Nov. 15— 
W. M. Speyer, for the past ten years 
joint manager for the New Zealand, has 
been appointed United States manager 
for the company, following the retire- 
ment of his associate, Clinton Folger. 
The latter has been in poor health for 
the past year and finally decided to re- 
tire after thirty-four years’ service with 
the New Zealand. Mr. Speyer entered 
fire insurance in- 1885 as an office boy 
for the Phoenix of London at San Fran- 
cisco. Two years later he joined the 
North British, and a year later was 
given a special agency position with 
that company. After six years with the 
North British he joined the Lancashire 
as special agent and ten years later was 
offered the assistant managership with 
the New Zealand, becoming joint man- 
ager in 1903. 





Organize Montana Association 


The conservation association of Montana 
was organized at a meeting of Montana 
field men held in Helena last week. The 
following officers were elected: President 
Charles Wendler; vice-president, Charles 
E. Miller; secretary, John Dawson; 
treasurer, Grant R. Brown. 





The Portland, Ore., association has filed 
complaint that a local agency of that city 
is carrying on its books as salaried em- 
ployes the names of a mortgage loan 
agent, several blocks away from its office, 
and an accountant for another concern. 
Under the law only licensed agents or 
salaried employes may solicit insurance 
in Oregon. 


TO HOLD MID-WINTER RALLY 





Illinois Association of Insurance Agents 
Will Entertain National President 
Next February 





The executive committee of the IIli- 
nois Association of Insurance Agents 
has decided to hold a mid-winter meet- 
ing in February, at some point close 
to Chicago, probably Streator, the 
home of President George North Tay- 
lor. President E. M. Allen of the Na- 
tional association has agreed to at- 
tend the meeting, spend the day with 
the agents and give some ideas on the 
formation of local insurance clubs as 
units for the state organization. 

It is the intention of the executive 
committee of the National association 
to hold its mid-winter conference in 
Chicago at about the same time so 
others of the National leaders will be 
present. Special agents and company 
officials will be given a welcome to the 
banquet which will be held in connec- 
tion with the meeting. 


' Water Supply Still Short 


At Idabel, Okla., the fire department 
has been abandoned. At Roff, Okla., 
malicious destruction of hose and coup- 
lings has been reported. Guthrie, Tulsa, 
Cushing, Madill, Hobart, Altus, Lawton, 
Pawhuska, Elk City, Sayre, Wewoka and 
Waurika are practically without water or 
the supply is limited and inadequate in 
ease of a big fire. Some of the towns 
are, however, preparing to make improve- 
ments in an effort to overcome this short- 
age which is caused in most cases from 
the drouth. 


Arkansas Notes 
Mena, Ark., is making arrangements to 
purchase a motor fire truck. 


Perry I. Allen, for four years special 
agent of the Aetna, has been appointed 








NEWARK FIRE 


INSURANCE COMPANY 
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NEWARK, N. J. 

Assets es eae Ot ee a ae a $2,270,250.98 
Capital - - - - - - = = = 500,000.00 
Surplusto Policyholders - - - - - .= 906,788.03 


WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio - Union Trust Building, Detroit 


Responsible Agencies * zl ! 
W. J. WENDT, Illinois. Indiana = Wisconsin, 2021 Insurance Exchange, 
cago 


Solicited 











GEO. R. DAVIES, Manager 


Combined Capital, $1,700,000 


New Agents Solicited. 


PITTSBURG UNDERWRITERS 
Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co, 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


Surplus to Policyholders, $3,572,680 
FP. H. Wome. Toledo, Ohio, Special | guns for Indiana and Ohio 

Eliel & Loeb Chi . Ill., Gen Agents for Illinois ; ' 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 














The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - - - $1,643,174.49 
SURPLUS TO POLICYHOLDERS - - - 1,235,960.65 





LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 


A Reliable, Progressive Agency Company Representatives solicited 











Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts o the United 


States and Canada 








Detroit National Fire Insurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















Merchants National 
Five Jusurance Co. 


CHICAGO 


i Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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manager of the health and accident de- 
peg of the company at Little Rock, 
rk. 


Sylvester Lukas, formerly with L. B. 





Underwriter 





is in the Great Lakes training camp. 


Leigh & Co., of Little Rock, Ark. and 
later manager of the insurance depart- 
ment of the Citizens Investment Company, { 





IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 








Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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NEWS FROM THE BAST, 


HAS AN AUSPICIOUS OPENING 











Greater Interest is Aroused in Fall 
Meeting of Insurance Society 
of Baltimore 





BALTIMORE, MD., Nov. 12.—Made 
notable by many unique features, the 
fall meeting of the Insurance Society 
of Baltimore, of which C. O. Richard- 
son is president, was held on Thursday 
evening of last week at the City Club. 
On previous occasions, the members of 
the society have generally followed the 
beaten paths in connection with in- 
surance meetings. Business matters 
were discussed at length, and other 
routine subjects were brought up in 
due course. This fall, however, the 
officers decided to start the year’s ac- 
tivities with new features, so as to 
arouse greater interest in its work and 
the activity of its members. 

After a brief business session, a dinner 
was served, which was followed by ‘a 
cabaret show. When the entertainment 
features were concluded, Charles R. Posey, 
Baltimore manager of the Mutual Life, 
delivered an address on “Creation of Per- 
sonality.” He handled the subject in an 
interesting manner and applied it particu- 
larly to the young man who entered the 
insurance field with the determination of 
making it his life work. The essentials 
to the creation of personality, he ex- 
plained, were faith and courage; faith in 
the world and in your fellow man and 
courage to face any situation with an hon- 
est purpose and a determination to over- 
come all obstacles. He made it plain that 
the insurance world held out golden oppor- 
tunities to the young men of energy and 
possessed of a personality that attracted 
men to them. The young man, he asserted, 
who had faith and courage, had the qual- 
ities that brought success within reach of 
those who endeavored to attain it. 

The meeting marked the opening of the 


various classes of the society for the reg- 
ular winter work. 





NAME CONFERENCE MEMBERS 





Directors Appointed to Supervise 
Working of New Stamp- 
ing Office at Boston 





BOSTON, Nov. 10—Members of the 
Boston Metropolitan Conference, which 
will have the making and administering 
of the rules for the territory covered by 
the new Fire Insurance Stampirig office 
in Boston were named today by the 
Boston Board and the New England 
Exchange. 

The Conference will consist of six 
members, three representing the Bos- 
ton Board and three the New England 
Exchange. There will be a manager 
of the Conference and at the present 
time an effort is being made to secure 
a high class stamping clerk, who will 
also serve as manager. Under the 
rules, it is provided that the manager 
shall be ex-officio a member of the Con- 
ference and that the secretary of the 
board and the secretary of the ex- 
change shall be ex-officio secretaries of 
the Conference, the ex-officio members 
not being entitled to vote on any ques- 
tion nor to be present at executive ses- 
sions. 

President Dewick of the Boston 
board named as the representatives of 
the local organization William H. Rog- 
ers for three years, George O. Russell 
for two years, and Thomas H. Ratigan 
for one year. 

The Exchange today named as its 
representatives Fred B. Luce for three 
years, A. K. Slade for two years, and 
Henry J. Ide for one year. 





Increase Boston Rates 


BOSTON, Nov. 9.—The Boston Board at 
a meeting this afternoon voted an in- 
crease of 10 percent in the rates on all 
classes of fire insurance risks in Boston. 
The increase will take effect as soon as 
similar action is taken by the New Eng- 
land Insurance Exchange, and the other 
independent New England rating organiza- 
tions of the larger cities. Premiums in 
Boston approximate $6,000,000 so that the 
increase will produce something like $600,- 
000 in this city alone. It is expected the 





The Pioneer German Fire Insurance Company in America 
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TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamburg -Aremen 


Organized in 1854 


HireInsurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











order to avoid the cancellation and rewrit- 
ing of policies to take advantage of the 
new rates it was voted by the Boston 
board that such action would be consid- 
ered a violation of the rules of the board 
and will be so treated. 





Getting Out Maps 


The Underwriters’ Map Association an- 
nounces that next week it will have 
ready for distribution, a new card map 
of Ogdensburg, N. Y. Albion, N. Y., was 
the first one of the card system issued by 
the Underwriters’ Map Association, which 
was put on the market last month and 
which met with immediate and favorable 
comment. Other cities and towns will be 
card-mapped in rapid succession. 





Probe Baltimore Fire 


Federal authorities, aided by the police 
force of the railway company, are still 
working on the Baltimore & Ohio Railroad 
pier fire. Several suspects arrested im- 
meditely following the destruction of the 
company’s property, are still being held 
pending the result of this examination. 
Maryland has no fire marshal to coop- 
erate with the authorities who are endeav- 
oring to ascertain whether or not the fire 
was of incendiary origin. But it is ex- 
pected that the insurance commissioner’s 
office, which took over the fire marshal’s 
office over a year ago, will cooperate in 
sifting the matter to the bottom. 





Care for War Victims 


BOSTON, Nov. 9.—The Insurance So- 
ciety of Boston at a meeting last evening 
voted to arrange for a big smoke talk 
sometime during the coming month with 
an array of notable speakers. Members of 
the society were urged to join the in- 
surance federation. General discussion 
showed unanimous opinion in favor of 
having. the society make provision of a 
suitable nature for the families of such of 
the members of the society as might be- 
come victims of the present war. 





Commemorate Boston Fire 


BOSTON, Nov. 10.—The “Survivors of 
the Boston Fire and Boston Protective 
Department” observed last night the 45th 
anniversary of the great fire in Boston 
with a banquet. Samuel Abbott, president 
of the Protective Department, presided. 
Captain James F. Marston, the only living 
member of the fire department committee 
of 1872, and A. S. Lovett, of Gilmore, 
Rothery & Co., who was an insurance 
agent in Boston 45 years ago and more, 
were speakers at the dinner. 





Arranges for New York 


The Queen has arranged its western New 
York field following the death of Frank 
S. Tyler. Roger W. Wight, from the 
home office, who has been special agent 
in eastern New York field and then asso- 
ciated with the underwriting department 
at the home office goes to western New 
York as special agent. Frank E. Jenkins, 
assistant secretary of the Underwriters’ 
Association of New York State takes Mr. 
Wight’s place at the home office. He was 
formerly special agent of the Norwich 
Union in New York and later was at the 
home office of the Rochester German. 


LIVE AGENTS WANTED 

to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 


forus.s INDIANA MUTUAL, La Porte, Ind. 








The North River Insurance Company 


$ 600,000 
3,939,479 
1,155,139 


Capital 
Assets 
Net Surplus 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
“NEW YORK 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual ‘cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best F ield in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 














THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - - - Shelbyville, Illinois 








George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 





remaining organizations will take similar 
action within the next week or two. In 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 


George W. La Brande, Vice-Pres. and Managing Underwriter 


George T. Simpson Carl G. Schulz 
C. L. Maguire i 
Julius A. Schmahl 
Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 


J.C. Fulton | 
George Jarchow 


Louis B. Krook Dr. J. J. Ecklund 
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S)UNDS WARNING NOTE. 


BELIEVES DRIVE IS A PERIL 
Millers National Calls Attention to the 
Danger in Getting Increase in 

. Insurance 





Evidently there are different views 
as to the drive on the part of local 
agents for more insurance owing to 
increased values. State Fire Marshal 
Friedley of Indiana sent out a letter 
to all the companies stating that over- 
insurance is a moral hazard, and he 
intends to probe local agents where 
he finds property has been overinsured 
and evidences point to arson with the 
idea of prosecuting the agent as an 
accessory. The Millers National has 
circularized its agents in Indiana, call- 
ing attention to the fact that there is 
a great danger in the present move- 
ment to get increased insurance. It 
says in part: 

The legitimate demand for increased in- 
surance is being unduly stimulated, we 
believe, by the companies and their agents, 
ostensibly to benefit and protect the prop- 
erty owner, but really to increase premi- 
um and commission income; not an un- 
worthy motive in itself, if a long train 


of evils which naturally follow are not 
entirely overlooked. i 


Letting Down the Bars 


This organized appetite insistently and 
very volubly demanding increased in- 
come, is simply letting down the bars to 
all sorts of excesses in the matter of 
over-insurance to value, at present inflated 
prices. It is certain to excite the cupid- 
ity of the designing crook with a shop- 
worn and obsolete stock, and the manu- 
facturer whose business is out of tune 
with the times, and, wrien the inevitable 
decline in prices comes with the universal 
depression in business which follows, the 
moral fibre of the weak man with bank- 
ruptcy staring him in the face is sapped 
and the danger of seeking relief by a fire 
is immeasurably increased. 

We believe companies and agents who 
shut their eyes to these self-evident truths 
and blindly sow their territory to produce 
increased income are going to reap a lux- 
uriant crop of dishonest losses, out of all 
proportion to increased receipts; and we do 
not want to be a contributing factor to this 
inevitable harvest. 


Moral Hazard Danger 


The local agent is tae eye of his com- 
panies in his field. See to it that any- 
thing given us in the way of increased 
insurance on old properties of any kind, 
based on increased cost to reproduce, has 
your closest personal attention and that all 
your business is watched as never before, 
with a view of the elimination of moral 
hazard from over-insurance. 

Your fire marshal, who happens to be 
an insurance man of many years experi- 
ence, is inaugurating a timely campaign 
against the evil of over-insurance, and 
promises a rigid examination under oath of 
solicitors and agents placing the busi- 
ness, when suspicious fires occur and over- 
insurance develops, and will go to the 
limit of the law as to revocation of license 
and other means to correct such condi- 
tions, where culpable negligence is shown. 





The James G. Pierce Corporation, which 
has been conducting a real estate busi- 
hess in Detroit, has established an insur- 
mong department, in charge of J. B. Wil- 

ur. 





WANTED—Man experienced in 
all branches of Liability and Cas- 


_ualty Insurance in large Insurance Bro- 
ker’s office. Advise full qualifications. 
Address 39=Z, care The National 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 





FIRE INSURANC 


CASH CAPITAL $839,130.00 





~ CLEVELAND NATIONAL 
CoMPANY 
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CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 











NEW LLOYDS LICENSE] 





BACKED BY CHICAGO PEOPLE 





Little & Carpenter Are Attorneys for 
the National Lloyds Underwriters 
—Smullan Is a Subscriber 





The first Illinois Lloyds to be organ- 
ized under the state law was licensed 4 
this week by the Illinois department, | 
when the National Lloyds Underwrit- 
ers of Chicago received authority to 
begin business. It comes under the act 
passed in 1911, regulating interinsurers 
and individual underwriters. 

The persons composing the National 
Lloyds Underwriters are Chicago peo- 
ple. Carpenter & Little are named as 
attorneys-in-fact. They are well known 
brokers, Mr. Carpenter having been the 
president of the Insurance Brokerage 
Association. Mr. Carpenter is secre- 
tary and manager of the National Mu- 
tual Casualty. William T. ApMadoc of 
Chicago is attorney. Mr. ApMadoc for- 
merly served in the legislature and was 
chairman of the insurance investigating 
committee. : . 
Other subscribers are: P. J. Finne- 
gan, treasurer of the Joseph Stockton 
Transfer Company; George A. Gill, 
president Iowa Live Stock Commission 
Company; W. A. Lamson, of Lamson 
Brothers Company; Attorney Edward 
R. Litzinger; M. D. Madigan, president 
Madigan Brothers Company; Dr. M. L. 
Mendel, Dr. Daniel A. Orth, A. Smul- 
lan, Chicago local agent, and Attorney 
Edwin Terwilliger, Jr. The maximum 
line to be assumed is $50,000, while the 
maximum risk assumed by each indi- 
vidual will be $5,000. 


To Protect the Mines 


A concerted effort on the part of 
Oklahoma special agents of companies 
writing lead and zinc mines will be made 
to get all mines to be more careful as to 
open flames, torches, stove pipes, etc., etc. 
In all probability torches or open flames 
caused the loss of the Domado, the Blue 
Bird and Worley mines. A meeting of 
special agents writing the class has been 
called for next Monday immediately after 
the Blue Goose luncheon at Oklahoma 
City. 





Will Discuss License Subject 


Secretary McAdoo of the Treasury De- 
partment has notified all the insurance 
superintendents that a hearing will be 
given at his office on the subject of 
granting licenses to enemy insurance com- 
panies next Thursday. Secretary McAdoo 
addressed the state superintendents some 
weeks ago, seeking information and their 





Underwriter. 


views on the subject of licensing the dif- 
ferent companies. ' 


Indiana Insurance 


(Rep.). 
Butler—C. W. 


NAMES OF LUCKY ONES 


SUCCESSFUL HOOSIERS GIVEN 





Men Who Got 
Elected in the Contests at 
the Polls 





Among the successful candidates in 


Indiana’s elections last week were the 
following insurance men: ’ 


Alexandria — R. H. Malone, mayor 


(Rep.). 


Attica—Morris Blout, treasurer: (Dem.). 
Batesville—Aloys M. Roell, clerk. 
Bedford—Charles H. Allen, mayor 
Campbell, treasurer 
(Rep.). 
ae Weaver, mayor 
ep.). 
Columbus—F. S. Jones, mayor (Rep.); 


A. F. Shedron, councilman (Rep.) 


Covington—William R. Massey, mayor 
(Dem.). 
Decatur—C. W. Yager, mayor (Dem.). 
Delphi—Ora Myers, mayor (Rep.). 
Elkhart—H. B. Gamper, councilman 
(Rep.). 
Gary—H. C. Frances, clerk (Rep.). 
Goshen—Daniel J. Troyer, mayor (Rep.). 
Huntington—A. A, Crandall, councilman 
ep.). 
Kendallville—U. C. Brouse, mayor 
ep.). 
Lebanon—J. C. Carson, clerk. 
— W. Ryckman, councilman 
ep.). 
5 pga emia W. Gaylord, mayor 
n 


~ 
et 


Mt. VWernon—George 
mayor (Rep.). 

Newcastle—L. M. Johnson, clerk (Rep.). 
Plymouth—Edward I. Hunter, 


F. Zimmerman, 


ep.). 
Rensselaer—Charles G. Spitler, mayor 


p.). 

Rochester—H. G. Miller, mayor. 
Rushville—Arthur B. Irvin, 
(Rep.). 
Seymour—C. W._ Burkhart 


H. Amick, treasurer (Rep.). 


Shelbyville—L. B. Hoop, mayor (Dem.). 
South Bend—Frank Gilmer, city judge 


(Dem.). 6 


Terre Haute—C. E. Anderson, council- 
man (Rep.); Daniel O. Griffith, council- 
man (Rep.); Morton T. Hidden, school 


trustee. 
Tipton—S. D. Rouls, mayor (Rep.). 
Vincennes—Clement V. Tucker, clerk 
em.). 
Washington — Fred Fromme, clerk 
(Dem.). . 


Wallen Back at Desk 
BOSTON, Nov. 


of age, is considered remarkable. 


Jasper, Minn., an election resulted in 
a defeat of the proposition to issue $9,000 


water system improvement bonds. 
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CASUALTY re TORNADO 
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Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1916 


ig cece ae $1,691 384.09 
je See ere 979,433.38 
Coes 0.0 SS. a 500,000.00 
Dn fk See 361,950.71 
Surplus to Policyholders. .. . . 711,950.71 
FIELD MEN 
‘ JOSEPH W, BECK 
56 Richton Ave. Detroit, Mich, 
ERIK LINDSKOG 
4752 Park Ave. Minneapolis, Minn, 


WICKLIFFE P, RAY 
P, 0. Box 366 Terre Haute, Ind. 
FRANK G, DELAHUNT 
720 Racine St. Milwaukee, Wis. 
RICHARD W. WETZEL 
1526 Bryden Road Columbus, Ohio 





clerk 


mayor 


mayor 
(Dem.); Harry Findley, clerk (Rep.): Ss. 


9—Louis A. Wallen, 
treasurer of John C. Paige & Co., who was 
seriously, and it was thought at the time 
fatally, injured by falling from an electric 
car at Hull in September, returned to his 
desk this week, but minus one arm. The 
recovery of Mr. Wallen, who is 62 years 











TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets. . 2. . . . . $7,081,990.00 


Net Surplus over capital and all liabilities, 687,535.00 


J. LINXWEILER, JR., P WM. F. KRAMER, Seo. 
. SET EE's. WEISS, Special Agra 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. @ Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 
have been used. 








12 50 100 200 500 1000 2000 5000 
$.75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 

THE NATIONAL UNDERWRITER 

Rough Notes 
Indianapolis ~ New York 


Chicago Cincinnati 























Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


the substantial interests of 


and owners of livestock against death from any cause. 


AGENTS WANTED 


Organized, owned and managed by Michigan men. Backed by 


ichigan. Insuring Michigan farmers 











CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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Losses of the Week 7 











WING to the warm weather, losses 

have been much lighter than usual. 
Claims have been heavy in the east, 
but in the middle west few large fires 
have occurred in the past fortnight. 


Louisville, xy. wer. 9—Fire which 
originated in a frame coal shed at the 
rear of the apartment house at 222 East 
Walnut street, was communicated directly 
to four residences nearby. Damage of 
about $4,000 was done before the flames 
were controlled. aN 

Chicago, Ill., Nov. 6.—Insurance on con- 
tents, 17-21 East Twenty-third street, 
favor of N. J. Rendbers & Co. 

American ....$1,2 pas Sg ‘Un. ‘+ 000 


re. Nat. Mutt North, N. Y... 1/000 
Com’i Un. ..s. 2,250 O. Farm...... 1,000 
Federal ve. -. 1,000 Royal Ex..... 1,000 
Glens Falls... 1,500 Security ..... - Leet 
SS ae 1,000 Union Eng.. 1,250 
Hartford ..... rtd Union N. Y... 17000 
Hanover ..... 1,500 Union, N. Y.. : 1,000 


Metropolitan . 2 00 00 


St. Louis, mo. Nov. 12.—Fire in the 
eight-story brick sprinklered building, 
northeast corner Tenth and Washington 
avenue. Fire occurred on third floor, oc- 
ecupied by The Style Fit Skirt Company. 
Fire apparently occurred in wood box con- 
taining sweepings and waste paper and 
spread through baled paper stacked close 
to box. Ten percent damage by fire to 
building and contents. Fifty percent dam- 
age by water, also considerable water 
damage to stock on second floor, occupied 
by New York Mercantile Company, manu- 
facturers of caps. First floor and base- 
ment, vacant. Insurance on stock owned 
by The Style Fit Skirt Company: 


Fire Assn....$6,500 Dubuque ....$2,500 
Palatine .. 2,000 Netherlands .. 5,000 
Aachen Mun.. 2,500 Central ..... - 5,000 
Security . 2,5 Sun Und..... 5,500 
Ins ee State ——— 

ri ete laoia ie 000 Total .....$39,500 


Clave. Nat’l... 2,500 
Insurance, blanket form, New York Mer- 
cantile Company. Stock: 
Fid.-Phen. . ,000 Connecticut . $8, — 
Germania .... 3, 000 Com’l Un..... 3,000 
Mpls. F. & M. 2° 000 Firemen’s Fd. 4, "000 
Automobile .. 2,000 Mech. & Trad. 2/000 
Ham.-Brem. .. 3,000 New Hamp... 27000 
National ..... 4,000 f 


St. Louis, Mo., Nov. 12.—Fire in the two- 
story brick building, 715 North Eleventh 
street. Owned by Annie M. Dockery, oc- 
cupied by Harry Schwarz. Fire occurred 
on work table of second floor. Ten per- 
cent damage to building and contents of 
second floor by fire; 40 percent water dam- 
age to stock on first floor. Insurance on 


building: 
Phoenix of London. eT ree $2,500 
Insurance on stock in this building: 

Duquesne ....$1,000 Hartford ..... $3,000 
Springfield ... 1,500 Germania .... 1,000 
National ..... 1,500 Northern .... 1,250 
Glens Falls... 2,000 N. B. & M.... 1,000 
Ger. Amer.... 1,000 Agricultural 1,000 
Niagara . 2,250 Buf. Ger...... 1,000 
Amer. Eagle.. 1,000 Nat’l Un..... 1,250 
Cg Gale SRS 1,000 City N. Y.... 1,000 
Westchester .. 1,000 Hanover iecem 1,000 


Insurance on machinery 
& M....$ 625 Mich, Com’1. .$1,000 
Phoenix ..... 1,250 Old Colony... 1,000 


0 

Cause, failure to disconnect electric 
pressing iron, 

a om * 

Charles City, Ia., Nov. 13.—The loss on 
the Hart-Parr plant has been settled at 
$81,400 on $1,262,793 insurance. This was 
originally reported as a 10 percent loss. 
Only 11 companies carried the line. 

> M J 

Crystal, N. D., Nov. 9.—A total loss to 
the Farmers Store is reported. Located 
on lots 57 and 58, block 1. A line of 
$20,000 insurance is involved. 

* 2 * 


Salem, Tll., Nov. 11.—The mercantile es- 
tablishments of Dave Kizer, Schwartz 
Bros. and Sweney Bros & Co., were dam- 
aged by fire. Loss to Dave Kizer $2,000, 
and to each of the latter $1,000. 


Evansville, 1n4., Nov. 10—There is a 
$5,000 loss to the Akin-Erskine Milling 
Company. Loss to flour mill. A line of 
$700,000 insurance is involved. 


Hillsboro, fll., Nov. 9.—There is a $6,500 
loss to the American Zinc Company di- 
vided as follows: $2,500 on building, 
$1,509 on machinery, $2,500 on stock. 

* 


Omaha, Neb., Nov. 9.—There is a $5,500 
loss to the Colonial apartments Thirty- 
eighth and Farnum streets. Insurance on 


building: 

5 ae = Lon. & Lanc.$10,000 

Phoenix ...... 0 Queen 5,000 
Insurance on pene A on 


Lon. & Lanc..$2,500 Queen ....... $3,000° 
. Und.... 2,500 


NUE; 
* 


Ashland, Wis., Nov. 11.—A $3,000 loss 
to the machine shops of the C. G. Bretting 
Manufacturing Company is reported. Loss 
to items 1 and 2 under the general form. 


Kalamazoo, Mich., Nov. 11.—A total loss 


is reported on mill No. 3 of the Bardeen 
Paper Company. Insurance on building: 


Agricul. ..... 2,500 Farmers Pa...$2,500 
Alliance ..... No. Amer..... 2,625 
Continental .. 2, 500 Standard ..... 2,500 
Detroit Nat... 3, 000 Teutonia..... 2,500 
Germania .... 3, Oa: Tig... <1 3,500 


Amer. Eagle.. 
Use and er insurance: 


Berto iin. 55 $1,5 Det. Natl..... $1,500 
Alliance ..... 1,500 Marquette 1,500 
Cleve. Nat.... 1,500 Germania .... 3,000 
Continental .. 1,500 Newark wis Easels 1,500 


Henderson, Ky., Nov. 8.—There is a total 
loss to the American Nicotine Company, 
Incorporated. 

Warehouses D, 4 and 5, total loss. 
Pennsylvania $ 500 ome 
No. Deutsche. 1,450 Amer. Cent.. 


Germania .... 4,900 Aetna ....... : 27000 
No. Amer.... 8,000 National ..... 1,000 
CE, URS 3,750 Hartford .... 1,000 
Yorkshire .... 1,000 Franklin .... 1,000 
Pruss. Nat. .. 2,000 Northern .... 2,000 
Continental .. 2,000 rer Agta 2,000 
Scottish ..... eee 1,000 
Phoenix. .:... 1,000 Anower T-&-i.: 3 7000 
Great. Amer.. 1,000 Imperial ..... 1'0 00 
Glens Falls... 2,000 Urbane ...... 1,000 
Rhode Isl. 


. 5,500 -\merican eae 
* * 


Independence, Ifa., mov. 7.—There is a 
$15,000 loss to the farm property of John 
Kelleher, near here. P 

Streator, Ill. Nov. 11.—There is a 50 
percent loss to the American Clay Prod- 
ucts Company. Loss to mine tipple. In- 
surance: 

National, Ct..$5,500 Equit. F. & M.$1,000 
a. a Sos 1,000 = 


Dayton, O., Nov. 11.—A 70 percent loss 
is reported on the motion picture theatre 
and hotel owned by Elmer Rauh, known 
as the Auditorium Amusement Company. 
Located, 20-38 East Fourth street. $100,- 
000 insurance was carried on building and 
the loss is total to the $10,000 carried on 


stock. 

Fid.-Phen. ..$10,000 Prov.-Wash.. 10,000 
Ger.-Am. F 18,500 Queen ..... ,000 
Mech. & Tra. 14, 4 Royal Exch. 9,500 
Mich. F.& M. 6.000 Sun ........ 11,000 
N. B. & M... 10, 000. Pa. Fire .:.. 10,000 


Cleveland, O., Mov. eitiin is a 10 
percent loss to the stock of the Dodd: Com- 
pany, 1936 East Sixth street. 


Crooksto: ihe mov. 9.—There is a 
$3,000 loss to the ‘contents of the wood- 
working shop of Larson, caused by 


sparks from stove in basement. Insur- 
ance on am 

.' Nat'l. nF 5600 Dubuque ...... $500 
Prus. Nav 1.....3 fe a | Ae 600 

Insurance on stock: 

aig Und. a +} Roch. Ger...... $400 
ae Eu UC ee £50 (PAs WIG 6.6 < 600s 400 
Springfield .... 500 | - 


Kansas City, Mo. . 10.—There is a 
total loss to Buil Iding item 40, the 
Kansas City ieewrevion Rawal located 
at Agnes and Guinotte streets. 


FPrederickton, Mo., Nov. 12.—The loss on 
the Missouri Cobalt Company is estimated 
at $60,000 

* * * 

Youngstown, O., Nov. 7.—Loss on the 
building of the American Sintering Com- 
pany, damaged by fire today, is estimated 
as total, and on machinery, 75 percent. 
Insurance was written on blanket form 
and is as follows: 

Aachen & Mun.$1, $00 Imperial, N. Y.$1,000 


Camden ...... New Hamp.. . 1,000 
Colonial ..... 3; 500 Pitts Und..... 3,500 
Columbia, O.. 1,500 Sun Und...... 1,000 
Ham.-Brem. .. *000 


- 

Louisville, Ky., Nov. 9.—Fire which or- 
iginated-in the boiler room of the green- 
house plant of Henry Fuchs, florist, de- 
stroyed the greenhouse plant and spread 
to the residence of the florist adjoining, 
all being destroyed. The loss is estimated 
at $15,000 and the owner carried no in- 
surance. 

ae ae * 

Louisville, Ky., Nov. 8.—Willard Hotel, 
probably 15 per cent of insurance. Com- 
panies interested are: 


ome .......$14,500 Imperial ....$ 3,000 
Equitable .. 4,000 No. Amer. .. 3,000 
N. B. & M. 14,500 Germania ... ype 

cain eeu 0 Boston ... 27500 


“Ali on buildings. The contents probably 
25 per cent loss, carried entirely by the 
hotel mutuals. Sie ta 

Ardmore, Okla., Nov. 3.—There is a ae - 
000 loss to the cotton owned by J. & 


Cc. C. Jones. Insurance: 

Nat'l, Ct.....$ 4,000 East. Und....$2,000 
Hartford .... 10,000 Hamb.-Brem... 3,000 
Biome . ss...3 4,000 Sun spite ite wiv ae 4,000 


Detroit, Mich., Nov. 9.—There is a loss 
to the building owned by the Palms Realty 





Company, 235-55 Gratiot avenue. Insur- 
ance: 

| 5,000 Com’l Un....$ 2,500 
Royal Exch.. 5,000 Citizens .... 2,500 
Michigan 5,000 Niagara . 2,500 
Hanover ~ 20,000 Nor. Un..,.. 2,000 
Ham.-Brem... Union.. 2'500 


10,000 Nor. 
* * * 


Louisville, Ky., Nov. 7.—Fire from an 
unexplained source caused damage of 
about $75,000 to the Willard Hotel, Center 


morning. It was confined largely to the 
fourth floor although the lower floors were 





Part of the building was built more than 


and Jefferson streets, at 3 o’clock this | 


badly damaged from smoke and water. | 


SSERVICE”’—That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 





a hundred years ago and although it had 
been improved various times, it was not 
considered a desirable risk. It is said 
that all of the contents of the building 
were insured by reciprocals. 


Anderson, Ind.,. Nov. 8.—Fire, starting 
in the varnish department of the Pierce 
Furniture Company, caused a loss of $10,- 
000, covered by insurance. 

* * * 

Otsego, Mich., Nov. 10.—There is a total 
loss to the Bardeen Paper Company. 
There is $35,000 insurance. 

ak ae * 

St. Paul, Minn., Nov. 13.—Fire in two- 
story er Py 456 Rice street, owned and 
occupied by A. E. Ferriss as livery stable, 
caused a 60 per cent loss. Insurance on 


building: 
$1,000 St. Paul...... $1,000 


N...¥.. Dnd. «.. 
Insurance on horses: 
Y. Und......$350 St. Paul........ $350 
“Insurance ‘on vehicles: 
Y. Und......«.$50 St. Paul......... $50 
“Insurance on hay, ete.: 
N. Y. Und......$100 St. Pau 100 
Also occupied by Frank Godbout as 
stable. Insurance: 
WICG “AME. 60504008 > 500 
Loss 60 percent, occupied by Standard 
Laundry Co. as stable. Insurance: 
EE SE. ce rea $1,200 
Occupied by P. J. Sweeney as stable. 
Insurance: 
MAGES DIIRMOG S655 a5 ciao 0 04 G8. 50w te O eR $275 


ee 


ey 


Columbus, O., Nov. 13.—Fire early this 
morning at Third and Gay streets dam- 
aged the Stoneman Building and tenants 
to the extent of $15,000. The tenants were 
the Columbus Typesetting Co. F. 
Toothdker, law printer, and the F. W. 
Kreber Electrotype Foundry. The fire was 
confined to the upper floors, but the dam- 
age by water was heavy. The Wells- 
Fargo Express Co., the L. C. Smith Type- 
writer Co., and the Burroughs Adding 
— Co. were located on the ground 

oor. 





TO REVISE DEALERS POLICY 





Cannot Issue Blanket Coverage for 
Automobile Dealers in Missouri Is 
Unofficial Ruling 





C. C. Hewitt, chief actuary of the 
Missouri Insurance Department, has 
unofficially advised automobile writing 
companies that it will hereafter not be 
possible to name average automobile 
rates under dealers policies in Mis- 
souri, because such policies carry with 
them the floater feature. This will 


Lcause considerable disturbance in re- 


newing dealers contracts in that state. 
Automobile companies have been issu 
ing coverage for dealers for not to ex- 
ceed a certain amount at a specified 
location. Such contracts carry with 
them a $500 minimum advance pre- 
mium. Each month the dealer advises 
the company of the daily liability, and 
at the: end of the year settlement is 
made. Hereafter specific coverage will 
have to be named, which will entail 
considerable clerical labor. Dealers will 
have to be issued a booklet, and each 
car covered separately under a bind- 
ing-and closing entry. A ruling to this 
effect will be issued shortly. 

The blanket coverage is much more 
popular with dealers than the specific 
coverage for each car, and companies 
anticipate trouble in renewing their 
dealers automobile business on the new 
basis. 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 4 
; Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 




















General Agents Wanted 





liability is unlimited. 


APPLETON & 








Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO., 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 

Surplus United States Statement, - - $ 461,101. eS eas ee 

Surplus Home Office Statement” - - 11727022. Sumas =—" 
UNITED STATES “LLOYDS,” NEW YORK, N. ¥:, THE TOHIO MARINE INSURANCE CO. 
Surplus - - - - - - - = - ~ $830,150 ? 


In addition to this each subscriber’s 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


Surplus United States Statement, $562,916 
Surplus Home office Statement, ‘$7, 433,611 





COX, Attorneys 
NEW YORK 
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RICKARDS MAKES BIG HAUL 





Recovers Seventeen Cars at Fort 
Dodge—Two Arrests Made, 
With Others Expected 


One of the most important arrests 
and recoveries of stolen cars in the his- 
tory of the organization was made last 
week by the Automobile Protective & 
Information Bureau, under the supervi- 
sion of E. L. Rickards, manager. Sev- 
enteen cars were recovered at Ft. 


-Dodge, Iowa, all of which were Buicks, 


with the exception of one Hudson. T. 
E. West, a garage owner of Ft. Dodge, 
and M. A. Horner, who conducted a 
soft drink parlor there, were arrested, 
and on charges of grand larceny were 
taken to Minneapolis, where they are 
now awaiting trial.- All of the cars were 
stolen from Minneapolis and driven to 

t.-Dodge. Mr. Rickards will make 
another trip to Minneapolis and Ft. 
Dodge this week, and more arrests are 
expected, as it is felt that the activities 
of a well organized gang of thieves 
have been uncovered. 


DIRECTORY OF 
Independent Adjusters 
MISSOURI IOWA 


ILLINOIS 
Adajustmens 
& ory rwice Bureau 


Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, | meet 


Phone Wabash 254 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 


BEN C. COOPER 
Central Life Bidg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 




















ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 





and Dwellings. 

518 W. Jefferson Springfield. Illinois 

ILLINOIS ~NDIANA 
ELD ERRYWY 


DGE EH 
201 Peet Nee 1 Bank Ble, Chana ign, on 
Western Union or Long Dist. Phone one (Of 14 

458) facilitates prompt 





INDIANA, cae KENTUCKY, TENNESSEE 


Odell & So 
110 U om Second St., Evansville, I Ind. 
Adjusters of ire, Tornado, Automobile and inlane 
ine Losses 





KANSAS 


R. B. WARREN, Manager, Wichita 


MICHIGAN e 
FREDK. M. CHAMPLIN 
er eet ares pulang 


and Ra e 
ADJUSTER OF SIRE TOSSES 
N. DAKOTA and N. W. MINNESOTA 


Grand Forks, N. a 
PROMPT race 
0 YEARS EXPERIENCE 


t HI0—MICHIGAN—INDIANA 
HAS. E. CURTIS 
2028 Second Natl. Bank Bidg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


WESTERN FIELD 


cw {NSURANCE. ADJUSTMENT CO. 
Ri Crossan . Shirley H. G. Fowler 
ire, Tornado, Automobile and Taland Marine Losses 
ioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


ee 


National Automobile Insurance 
Compan 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 


Rees Wilkinson and General al Manager : 
Wilkinson Bldg., LINCOLN, NEB 
































HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 


























good condition. 


This table shows allowance limits for used cars still in 
In actual practice there may be cars for which _ sold. 
it will be safe to allow more than is shown here and many for 
which it will not be safe to allow the minimum given. 
allowances depend upon horse sense; not upon tables or other 


Original 1916 1913 Original 1916 
Costof Allowance Allowance Allowance Allowance 
Car Max. Min. Max. Min. Max. Min. Max. Min. Car Max. Min. 
$400 ...$165 130 $145 $ 95 0 45 $7 $400 ...$280 $220 
450 1 1 160 10 13 50 80 450 . 3 24 
500 210 165 180 =, 115 150 60 90 500 . 350 275 
550 230 180 195 125 165 65 95 550 . 385 300 
600 250 195 215 140 180 70 105 Eq 600 . 420 330 
650 270 210 230 155 195 75 115 os 650 455 $55 
700 290 230 250 165 210 80 125 os 700 490 385 
750 315 245 270 180 225 90 135 im 750 525 410 
800 335 260 285 190 240 95 140 ac 800 560 440 
850 355 275 310 205 255 105 150 o° 850 595 465 
900 375 295 320 215 270 110 160 pels 900 630 495 
950 395 310 340 225 285 115 170 be 950 665 520 
1000 420 330 360 230 300 120 180 ae 1000 700 550 
1050 440 345 375 230 315 120 185 “ s 1050 735 575 
1100 460 365 395 230 320 125 185 3§ 1100 770 610 
1150 480 380 410 230 320 130 185 es 1150 . 805 635 
1200 500 395 415 230 320 130 185 He 1200 > 840 665 
1250 525 415 415 230 320 130 185 So 1250 . 875 690 
1300 545 415 415 230 320 130 185 S 1300 . 910 695 
1350 555 415 415 230 320 130 185 wo 1350 . 930 695 
1400 555 415 415 230 320 130 185 S- 1400 . 930 695 
1450 555 415 415 230 320 130 185 3S 1450 . 930 695 
1500 555 415 415 230 320 130 185 SS 1500 . 930 695 
1550 555 415 415 230 320 130 185 £2 1550 - 930 5 
1600 575 430 430 240 335 140 190 . 1600 960- 720 
1650 590 445 445 245 345 145 195 2 gs 1650 990 740 
700 610 455 455 255 355 150 200 =e 1700 1020 765 
1750 630 465 465 260 365 155 210 B° 1750 1050 780 
1800 645 485 485 270 375 160 215 om 1800 1080 810 
1850 665 495 495 275 385 165 220 -- 1850 1110 830 
1900 680 510 510 285 395 170 225 82 1900 1140 855 
1950 700 525 525 290 405 175 230 2S 1950 1170 875 
2000 720 540 540 300 420 180 240 AF 2000 1200 900 
100 755 565 565 315 440 185 250 & 2100 1260 945 
2200 790 590 590 330 460 195 260 Eg 2200 1320 990 
2300 825 620 620 345 480 205 275 Se 2300 ...1380° 1035 
2400 865 645 645 360 500 215 285 ag 2400 ...1440 1080 
2500 900 675 675 375 525 225 300 So 2500 1500 1125 
2600 ... 935 700 700 390 545 230 310 £S 2600 1560 1170 
2700 970 725 725 405 565 240 320 o® 2700 1620 1215 
2800 1005 755 755 420 585 250 335 Meee 
2900 1040 780 780 435 605 260 345 as 3500 ety 1308 
3000 1080 810 810 450 630 270 360 >2 3000 1800 1350 
3100 1115 835 835 465 650 275 370 Eo 3100 -1860 1395 
3200 1150 860 860 480 670 285 380 o2 3200 1920 1440 
3300 1185 890 890 495 690 295 395 or 4 1485 
3400 1210 915 915 510 = =710 305 405 £6 3400 2020 1530 
3500 1245 945 945 520 735 315 420 Ba 3500 2080 1575 
4000 1440 1080 1080 600 840 360 480 4000 2400 1800 
4500 1620 1250 1250 67 945 405 540 4500 2700 2025 
5000 1800 1290 1290 750 1050 450 600 5000 3000 2250 


penses. 
Safe 


Amounts of Insurance to be Allowed on Used Cars 


Safe Amounts to Allow for Used Cars in Good Condition 
Copyright, 1917, by The Horseless Age Company 
Year in Which on Was nr 


Prices Which Used Cars Will Probably Bring 

Copyright, 1917, by The Horseless Age Company 

Year in Which Car Was Manufactured 
19 


1913 


15 1914 
Cost of Market Value Market Value Market Value Market hig 


Max. Min. Max. Min. Max. in 


$240 $160 $200 80 $120 
27 18 225 90 135 
300 200 250 100 150 7 
330 220 275 110 165 aS 
360 240 300 120 180 ae 
390 260 325 130 198 §6SE 
420 280 350 140 210 Oe 
450 300 375 150 225 st 
480 320 400 160 240 ag 
510 340 425 170 255 Sk 
540 360 450 180 270 Le 
570 380 475 190 285 os 
600 385 500 200 300 UE 
630 385 525 210 310 §,, 
660 385 540 220 310 < 
690 385 540 230 310 ee 
695 385 540 230 310 5s 
695 385 540 230 310 Re 
695 385 540 230 310 - 4 
695 385 540 230 310 a2 
695 385 540 230 310 ? 
695 385 540, 230 310 Se 
695 385 540 230 310 a 
695 385 540 230 310 gs, 
720 400 560 240 320 Qe 
740 #410 575 245 330 78 
765 425 595 255 340 Po 
780 435 610 260 350 oe 
810 450 630 270 360 
830 460 645 275 370 38 
855 475 665 285 380 ng 
875 485 680 290 390 Ox 
900 500 700 300 400 Be 
945 525 735 315 420 am 
990 550 770 330 440 eg? 
1035 575 805 345 460 58 
1080 600 840 360 480 s2 
1125 625 875 375 500 Zo 
1170 650 910 390 520 as 
1215 675 946 405 540 © &% 
1260 700 980 420° 560 &3 
1305 725 1015 435 580 So 
1350 750 1050 450 600 a, 
1395 775 1085 465 620 be 
1440 800 1120 480 640 Sc 
1485 825 1155 495 660 oA, 
1530 850 1190 510 680 Lo 
1575 875 1225 525 700 aS 
1800 1000 1400 600 800 
2025 1125 1575 675 900 
2250 1250 1750 750 1000 


This table gives the prices at which cars traded in should be 
These prices make allowances for the department ex- 

Cars should never be sold on a closer margin than that 
shown unless a very thorough investigation shows that such 
action will not result in loss. 


The used car department should 





claim department of the Iowa Mutual Lia- 
bility, says that his company is consid- 
ering the discontinuance of writing in- 
surance on Ford cars. Thefts have be- 
come so numerous at Sioux City, Omaha 
and Council Bluffs and along the Mis- 
souri river that he says the business is 
not profitable. Mr. Tillotson believes that 
there is an organization along the Mis- 
souri which handles stolen cars, taking 
them apart and switching the parts, mak- 
ing obliterations, etc., which makes it 
impossible to again identify the machines. 





Higher Rates Needed 


Automobile companies writing trucks 
declare that it is only a question of time 
until rates will have to be increased. The 
losses have been comparatively heavy in 
‘the city and it takes more now to repair 
a loss than it did two or three years ago. 
The cost of materials and labor have both 
increased rapidly. There are more trucks 
employed and naturally this would cause 
an increase in hazards. Most of the com- 
panies agree that rates on liability insur- 





ance, property damage and collision, so 








Goes to American Automobile 


Cc. C. Kemp, who has been a broker in 
Chicago for the last four or five years, 
has gone with the American Automobile 
in its Chicago office to assist in the un- 
derwriting department. Mr. Kemp for 
many years was connected with George 
Herrmann & Co. He is the son of O. C. 
Kemp, for many years western manager 





helps. be made to pay its way. 
May Cut Out Fords far as trucks are concerned will have to be| of the Delaware, Reliance and Rochester 
: ‘advanced. German. He is a most able man. 
L. N. Tillotson, superintendent of the 





New Michigan Company 


Articles of incorporation for the United 
States Mutual Automobile Insurance Com- 
pany, of Saginaw, Mich., have been filed 
with the county clerk. The following are 
named as incorporators: John Malcolm, 
A. O. Heine, George H. Carter, F. D. Jack- 
son, A. J. Fiddis, O. Swayze, J. B. Jones 
and S. S. Clum. 
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MAKE IT GO FASTER 


GREAT BRITAIN has kept prosperous 
through more than three years of war 
by working overtime at the job. There 
is a far larger percent of men called to 
the colors in that country than will 
probably be called in the United States, 
even though the war lasts several years. 
Nearly all lines of business have gone 
On a war schedule. Clerks are working 
nights as well as regular day shifts. 
Women have taken the places of many 
men. 

The business men of Great Britain 
have had time not only to keep their 
business up and make reports of in- 
creased business each year of the war, 
but they have had time to go ahead and 
make plans for attaining the commer- 
cial supremacy of the world after the 
war. A business preparedness program 
is being formulated and carried out 
there that will probably startle the 
world. : 

It behooves the American business 
men to put on the same sort of pressure 
and consider both the present and fu- 
ture in somewhat the same attitude as 
Great Britain has. 

It behooves every agent, every super- 
visor of agents and every company official 
to do all in his power to keep business go- 
ing, to make it go just a little bit faster, 
and to lay his plans for the commercial 
strife that will follow the cessation of 
martial strife. 








HENRY EVANS’ STATEMENT 


THE statement sent out last week by 
President Henry Evans of the Conri- 
NENTAL and allied companies on plans 
that should be taken after the war to 
advance the interest of American insur- 
ance has been carefully read by under- 
writers who feel that a note has been 
sounded that should receive much con- 
sideration. 

American marine insurance in the 
ocean trade has been very insignificant. 
There is no doubt but that foreign com- 
panies are building themselves solidly 
along marine lines, as has been indi- 
cated by readjustment of marine com- 
panies on the other side so that a larger 
part of commerce can be covered by in- 
surance companies abroad. Undoubt- 
edly American companies are hampered 
and have been all along when it comes 
to world-wide operations. There has 


not been a patriotic allegiance to Ameri- 
can institutions by American shippers, 





by business men of other nations. 
President Evans believes that American 
shipping, banking and insurance must 
be closely allied in the world’s trade 
and that each must play into the hand 
of the other. 3 

Even during the last year or so, 
American companies have shown a 
keener interest in marine insurance and 
have greatly extended their business in 
this direction. If American companies 
are to retain their supremacy in their 
own country there must be a larger 
sympathy and interest shown them by 
American people. There is no reason 
why America should lag behind when it 
comes to fire and marine insurance. 
As President Evans points out there is 
ample underwriting ability in this coun- 
try to assume charge of American com- 
panies in the world-wide trade. 

We believe that in connection with 
the suggestion made by Mr. Evans, 
there must be a very close cooperation 
among American insurance companies 
in their marine operations and espe- 
cially in their transactions beyond the 
seas. There should be, it seems to us, 
a pooling of interests. Ifa single office 
would be able to furnish all the facili- 
ties of American companies, or at least 
if the more important American com- 
panies were represented through a syn- 
dicate that could take care of all busi- 
ness offered and if the banking accom- 
modations of the American brand were 
at hand to lend assistance, there can be 
no doubt that America would get her 
share of international business. 

President Evans has laid before the 
business men of the country the condi- 
tions in the insurance business and 
shows why American insurance compa- 
nies have been hampered in their 
growth and why foreign companies 
have been able to get such a strong 
foothold throughout the world. He be- 
lieves that now is the great opportu- 
nity for American business interests to 
claim their right and to take their part 
in the world’s commerce. 





PRIZE IS OFFERED 


THE minister in a church in one of the 
Chicago suburbs, Wilmette, the home of 
Georce Haas of the Arras, Geo. Rep- 
FIELD of the Farmers of York, Frep Rye 
of the WESTERN SPRINKLED Risk Asso- 
CIATION, FRANK H. Jones of the ILtrnors 
INSPECTION Bureau, LyMAN M. Drake of 
CriTCHELL, Mitter, WuHitTNey & BarBour 
of Chicago, W. A. Smit, underwriting 
superintendent of the Royat, Harry Garp- 
INER Of PARKER, ALESHIRE & GARDINER of 
Chicago and other insurance celebrities 


too numerous to mention, has invited 
votes on the “most perfect man in Wil- 
mette.” 

It would be difficult for us to vote on 
this question with so many “perfect” and 
“most perfect” men of the underwriting 
fraternity residing in this beautiful north 
shore community. we were asked, 
however, to vote on the man of the finest 
personal pulchritude,, we could cast an 
intelligent ballot. We will not make our 
choice public at this time, but it would 
not be for any of the eminent under- 
writers heretofore mentioned. They are 
not appealing to us in their special brand 
of beauty. We much prefer other dis- 
tinguished and apollo-like underwriters of 
Wilmette and our ballot will go to one 
of the following: J. V. Parker of the 
Western ActuariaL Bureau, Frank H. 
Corne_L of the Home or “Old Silver 
Top” W. P. Rosertson of the LiverPoor 


the farm department of the Hartford 


Personal Side of the 
Insurance Business 


Milo B. Marik, of Chicago, Illinois 
state agent of the Firemens, will leave 
Saturday of this week for Phoenix, 
Ariz., where he will go for his health. 
Mr. Marik recently took his position in 
Illinois with the Firemens, having re- 
signed from the Concordia. He will 
spend probably two or three months in 
Arizona and may do some work in that 
territory. He recently retired as most 
loyal gander of the Illinois Blue Goose. 





A. J. Elder of Chicago, manager of 


Fire in the west, is still in the hospital 
at Owensboro, Ky., where he under- 
went an operation for appendicitis. Mr. 
Elder is having a rather prolonged 
siege, but is very patient in meeting 
the situation. 


Ralph B. Ives, assistant secretary of 
the Aetna in its western department, 
has been seriously ill at his home in 
Evanston, Ill, for some days. ‘Mr. 
Ives has been under the care of two 
physicians. It is supposed that he had 
gallstones. The latest reports, how- 
ever, are that Mr. Ives has overcome his 
malady and will be at his desk again 
in a few days. 


Lloyd O. Mayer, formerly in the in- 
surance business in San Francisco and 
the Pacific Coast, has been appointed 
executive secretary of the Illinois In- 
sutance Federation, with headquarters 
in Chicago. He is the son of F. J. A. 
Mayer of Portland, Ore. the well 
known adjuster who was for some 20 
years in the field for the Fire Associa- 
tion. Mr. Mayer is a young man of in- 
surance experience, knowing both the 
casualty and fire lines. 


W. J. Carey, of Carey & Zimmerman 
of Cincinnati, is spending several weeks 
in Florida with a brother, who is very 
ill, Mr. Carey will be unable to attend 
the Ohio local agents’ convention at 
Columbus, O., next week, but his re- 
port as chairman of the executive com- 
mittee will be presented by some other 
member. Mr. Carey does not expect 
to return until the first of December. 


Manager Preston T. Kelsey of the 
Sun in the western department is on a 
trip through agencies in Tennessee, 
Kentucky, Oklahoma, Missouri; and 
other points. He attended the wedding 
of his state agent, John H. White, at 
Nashville, .Tenn., last week. 


Robert R. Dearden, Sr., president of 
the United States Review of Phila- 
delphia, celebrated his golden wedding 
anniversary last week. Mr. Dearden 
has not only attained prominence as an 
insurance publisher, but served for 22 
years in the state legislature and has 
been very active in reform politics in 
Philadelphia. One of his sons, Robert 
R. Dearden, Jr., is secretary and gen- 








eral manager of the United States Re- 
view. : 


Vice-President Fred W. Koeckert o/ 
the Continental left Chicago, Monday, 
for New York, to take his new posi- 
tion as vice-president of all the Henry 
Evans companies. Secretary J. R. Wil- 
bur is now in charge in the west. 


There are many specific instances 
showing how the recent Chicago adver- 
tising campaign conducted by the Chi- 
cago Board resulted in big gains to men 
who actually went after the business. 
For instance Emile De St. Aubin in the 
Hartford building, Chicago, has charge 
of renting three apartment buildings 
with 60 tenants. Mr. St. Aubin is also 
an insurance man. During the cam- 
paign of advertising he solicited all 
these tenants for extra insurance, call- 
ing attention to the increased values. 
He succeeded in landing 45 of them, all 
being convinced that they were carry- 
ing too little insurance. He found some 
that had no insurance whatever. 


Charles H. Burras, the new president 
of the National Association of Casualty 
and Surety Agents, and President E. 
M. Allen of the National Association of 
Insurance Agents, attended a perform- 
ance of. “Hitchy-Koo” at the Forty- 
fourth Street Theater in New York dur- 
ing the recent conference of the Na- 
tional association officials there, and 
were somewhat bewildered when Ray- 
mond Hitchcock welcomed their pres- 
ence in a curtain speech, saying, “I see 
my old friends, Ed Allen of Arkansas 
and Charles Burras of Chicago of the 
National associations of the whole 
United States are here.” It’s a wise old 
New York after all. 


Fred J. Sauter, president of the 
Western Automobile Underwriters 
Conference, left Monday for the east, 
going to the home office of the New 
Hampshire. Fire, the Boston and Old 
Colony and will land in New York the 
latter part of next week for the meeting 
of the National Automobile Under- 
writers’ Conference. The other dele- 
gates from the Western Conference 
are John C. Harding of the Spring- 
field, Thomas E. Gallagher, of the 
Aetna and John H. Carr of the Hart- 
ford. 

C. E. Rollins, of the Rollins-Bur- 
dick-Hunter Co., local agents in Chi- 
cago is engaged in government work 
part of each day. He is associated 
with the food administrator’s office, 
being a member of the committee that 
is fixing prices of the food stuffs sold 
in groceries. This committee work 
occupies three or four hours every day. 


Vice-President James Wyper of the 
Hartford Fire was in Chicago this week 
conferring with the western department. 
While in the city on Monday he appeared 
before the committee of insurance com- 
missioners that was discussing the classi- 
fication subject. 
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as has been shown from time to time 


& Lonpon & GLose. 





1916 Fire Underwriting Figures of 
British Companies 


Premiums 1916 


Claims Expense Surplus 
*$2,355,740 *$2,658,315 *$1,831,740 
2,663,74 2,109,265 991,300 
808,105 592,560 154,805 
13,302,725 932,315 238,090 
194,990 193,640 120,965 
10,407,355 7,211,950 2,510,405 
472,7 355,615 217,735 
664,140 511,220 253,27 
8,921,465 5,737,990 1,656,085 
1,833,170 1,561,165 624,850 
4,651,740 »378,610 1,485,850 
627,255 79,470 55,6 
6,146,905 4,405,245 1,221,510 
3,607,045 2,682,285 888,265 
»217,390 2,189,540 1,056,965 
3,742,355 2,988,310 928,700 
13,657,992 7,961,775 2,834,740 
,418,0 1,978,72 629,180 
2,197,025 1,513,485 498,100 
33,57 517,850 158,080 
36,994 2,886,920 1,075,405 
1,138,230 2,049,215 365,405 


*Translated from pounds sterling to dollars by multiplying by five. 
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Casualty and Surety Comment 








VALUE OF ORGANIZATIONS 


THE questions arising from the war 
tax again emphasize the great value of 
organization. These emergencies come up 
frequently in insurance, and unless there 
were some associations whereby informa- 
tion can be readily gleaned and distrib- 
uted, influence be brought to bear, com- 
mittees be started to work and machinery 
be gotten in operation, there would be 
much loss of time and energy. The or- 
ganization can get into action at once, 
send representatives here and ..ere, can 
act as a unit, can transmit instructions or 
suggestions to members and act as a clear- 
ing house for views. In fact the member 
companies have a great advantage over 
non-association compamies. The outsiders 
are compelled to wait and listen. The or- 
ganization companies can take better care 
of themselves when vital issues arise. The 
non-organization companies are more or 
less camp followers, waiting to see how 
the associated institutions will act. 

Insurance is a business that requires 
organization and co-operation. Com- 
panies that are members of organizations 
have a big advantage in getting first-hand 
official information when emergencies 
arise. It is natural that there should be 
an exchange of views and opinions. 
These various contingencies that arise all 
show the value of organized effort, hav- 
ing machinery properly oiled and in run- 
ning order and ready for any demand. 
Insurance companies cannot get away 
from that intangible, yet very powerful 
and necessary factor, known-as “the gen- 
eral welfare.” Organized effort has much 
to do with its promotion and maintenance. 





LIKE MARINE INSURANCE? 


THERE is a lot of speculation these 
days as to the future of compensation 
insurance, 

Proponents of state insurance have 
been predicting it would all go ulti- 
mately to state managed mutuals, which 
they are pleased to call state funds. 

Some ardent advocates of the mutual 
and interinsurance plans have been 
claiming a future monopoly of the busi- 
ness. 

Quite a while back Atrrep M. Best 
predicted that state funds and mutuals 
would ultimately divide the bulk of the 
business. 

At two state conventions of local 
agents this summer, two leading agents 
of leading cities expressed doubt as to 
whether local agents could expect to 
continue to get a commission for writ- 
ing the business. 

One guess is probably as‘ good as 
another, but it would seem safe to say 
that stock companies, mutual compa- 
nies and state operated mutuals will 
all continue. 

And as for local agents: It would 
seem a good wager that a certain per- 
centage of them will continue to get 
and earn commissions on the business. 
Compensation insurance is pretty likely 
to become to the casualty companies 
what marine insurance is to the fire 
companies. Both require knowledge 
that costs time and money to secure. 





It doesn’t pay the average agent to 
study and seek marine insurance. Is it 
going to pay the average agent to study 
and seek compensation business? 

From thousands of cities today ship- 
ments are being made and marine in- 
surance offices in the larger centers are 
placing the marine covers. In the fu- 
ture, lots of the compensation business 
may likewise be handled from bigger 
centers. : 

In the large cities the number of 
offices that handle marine risks is small 
as compared to those that handle fire. 
Are not the number of offices that will 
handle compensation likely to decrease, 
while those that handle other casualty 
lines increase? ‘ 

DonaLtp M. Woop of Chicago told 
Wisconsin agents that to be success- 
ful salesmen of compensation insur- 
ance they should have a rudimentary 
knowledge of law, a specific knowl- 
edge of the compensation act, a thor- 
ough knowledge of their policy, and 
the endorsements that do or do not 
attach, a familiarity with companies’ 
statement figures and many other 
things. There is going to be room for 
‘a few such men in all industrial cen- 
ters. The number of successful com- 
pensation agents will probably be 
greater than the number of successful 
marine agents, but compensation is too 
intricate and too meagre in its com- 
mission margins to keep many pres- 
ent-day dabblers permanently in the 
business. It will be a survival of the 
fittest and those that can stay will prob- 
ably always be able to get commis- 
sions and in volume sufficient to repay 
them. 





Personal Glimpses 
of Casualty Men 





Two Baltimore surety men, both 
of whom are with the United States 
Fidelity & Guaranty, have been “com- 
mandeered” by the government for 
service in an advisory capacity in the 
Seaman’s division of the War Risk 
Insurance Bureau. They are M. B. 
Walker, vice-president of the company, 
and W. B. Hill, assistant secretary. 

Some time ago Secretary of the 
Treasury McAdoo requested John R. 
Bland, president of the company, to 
recommend two men who could serve 
the Treasury Department in advisory 
capacity. He explained that only a 
portion of their time would be needed 
and that it would not be necessary 
to spend the whole time in Washing- 
ton. Mr. Bland was quick to offer the 
-services of his own men and Secretary 
McAdoo was prompt to make use of 
them. 

Messrs. Walker and Hill have been 
connected with the United States Fi- 
delity & Guaranty for a number of 
years and stand high in surety circles. 
They are well fitted for the work which 
the government will require of them. 


Vice-President Donald D. Smith of 
‘the Southern Surety has become as- 
sistant manager of the Merchants Ship 
Building Company, a large plant at 
Philadelphia. The company has un- 
dertaken for the United States gov- 





ernment the building of a number of 
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vessels. Mr. Smith is a construction 
engineer, and inasmuch as he has 
proved his ability to handle work of 
an organization, it was particularly de- 
sired that he give his service to the 
ship building company. He will con- 
tinue as a member of the board of 
directors and executive committee of 
the Southern Surety. H. H. Perkins, 
who has been assistant to Mr. Smith, 
becomes superintendent of -the con- 
tract division and succeeds Mr. Smith 
as a member of the underwriting com- 
mittee. 


Philip H. Dorr, secretary of the Mid- 
land Casualty, Milwaukee, has tempo- 
rarily accepted the position of secre- 
tary of the department of commerce 
and finance of the Milwaukee County 
Council of Defense. The engagement 
of Miss Viola Gram of Milwaukee to 
Mr. Dorr was formally announced on 
Nov. 11. 


Claude Norie-Miller, general manager 
of the General Accident at the home 
office in Perth, Scotland, when he ar- 
rived in this country the other day, 
said that wheat bread never tasted so 
well, so he has been making it the 
piece de resistance since getting off the 
boat. It is impossible now to get whole 
wheat flour on the other side, but the 
loaf is made partly of potatoes, partly 
of rye, a little bit of wheat flour and 
other ingredients. Mr. Miller said that 
he told the waiter at his first meal to 
bring him a heaping plate of rolls, six 
dishes of butter well heaped up, and 
he would ask for nothing else. Bread 
and butter have been real luxuries to 
him since he has been in this coun- 
try, as he states that the bread on the 
other side at this time is almost revolt- 
ing to the stomach. 

Mr. Norie-Miller is full of hope and 





determination over war prospects. He 
is thoroughly imbued with the justice 
of the cause for which the Allies are 
fighting. He has given his son, who 
went down in the Mediterranean. Mr. 
Norie-Miller is most cordial and genial 
a his manner, a man of cultivated 
tastes, who through faithful, able and 
intelligent application to his work and 
a belief in the future of the business 
has built up a splendid institution. - 


John R. Draper, formerly president 
of the Union Liability of Chicago and 
well known in the accident and health 
field, is now one of the prominent sales 
managers in selling stock of the Con- 
sumers Portland Cement Company. 
Draper Brothers of Chicago are look- 
ing after the selling end of the ce- 
ment institution, which is capitalized 
for $2,000,000. 

Reed Robinson, agency superintend- 
ent of the National Masonic Provident 
of Mansfield, O., is to be married Thurs- 
day of this week. His bride is Miss 
Helen Seybold of Akron, O., and the 
marriage will be celebrated there at four 
o’clock at the Church of Our Savior, 
Rev. George P. Atwater, officiating. 
Miss- Seybold was formerly business 
manager of a newspaper competing 
with one on which Mr. Robinson was 
editor. Recently Miss Seybold has 
been deputy probate judge of Summit 
county. 


Don’t wait until it begins to sprinkle 
before laying up something for a rainy 
day. 


Some folks will persist in being 
grouchy even when the robins are sing- 
ing to them. 


Genius is the capacity for work. 
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CASUALTY AND SURETY NEWS 








BUREAU STAUNCHLY 
SUPPORTS ITS PLAN 


Believes Experience Rating Method 
Turned Down in New York 


Is Right 





TESTS PROVE ITS VALUE 


Depression of Rates, Predicted by Em- 
pire State Department Experts, 
Has Not Resulted 


NEW YORK, Nov. 14—Despite the 
theoretical objections made to the ex- 
perience rating plan of the National 
Workmen’s Compensation Service Bu- 
reau by the New York department, and 
which prevented the application of that 
plan in New York, it stiil has the com- 
plete confidence of its framers and is 
being employed with satisfactory re- 
sults throughout the territory over 
which the National bureau has jurisdic- 
tion. This jurisdiction excludes New 
York and Massachusetts, which have 
rating plans of their own, as also all 
states where there have been compen- 
sation laws for less than two years. 
There are now three rating methods 
employed: Those of New York and 
Massachusetts, which are somewhat 
similar, and that of the bureau states. 
New York has reinstated, with two 
minor changes, the plan of the rating 
board which was dropped on June 30 
last; which leaves the insurance carriers 
of this state in the anomolous position 
of being unable to give the assured the 
benefit of experience rating, although 
the business was sold on that basis. 

Experience Rating Unavoidable 


Experience rating, in some form or 
other, is certain to come eventually. 
Efforts are being steadily made to de- 
vise a plan that will be satisfactory to 
all. To this end cooperation is under 
way between the rating authoritics of 
New York and Massachusetts, for the 
desirability of having one plan in op- 
eration is obvious. The experience rat- 
ing committee of the Compensation In- 
spection Rating Board, and the manual 
committee of the Massachusetts Rating 
& Inspection Bureau, have unanimously 
adopted an amendment of paragraph 14 
of the New York experience rating 
plan so that it will read substantially as 
follows: “The cost of statutory medical 
aid shall be represented by the actual 
medical losses paid, reported by year 
of policy issue, modified by suitable 
factors to bring the experience to the 
present rate level.” They also passed 
a resolution to the effect that “item B 
of the analysis of compensatable acci- 
dents shall be amended so as to pro- 
vide a valuation of 324 weeks for acci- 
dents resulting in total permanent dis- 
ability, and that all other values remain 
unchanged.” 

General Manager A. W. Whitney, of the 
National bureau, informs The National 
Underwriter that the whole question of 
experience rating will probably “be re- 
ferred, de novo, to the actuarial commit- 
tee of the national reference committee, 
which will consider it from a fundamental 
point of view and undertake to arrive at 
something satisfactory to all. This will 
involve several months of hard work, but 


should place the subject upon the very 
best available footing. 


Tests Prove Plan’s Value 
The experience rating plan of the Na- 


out of late. More than 750 risks have been | 


‘rated, and the results of the application | 


of the plan tabulated. It can be said of 
this wide application of the plan that the 
results are absolutely logical and con- 
sistent from an underwriting point of 
view; and, furthermore, the results that 
have been ‘tabulated, following the appli- 
cation of the plan to the 570 risks, indi- 
cate that the plan is not impairing the 
adequacy of the rates to the slightest 
extent. It will be remembered that one 
of the chief criticisms of the New York 
department was that the plan would seri- 
ously impair premium income; but this has 
not proved to be the case. It was antici- 
pated by the makers of the manual rates 
that the application of either schedule or 
experience rating plans would not produce 
a perfect balance; that is to say, that they 
would show a net credit, reducing the rate. 
It is, of course, essential that there should 
be a substantial balance in the debits and 
credits produced by the application of 
any rating plan, or the rate-level would 
be depressed’ below the point of adequacy. 
To correct this a factor has to be intro- 
duced into the rate; and the experience 
rating plan of the bureau accomplishes 
this by loading the manual rate 1 percent 
of the gross premium. The results have 
been entirely satisfactory. 

On the 570 risks experimentally rated 
under the bureau’s experience rating plan 
the total annual premiums at manual 
rates aggregated $642,126. The net premi- 
um credit (that is, the total premium 
credit minus the total premium debit) 
was $36,052. In other words, the premium 
actually collected was 5 6/10 percent less 
than the premium at manual rate; the ex- 
perience-rated premium being approxi- 
mately one-sixth of the total premium. 
In Massachusetts 112 risks have been 
rated under the bureau’s plan, and the 
net credit was 4 percent. 


On the Right Track 


The bureau authorities feel that they 
are now in possession of the proper ma- 
chinery for the acquisition of the data 
essential to a development of their ex- 
perience rating plan. They do not claim 
perfection for their system, but are con- 
fident that it contains within itself the 
machinery for correction, and that it 
solves all of the difficulties that have 
arisen in the past. Careful statistical 
control is being applied to it. A copy of 
each application for rating is filed with 
the actuarial department of the bureau, 
and this information is duly tabulated. 
Whenever it is shown that the plan is not 
producing the results for which it was de- 
signed, it will be amended immediately. 
Faith in experience rating is unshaken by 
the adverse attitude of the New York de- 
partment—and especially as concerns this 
particular plan, of which the National 
Workmen’s Compensation Service Bureau 
stands a staunch defender. 


Goes to Head Office 


General Manager Charles R. Wilder for 
the Liberty Mutual at Philadelphia in 
charge of the Pennsylvania territory has 
been appointed assistant to President 
Walter S. Bucklin of the company at the 
home office in Boston, Mass. Mr. Wilder 
will be succeeded as general manager at 
Philadelphia by Albert Cross, who is vice- 
director of the department of civic relief 
of the committee of public safety of 
Pennsylvania as a sanitary engineer. He 
has been actively identified in official 
capacities with safety compensation and 
insurance interests going on fifteen years. 
The Liberty Mutual specializes in work- 
men’s compensation and public liability 
insurance on the mutual plan in New 
York, Pennsylvania, Massachusetts and 
several other eastern states. The juris- 
diction of the Philadelphia branch office 
will be extended to include Delaware. Col. 





AGENTS WHO WRITE 


THE KANSAS CASUALTY AND SURETY COMPANY 


*‘Conservative but Aggressive’ 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


J. C. O. MORSE, President 
WICHITA, KANSAS 














DON’T 





AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


P. A. COOLING CO., General Agents - . a" 
OSAR R. WITTE & CO., General Agents = - ° ° 
GARNER & MANN, General Agents . ° rn 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Let Us Help You Push. For Pushing Assistance write 
INDIANAPOLIS, IND. 
- ST.LOUIS, MO. 
KANSAS CITY, MO. 
= = a - - DENVER, COL. 

For Other States write the Home Office. y 
FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


Capital $500,000 _— Assets $1,211,054 














A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 








John Gribbel, president of the Union 
League and of prominent financial and 
manufacturing corporations,:- has been ap- 
pointed a member of the board of direct- 
ors of the Liberty Mutual as a_repre- 
a of the Pennsylvania advisory 
oard. 


Change at Indianapolis 


INDIANAPOLIS, IND., Nov. 14.—The 
New Amsterdam Casualty, which has been 
represented by H. H. Woodsmall & Co., 
at Indianapolis, has transferred its gen- 
eral agency to Wocher & Weyer, who will 
represent it throughout the state for fidel- 
ity and surety lines. The Wocher & Weyer 
office is also state agent of the London 
Guarantee & Accident and general agent 
of the New York Plate Glass. This is 
a recently established firm, but both mem- 
bers have had long experience and they 
are rapidly building up a large and profit- 
able business. They also represent a 
humber of fire companies locally in In- 
dianapolis. The office of H. H. Woodsmall 


& Co., recently replaced the Guardian Cas- 
ualty with the Republic Casualty which 





tional bureau has been given a good try- 


will write all lines throughout the state. 





The Sign of Good Casualty Insurance 


LIABILITY . BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


PRICE & WEBB ~_ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exc e, Chica 
FRED L. GRAY COMPANY - Northvestern Managers, 328-336 Security Bank Bldg., Minnea 
RAYM RAYMOND « «= General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON e eral Agents, West Virginia, Board of Trade Bldg., a 
Re oe ARK +» Clevelani 


S-TERRI 
KING, McCUNE & McKENZIE - - - es. Agents, N. W. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 0 


Ss INS. aceeee . Superior Arcane, 




















The word “Jiffy” denotes speed and action. The shape and balance 
resembles the dip penholder. 
properly shaped and balanced 
ard or self-filling style. Self-filling pen without a rubber sac. 


’ 
JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 


~<a: 
THE JIFFY PEN 


It is built for those who appreciate a 
pen. Prices from $2.50 up, either stand- 
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MEETING IN NEW YORK 
WILL BE VERY IMPORTANT 


Casualty Officials Will Be Present 
To Discuss the Extra Cost 
of Operation 


RATES MAY BE RAISED 


Companies Feel That the Profits Have 
Been Swept Out by the 
‘War Tax 


NEW YORK, Nov. 14—The annual 
meeting of the International Associa- 
tion of Casualty & Surety Underwriters 
will be held here Nov. 23. This will be 
a very important meeting, as in con- 
nection with it there will be a confer- 
ence of officials of casualty companies 
of all classes to discuss the proposition 
of increasing rates in view of the higher 
cost of operation and the heavy war 
tax. : 


There will probably be more casualty 
and surety men in New York next week 
than at any time in the history of the 
business. Company officials begin to 
realize that their cost of operation has 
increased perhaps 10 percent. Expenses 
are higher in every direction and, re- 
gardless of the direct war tax, the cost 
has been mounting up all along the 
line. Field expenses are much higher 
than ever before because of increased 
rates at hotels, restaurants, and the pay- 
ment of the extra war tax on railroad 
fare and sleeping car tickets. 


Want Rates Increased 


Many officials feel that the time has 
come to increase rates in every direc- 
tion, or at least to let there be a read- 
justment on classes where the increased 
cost of operation will entirely eliminate 
a profit. Officials contend that the extra 
expense will sweep away all profit, and 
in fact is very liable to cause a deficit 
in the year’s transactions. While com- 
panies having a large surplus might 
stem the tide for a certain length of 
time, yet as the war goes on and taxes 
increase, it will be necessary for insur- 
ance companies to do something or op- 
erate at a loss. It is believed that now 
is the psychological time, when every 
other activity is increasing prices to act. 


Kentucky General Agents 


The general agency of the Massachu- 
setts Bonding for Kentucky, with the ex- 
ception of Campbell and Kenton counties, 
has been placed with Tippett & Walker 
of the United States Trust Building, 
Louisville, Ky., the change being made 
necessary by the decision of Alexander 
Gilmour to accept the secretaryship of 
the Workmen’s Compensation commission, 
and the transfer of the latter’s business 
to the Tippett & Walker film. The busi- 
ness for the two Kentucky counties 
excepted will be handled as before from 
Cincinnati. 


New York Club’s Meeting 


NEW YORK, Nov. 14.—The Casualty & 
Surety Club of New York will give a 
dinner next Tuesday evening at the Drug 
& Chemical Club. Charles F. Nesbit, who 
div; charge of the soldiers’ and_ sailors’ 
“vision of the Bureau of War Risk In- 
surance, will tell about the plan. for giv- 
ing life insurance to enlisted men and 
— also explain the compensation fea- 
tores of the act. Major F. R. Stoddard, 
qeouty. Superintendent of the New York 

epartment, will tell of some important 


investigations he has 
France and England. Pp ite cheat 





MERICAN LIABILITY 
COM PAN Y 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
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General Casualty & Surety Co. 


DIME BANK BLDG., DETROIT 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH ; ‘ ‘ j i 


, President 








IN THE ACCIDENT FIELD 


SHOULD CONSIDER NEW PLAN 








Monthly Payment Companies Should 
Have Some Income from the 
First Premium 





It would seem that the Health & 
Accident Underwriters Conference 
companies as well as others that are 
not members might seriously consider 
at this time a more economical and 
effective system in establishing new 
business. Most of the companies re- 
ceive not a cent from the first monthly 
premium. The policy fee and premium 
are allowed the agent for getting the 
business and putting it on the books of 
the company. Statistics show that a 
considerable percentage of this busi- 
ness-lapses and does not pay the sec- 
ond premium. Therefore the company 
is out several dollars and also during 
the first month many claims arise which 
the companies must pay. 

It would seem that now is the time 
to get on the proper basis so that‘the 
company can receive something from 
the first premium. It would not be 
necessary to lessen the compensation of 
the agent, but some plan should be 
evolved whereby the first month’s busi- 
ness should contribute something to 
the company. It is oniy justice to the 
persistent policyholders that this be 
done. Now is the time when questions 
of this nature are being considered in 
the interest of greater efficiency. 





Federal’s Agency Meeting 


The agency meeting of the Federal In- 
surance Company, of Lincoln, Neb., was 
held the other day attended by a number 
of the full time men. A banquet was 
given after which talks were made by Dr. 
Ira E. Atkinson, president and_ medical 
director, Second Vice-President F. Jouve- 
nat, Secretary C. E. Reynolds and a num- 
ber of the agents. From Jan. 1 to Nov. 1, 
the Federal wrote over $83,000 in pre- 
miums. The agents pledged themselves 
to make the year’s record $115,000. The 
Federal purchased a goodly amount of 
Liberty bonds, and asked its agents to do 
all they could to sell Liberty bonds, they 
being permitted to take them for pre- 
miums. 





Cleveland Conference Meets 


The regular meeting of the Cleveland 
Casualty Conference was held Nov. 9. Mr. 
Thompson of the Ohio department was a 
guest and gave a very interesting and 
instructive talk on the work of the de- 
partment. He also tendered the thanks 
of the department to the Cleveland Cas- 
ualty Conference for their cooperation and 
said that it had been a most important 
factor in raising the health and accident 
business to the high plane it now oc- 
cupies in Ohio. Two sustaining member- 
ships in the Ohio Insurance Federation 
have been subscribed for by the confer- 
ence, this being in addition to the mem- 
berships subscribed for individually by 
members. 





Harry Rex, secretary of the Iowa State 
Traveling Men’s Association fell off a step 
a and broke three bones in his right 

eel. 


Gives Prize Winners 


NEW YORK, Nov. 14.—Announcement 
has been made of the prize winners of 
the Great HBastern Casualty in the cam- 
paign in honor of Secretary Thomas H. 
Darling. W. H. Salway of California was 
first, the others being as follows: 2d, C. 
W. Faithful, Maryland; 3d, J. W. Rose, 
New York; 4th, L. Lemle, New York; 5th, 
L. Danforth, Rhode Island; 6th, J. L. 
Stuart, Colorado; 7th, J. B. Cole, Maine; 


8th, T. J. Sullivan, Rhode Island; 9th, F. 





$100.000 06 INSURANCE DEPT Deposit 





E. Lyon, Michigan; 10th, J. W. Simons, 

















ChicagoBonding &InsuranceCo. 





SUCCEEDING 


Chicago Bonding @® Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 





Bonds 
Fidelity 
Official 
Judicial 


Contract 








Depository 


Miscel- 
laneous 








Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 





Insurance 





Accident 
Health 
Liability 
Automobjle 
Plate Glass 
Burglary 





Net Surplus 
$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 























THE HOOD AGENCY, Inc? 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 


Fire and Tornado and Surety Bond: 


GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 


Ss 


Phoenix Building, MINNEAPOLIS, MINN. 














Vermont. 
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NEWS OF COMPENSATION 


TO COVER HAZARDOUS CLASS 





National .Workmens Compensation 
Bureau Appoints a Committee to 
Work Out Practical Plan 





NEW YORK, Nov. 12,—At the meet- 
ing of the National Workmen’s Com- 
pensation Service Bureau last week 
steps were taken to provide a system 
which will furnish means of insuring 
the high hazard workmen’s compensa- 
tion risks, which find difficulty in se- 
curing coverage at this time. The 
complaint came from New Jersey that 
since workmen’s compensation has be- 
come compulsory, it is unfair that cer- 
tain employers in the more hazardous 
classifications cannot get protection of 
stock insurance. It is thought that 
some system can be devised like the 
coal syndicate, which has a membership 
of ten large stock companies writing 
workmen’s compensation for coal 
mines, and this might be extended to 
cover very hazardous risks in other 
classes. It was voted to have a com- 
mittee of three to draw up such a plan. 
It was decided to have a supplemental 
branch bureau at Kansas City, Mo. 


WANT PENALTIES HEAVIER 





Indianapolis Association of Casualty 
Underwriters Seeks Heavier 
Fines for Law Violators 





INDIANAPOLIS, IND., Nov. 14— 
At the monthly meeting of the Indian- 
apolis Association of Casualty Under- 
writers last Monday, the committee was 
revived which originally waited upon 
the Indiana Industrial Board in regard 
to violations of the workmen’s com- 
pensation law and instructed to appear 
before the board again upon this sub- 
ject. According to promise, the indus- 
trial board brought suit against quite a 
number of employers throughout the 
state who were ignoring the compensa- 
tion law, and these cases were tried in 
Indianapolis and the offenders were uni- 
formly fined $5 and costs, the latter 
amounting to $11. 

It is the opinion of the members of 
the association that this punishment 
was mild, in consideration of the pro- 
visions of the law. and it was because 
they thought the industrial board 
should use its influence to make the 
penalty more nearly conform with the 
dictates of the statute that they asked 
their committee to appear once more 
before the board. It is also hoped that 
Judge Landers, a member of the board, 
may be secured to address the associa- 
tion at its next meeting, the second 
Monday in December. 


Existing Contracts Cancelled 


COLUMBUS, O., Nov. 14.—In an opin- 
ion rendered to the Ohio State Industrial 
Commission by Attorney-General McGhee, 
liability companies doing business in the 
Buckeye state, are left without rights to 
compete with the state. 

The question of whether, under the 
initiated law enacted by the last general 
assembly, prohibiting liability companies 
from writing insurance to indemnify em- 
ployers who administer their own work- 
men’s compensation, existing contracts in 
effect before the enactment of the statute 
could be cancelled, was raised by the in- 
dustrial commission. 
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CLASSIFIED 
| ADVERTISEMENTS 


Advertisements in this column are at the rate 
of 30 cents oS ee Strictly in ad- 
1 vance. Approximately seven “mg per line. 














Minimum charge, $1.50. 











COMPETENT AUTOMOBILE AND CAS- 
ualty man wants position in southwest. 
Traveling or agency work. Address 


ARE KILLING THE GOOSE 


MEDICAL COST GOING HIGHER 





War’s Depletion of Surgical Ranks 
Causes Increases in Fees—Poorer 
Practitioners Expensive 





Medical cost in compensation insur- 
ance has been mounting steadily, and 
will probably continue to increase. So 
many of the good doctors and surgeons 
have gone into the army, and so many 
more.have enlisted and will be called 
out in the near future, that a great deal 
of compensation medical work has to 
be given to second rate practitioners 
and some of it even falls into the hands 
of quacks. Given an opportunity which 
they have never enjoyed before, some 
of these are proceeding to kill the 
goose that lays the golden eggs. They 
are charging 50 percent more for dress- 
ings than the better grade of men did 
before the war and dressing wounds 
far more frequently than necessary. 

With the margin, if there be any mar- 
gin at all, so small in the compensation 
business, an increase in any expense at 
this time is serious. 

Three things at least are now work- 
ing to defeat the better times that were 
in sight for the compensation busi- 
ness. One of these is the medical situ- 
ation, and other war taxes, and still 
another the increasing wisdom of work- 
men on how to work the act. Fraudu- 
lent and excessive claims have steadily 
increased. 


Smoking Voids Compensation 


DES MOINES, Nov. 12.—Robert Rish, an 
employe of a cement company at Des 
Moines, tried to light a cigaret without 
first removing a dynamite cap that lay 
on a bench before him. Then he tried to 
collect compensation insurance for the loss 
of two fingers due to the explosion that 
followed. But the industrial commissioner 
of Iowa held that injuries suffered by 
employes caused from smoking while at 
work are not such as can be considered 
compensatory under the Iowa statutes. 
The commissioner held that smoking is 
“merely a personal indulgence, in no way 
contributing to the efficiency of the work- 
man or promoting the interests of the em- 
ployer and that employment cannot be 
properly penalized where proximate cause 
is such indugence.” 


Special Committee Meets 


BOSTON, Nov. 14.—The special commit- 
tee appointed by the committee on work- 
men’s compensation of the National Con- 
vention of Insurance Commissioners to 
consider the form of schedules W and Z 
held a meeting this morning at the State 
House. Members of the insurance depart- 
ments of Pennsylvania, New Jersey, New 
York, Massachusetts and other states were 
in attendance, as well as actuaries and 
other representatives of insurance com- 
panies transacting workmen’s compensa- 
tion insurance. 


Medical Fees Excessive 


Iowa’s loss ratio for -medical services 
under the workmen’s compensation act 
will be higher than any other state in 
the union in 1917, it is predicted by men 
in touch with the situation. The average 
charge of a doctor in Iowa is above $6 
and he collects cash, whereas under the 
old system, he charged on an average of 
$2.20 per accident in industrial cases, 
waited indefinitely for his pay and col- 
lected about 50 percent of what he billed. 
Nowadays he collects 100 percent of them. 


Test Rate Fixing Law 


Arguments in the case instituted by the 
Scanton Mining & Milling Company, ‘to 
test the powers and authority of the Utah 
industrial commission to fix the rates for 
workmen’s compensation insurance, were 
completed before the supreme court of 
Utah last week and the case was taken 
under advisement. The mining company 
is seeking to place its insurance with the 
Interstate Casualty of Birmingham, Ala., 
at a rate below that fixed by the com- 
mission. 


Interesting Kansas Decision 


TOPEKA, KAN., Nov. 12.—The Kansas 
supreme court has handed down a decision 
holding that the Kansas compensation 
law applies only to injuries actually re- 
ceived in the factory and not to injuries 
received outside the property, even though 
the employe is engaged in business inci- 
dental to the general business of the fac- 
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Kansas City, Kan., was injured by a box 
of meats falling on him while he was 
making a delivery at a store. The court 
held that the restriction in the compen- 
sation law which said that the law was 
applicable only to injuries occurring “on, 
in or about” a factory should be con- 
strued strictly and held that the driver 
was not entitled to compensation under 
the Kansas law. The fact that the man 
was an employe of a Kansas firm and was 
injured in Missouri had no material affect 
in the decision, the court noting this fact, 
but declining to decide it. It did decide, 
however, that a workman must be injured 
within the grounds of the factory be- 
fore he could make a elaim under the com- 
pensation law. 


Compensation Notes 


The new California workmen’s compen- 
sation manual went into effect Monday, 
carrying an increase in rates of from 15 
to 17 per cent. The manual is based on 
an expense factor of 35 per cent. 


Sylvester D. Townsend, of Wilmington; 

Harry Mayer, of Dover, and Volley Mur- 

ray, of Selbyville; have been appointed to 

the industrial accident board under the 

workmen’s compensation act of Delaware, 

pe _" two, four and six years respec- 
vely. 


The Texas Compensation Insurance 
Company, capital stock $150,000, incorpo- 
rated under the laws of Delaware, and 
with headquarters at St. Louis has been 
licensed in Texas. The purpose of the 
company is to provide compensation in- 
surance on the employes of the South- 
western Telegraph & Telephone Company. 


The New York State court of appeals 
has handed down a decision to the effect 
that a bricklayer who was injured by the 
fall of a scaffold while working at_ his 
trade in pointing up a building used by 
his employer for lithographing and 
printing which is a hazardous business is 
entitled to compensation under the com- 
pensation law. 


An employe of a railroad or common 
carrier engaged in intrastate commerce 
comes under the provisions of the work- 
men’s compensation law of Utah provided 
the employer and employe have filed with 
the state industrial commission written 
acceptances of the provisions of the law, 
according to an opinion of the attorney 
general given to the commission last week. 





Frank E. Smith & Co., of Portland, have 
been appointed general agents for the 
Georgia Casualty in Oregon, which was 
recently entered by the company. . 





AMERICAN 
SURETY 
COMPANY 


OF 


NEW YORK 


100 Broadway 





SURETY BONDS 

















INTER-OCEAN 
CASUALTY CO. 
Union Central Life Bldg. 
Cincinnati, Ohio. 


Good Territory and Liberal 
Contracts for Accident Agents 
Who Are PRODUCERS 


Address 
J. W. SCHERR, President 























! POLICY 


| 
| 


Non-CANCELLABLE 
TERM DISABILITY 


| | Maryland Casualty Company 

| | BALTIMORE 

7 Something Distinctly NEW in 
Accident and Health Insurance 

You have missed a real treat if you haven't seen it! 














BOSTON 
Paid-in Capital $1,500,000. 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 











Price 


H. G. Royer, Pres. 





tory. A truck driver for Swift & Co., at 








The agent who is able to offer good insurance at less 
than his competitors is in the same position as the 
merchant who is able, by buying in quantities and 
Talks holding down expenses, to quote reduced prices—he 

gets the business. Representatives of the Central 
Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
Westmiuster Bldg., Chicago 


C. O. Pauley, Secy- 
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SAYS PROSPERITY IS 
BOUND TO CONTINUE 


Norie-Miller Predicts Continuance 
of Business Speed 
After War 


ENERGY IS ACCUMULATING 


British Merchants, Bankers and Un- 
derwriters Making Plans—Ameri- 
can Laws Hamper American 
Companies 


“There are going to be several years 
of wonderful prosperity in all business, 
including insurance, after the war,” said 
F. Norie-Miller, general manager of 
the General Accident at the home of- 
fice in Perth, Scotland, while visiting 
in Chicago last week. “I note a won- 
derful prosperity in the States now, 
and this is-going to increase as the 
war continues, and will probably be 
maintained for some time after peace 


is declared. In Great Britain today 
people are prosperous. They cannot 

. petrol because the supply in Brit- 
ain is limited, not because they have 
not the money. They cannot get sugar, 
butter and some other -things because 
of the scarcity, but not because they 
have no money. Britain is very pros- 
perous. While the main business of 
Great Britain and its Allies today is 
carrying on the war to a successful 
conclusion, the business men are mak- 
ing great plans for.the future. This 
accumulation of ideas and accumula- 
tion of business energy will be re- 
leased by the coming of peace. Insur- 
ance, along with commerce and trade, 
will prosper.” 


American Laws Restrictive 


Asked where American insurance com- 
panies could expect to take a place 
alongside of British as world insur- 
ers, he said: “I do not know how it is 
in the States, but abroad the day of 
the small company is past. The insur- 
ance business is going into the hands 
of the big institutions—big financially, 
big in the lines they write, and big 
in all respects. Today the British 
companies are branching into all fields.” 

It was pointed out that the laws of 
the majority of the forty-eight states 
would not permit such branching out. 
“If the American companies hope to 
engage in world business,” he com- 
mented, “they must be permitted to 
meet their competitors on an equal 
footing.” 


Britain Encourages Insurers 


,, Britain does everything,” he added, 
to encourage its insurance corpora- 
tions, as well as its other forms of 
business. The only capital require- 
‘nent to engage in all lines is £40,000. 
This we must deposit with the board of 
trade. The reserves on life business 
are checked up by the government, 
but the companies themselves report 
on their reserves on other lines. Brit- 
ish companies could not have grown 
and expanded as they have had they 
had placed about them the restric- 
tions and requirements that are made 
-y American laws. These are par- 
ticularly hampering to companies in 
their younger days.” 

This is the first trip that Mr. Norie- 














ANALYSIS OF WAR REVENUE ACT 





F ROBERTSON JONES, secretary 
* of the Workmen’s Compensation 
Publicity Bureau, analyzes the casualty 
situation with regard to the war rev- 
enue bill as follows: 
“Probably the whole matter is summed 
up in the alleged statement of Mr. Kitchin 
chairman of the house conferees and of 
the house committee on ways and means, 
that he had ‘searched from the cradle to 
the grave for something to tax.’ The 
attitude of the senate committee on finance 
(and impliedly of the senate) it is well 
summed up in the following paragraph of 
the commgittee’s report that accompanied 
its amended bill eliminating the tax on in- 
surance premiums: 

“*The house bill contains a provision 
taxing insurance of various kinds. The 
principle of imposing excise taxes upon 
insurance is questionable. In the case of 
life insurance the assured makes:a sacri- 
fice during his life for the benefit of his 
family after his death. In the case of 
many other kinds of insurance he makes 
an expenditure for the safeguarding of his 
property. Transactions of this kind 
should not be subjected to tax except in 
the last resort.’ 

“1, The tax on insurance premiums is 
to be collected upon the basis of monthly 
sworn to statements, and not by affixing 
stamps.’ 

“«2, Accident and health insurance are 
taxed under the casualty paragraph (para- 
graph C of section 504), and not under 
the life paragraph (paragraph A of section 
504). In the original house bill there was 
grave danger of that interpretation. 

“3. It is made clear in paragraph C 
of section 504 that indemnity bonds are 
not to be taxed both under that section 
and likewise under subdivision 2 of sched- 
ule A of Title VIII, but only under the 
latter (stamp taxes). 





“4. Policies of reinsurance are exempt 
from the premium tax (paragraph C of 
section 504).’ 

“5, The retroactive corporation income 
tax for 1916 proposed by the house has 
been eliminated. The rates of the new law, 
however, will apply to incomes received 
in 1917.’ 

“6. The excess profit tax of March 3, 
1917, is repealed and any amount paid 
thereunder is to be credited towards the 
payment of the new excess profit tax; and 
if the amount so paid exceeds the tax 
liability under the new tax, the excess 
shall be refunded by the government.’ 

“*7, Under the house bill as _ intro- 
duced, workmen’s compensation insurance 
“carried on by the members thereof solely 
for their own protection and not for prof- 
its’ was exempt from the premium tax 
(paragraph C of section 505). Under the 
bill as it passed the house and the senate 
(paragraph D of section 504), such insur- 
ance is not exempt except to the extent 
of that “portion of the premium deposits 
returned” to the policyholders. Such in- 
surance is required to return as taxable 
income all income received “from all other 
sources plus such portions of the premium 
deposits as are retained’ for purposes 
other than the payment of losses and ex- 
penses and reinsurance reserves.’ (See 
paragraph 2 of subdivision B of section 
12 of Part II of Title I of the federal 
revenue law of Sept. 8, 1916.) 

“3. A distinction is made in the case 
of indemnity and surety bonds—(1) when 
no premium is charged (50 cents), (2) 
when a premium is charged’ (1 percent of 


premium). (Subdivision 2 of schedule A 
of Title VIII.) 
“9. The insurance premium tax is 


payable from and after Nov. 1, 1917, in- 
stead of June 1, 1917, as the house bill 
provided.’ ” 














| SHOULD GET ALL LINES FROM THE CUSTOMER 














OCAL agents who are soliciting 
L casualty lines find that workmen’s 

compensation is the easiest to land 
because the law is compulsory on al- 
most all classes of industrial employ- 
ment. People have to insure and hence 
it is not very difficult to swing this 
business. However, companies are not 
seeking compensation business today as 
a thing apart. If a company were rely- 
ing entirely on compensation, it would 
find itself in the short end of the horn 
in a couple of years. Agents therefore 
are being urged, when securing work- 
men’s compensation to get the other 
casualty lines at the same time. 


Every man who carries compensation 
insurance is a prospect for some other 
lines. He can be solicited promptly for 
public or general liability, steam boiler, 
burglary, plate glass, elevator liability, 
etc. An agent may overlook these lines 
when he is soliciting. There is a big 
field in casualty insurance and every 
man is a prospect for more than one 
kind. An agent might as well get in 
the habit of securing all a man’s in- 
surance and show him the desirability 
of being fully protected, as being satis- 








Miller has made to the United States 
and Canada since the commencement 
of unrestricted submarine warfare. His 
board of directors have not hitherto 
permitted him to travel beyond the 
British Isles. He was one of less than 
ten first cabin passengers on the boat 
coming over. 

Mr. Norie-Miller has visited a num- 
ber of the larger agencies, as well as 
the United States department. He ex- 
presses himself as greatly pleased with 
the condition of the company in this 
country and the position to which it 
has been brought by the present United 
States management. 








LIFE AND ACCIDENT 


SALESMEN, WRITE: Alleficall Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY 


Eecsbarated under the laws of cg Nebraska. Progressive business — for fourteen = 
to salesmen. jourteen states. The largest accident and health benefits to 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 





fied when he has secured his applica- 
tion for workmen’s compensation. 

Frequently an agent will say that it 
is useless to solicit an assured for any- 
thing else than compensation as he is 
not interested. The agent must be con- 
vinced that his attitude is entirely wrong 
and- frequently it is necessary to send 
a special agent to work with the local 
to show him how easy it is to capture 
other lines along with the compensa- 
tion. Let the agent adopt as his slogan 
“Everything in insurance” and go after 
it. 


New Ohio Company 


The Buckeye Mutual Accident of Colum- 
bus, O., has been licensed to transact busi- 
ness in that state. Manley J. Hemmens 
is secretary. 


To Honor J. J. King 


NEW YORK, Nov. 14.—More than 100 
friends of John J. King, assistant man- 
ager of the Hooper-Holmes Bureau, will 
give him a unique dinner and entertain- 
ment at the New York Athletic Club 
Thursday night. Prominent underwriters 
and company officials of life and acci- 
dent companies from Springfield, Mass., 
Boston, Chicago, Hartford, Baltimore and 
this city will attend. The occasion is his 
fiftieth birthday. Gifts include a pearl 
and diamond scarf pin, bronze library 
clock, costly wrist watch and humidor. 
The Mythical Knights of Momus of which 
Mr. King is a prominent member have 
arranged ridiculous coronation ceremonies. 


Prominent local cabaret talent and ac- 
complished amateurs will furnish vocal, 
instrumental and dancing features. Elab- 
orate decorations are prepared with flags 


‘| of United States and Allies, huge colored 


posters portraying owls in various atti- 
tudes and service flags for each table on 
account Mr. King’s two sons in the serv- 
ice. 


Milwaukee Surety Meeting 


The next meeting of the Milwaukee 
Surety Association will take place at the 
Milwaukee Athletic Club Friday. A. . 
Miller of the Gaedke-Miller Agency, rep- 
resenting the Maryland Casualty, will ad- 
dress the association on “An Unexpected 
any in Connection With an Executor’s 

ond.” 





It May be Foolish to 
BUY A PIG IN A POKE 


But it doesn’t look 
so foolish as trying to 


SELL A PIG IN A POKE 


{| How many Casualty Special Agents 
are going around trying to sell Work- 
men’s Compensation insurance to 
managers of factories without knowing 
anything about the hazards to be in- 
sured ? 


{| The factory men do not know their 
own hazards. The accidents they have 
had appeared exceptional. They do not 
know that the causes are common to 
all plants of the same kind. 


{| Every Casualty Special Agent should 
have a copy of 


Haydon’s Synopsis of 
Accident Prevention 


so as to talk to the point when solicit- 


ing. It points out the accident hazards 
of all kinds of processes. a 








{ It has 124 ‘“‘chapters’’ devoted to the 
particular dangers of various classes of 
risks, including a few chapters of gen- 
eral questions. 


{ It is valuable to monthly payment 
men, as it enables them to discuss 
intelligently the peculiar hazards of 
scores of trades. 


3 A good desk book for the Underwriter. 


Price $1 50 


For Sale by 


The National Underwriter 
ROUGH NOTES 


Indi I Cc ti 


Chicago New York 
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Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 
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MUTUAL CASUALTY RALLY | WILL LESSEN PRESSURE 


SEVENTH ANNUAL MEETING 





Program of Events Scheduled for Two 


Days Sessions This Week 
in Chicago 





The seventh annual meeting of the 
Employers Mutual Casualty Federation 
will be held at the Illinois Athletic 
Club, Chicago, Thursday and Friday of 
this week. Joseph C. Adderly, secre- 
tary of the Millers Mutual Casualty of 
Chicago, is secretary of the organiza- 
tion. The program is as follows: 


THURSDAY, NOVEMBER 15 
Morning Session 

Call to order 10 o’clock a. m. 

Annual Report by George L. Mallery, 
president. 

Annual Report by Joseph C. Adderly, 
secretary-treasurer. 

Reports of Committees. : 

Complete analysis and report on appli- 
cation of law to mutual casualty compa- 
nies—Herman L. Ekern, general counsel. 

General Discussion—Various Tax Pro- 
blems. Income Tax—Stamp Tax—Profits 
Tax, etc. 

Luncheon 1:30 p. m.—Illinois Athletic 
lub. 


Afternoon Session 


Shall a statistical bureau be maintained 
or shall we cooperate with the National 
Workman’s Compensation Service Bureau. 
Charles E. Hodges, president American 
Mutual Liability of Boston; R. M. Fer- 
guson, general manager Employers Mu- 
tual of New York; James S. Kemper, gen- 
eral manager Lumbermens’ Mutual Cas- 
ualty of Chicago. 

Excess Reinsurance—John lL. Train, 
general manager Utica Mutual Compensa- 
tion; Homer R. Mitchell, general manager 
Texas Employers; P. W. A. Fitzsimmons, 
general manager Michigan Workmen’s 
Compensation. 

Rate Adequacy. How Maintained?— 
Walter S. Bucklin, president Liberty Mu- 
tual of Massachusetts; H. J. Hagge, sec- 
retary, Employers Mutual Liability of 
Wisconsin; J, A. Eddy, secretary Employ- 
ers Mutual Casualty of Iowa. 


PRIDAY, NOVEMBER 16 
Morning Session 
Incorporation of the Federation—Re- 
port by Herman L. Ekern, general coun- 
.sel on plan of Federation of Mutual Fire 
Insurance Companies. 
-Formal Adoption of New By-Laws and 
Election of Governing Board. 
Scope of Work for 1917. 
Luncheon 1:30 p. m., Illinois Athletic 
Club. 
Afternoon Session 
Miscellaneous Business. 
Action upon Reports of Committees and 
Officers. 
Election of Officers. 
Adjournment. 








Personal References 
on Fidelity Bonds 








Complaint has often been made by 
agents that surety companies indulge in 
too much red tape before issuing fidel- 
ity bonds. For instance, agents have 
pointed out that companies before issu- 
ing fidelity bonds ask for former em- 
ployers’ references and in addition to 
this, from three to a half dozen per- 
sonal references. It has been argued 
that the personal references can be of 
very little value, for the reason that 
those referred to will always be per- 
sonal friends and not very apt to say 
anything derogatory to the applicant. 
A canvass of the surety companies re- 
veals some ‘interesting. experiences in 
this regard. 


Attitude of Business Men 


It seems that when a man is written 
for a reference by a surety company, he 
takes a different view of the matter than 
when the sender of the query is a pro- 
spective employer. Business men gen- 
erally seem more inclined to submit in- 
formation to a surety company, appar- 
ently seeing that it will not have as 
much effect as if- the information was 
divulged to an employer direct. 

Surety_.companies take the position 
that enough information is obtained 


through a personal reference to justify 
the continuing of this source of infor- 





SAY DEMANDS ARE EXACTING 


| Meeting of Casualty Experts With 
State Insurance Department Rep- 
resentatives at Boston 


BOSTON, MASS., Nov. 14—Stress 
on burdensome statistical requirements 
and more uniformity among the states 
in requirements of schedules Z and W, 
and A later, and uniform date for filing 
schedules, were emphasized in the re- 
port of a subcommittee of the National 
Workmen’s Compensation Service Bu- 
reau made today to representatives of 
the insurance departments of five states 
at the state house. 

Deputy commissioners of Pennsylva- 
nia, New Jersey, New York, New 
Hampshire and Massachusetts sat at 
the hearing, presided over by Actuary 
H. E. Ryan of New York. 

The report of the workmen’s com- 
pensation companies was made by 
Chairman George D. Moore, New York. 
Representatives of the Royal Indem- 
nity, Travelers, Aetna Life, Fidelity & 
Casualty, Globe Indemnity, American 
Mutual, Maryland Casualty, Prudential, 
Liberty Mutual endorsed generally the 
report of the subcommittee of the serv- 
ice bureau. 

Deputy Downey, Pennsylvania, stated 
that Pennsylvania would follow New 
York in the adoption of any changes in 
form and requirement of schedules. 
One principal suggestion was to avoid 
the necessity of reporting: experiences 
over and over again and to save the 
carrier’s reporting each year of issue 
twice and that thereafter developments 
on such experience be reported once. 
The insurance department representa- 
tives took the report under advisement 
for discussion at an executive session 
later and will report to the bureau com- 
mittee at a meeting in New York next 
Wednesday. 


New Rates Announced 


NEW YORK, Nov. 14.—Three important 
amendments to the manual have been 
made by the classification committee of 
the Compensation Inspection Rating 
Board. A rate of $6.04 for salvage opera- 
tions, viz., all operations in damaged 
buildings or elsewhere incidental to sort- 
ing, removing, storing, reconditioning and 
distributing merchandise from buildings 
previously damaged by fire. No wrecking, 
shoring or other structural operations 
have been withdrawn and such risks in 
the future will be submitted to the board 
for individual rating. Rate for gasolene 
manufacturing from casing head has been 
| increased from $13.21 to $20.90. A new 
| classification has been inserted for boat 
| building and submarine testing and the 
| board will determine the rate on applica- 
| tion of the individual risk with the mini- 
mum compensation premium fixed at $1,000 
per boat. 





Plan for Minimum Risks 


NEW YORK, Nov. 14.—At a meeting of 
the classification committee of the Com- 
pensation Inspection Rating Board held 
yesterday, approval was given to the new 
plan for calculating minimum premiums 
on a more equitable basis than theretofore 
when judgment entered too materially. 
The new system estimates the normal cost 
of placing business on the books together 
with the approximate average initial or 
deposit premium for each particular class 
of risks. This plan is to be submitted to 
the state insurance department for ap- 
proval and then be promulgated to mem- 
bers. A plan for experience rating has 
been approved by the executive committee 
of the board and final action will be taken 
a special meeting of the full board Nov. 


a. 








mation. One company tells of a gen- 
eral agent who had executed and signed 
a bond of a friend of his and sent out 
the references merely as a matter of 
form. The bond had not been deliv- 
ered and when the references were re- 
ceived the bond was refused the appli- 
cant. While the majority of personal 
references are merely “boosts” from 
| friends, a few who are written to seem 
| to have some scruples about the mat- 
ter. It is the information secured from 
| these that makes the personal references 
i 





of value to surety companies. 





DISPOSING OF THE RISKS 


TAKES ACCIDENT AND HEALTH 


Continental Reinsures Part of Guardian 
Casualty & Guaranty Business— 
Some Prorata Cancellations 


SALT: LAKE CITY, Nov. 12—An- 
nouncement has been made from the 
home office of the Guardian Casualty 
that its health and accident business in 
the middle western states will be taken 
over by the Continental Casualty. The 
liability business, including workmen’s 
compensation, is for the present being 
handled through the Agency Company, 
which has handled much of the Guar- 
dian’s business as a selling agency. 

The Guardian is canceling all Cali- 
fornia business, with the exception of 
personal accident and health, on a pro- 
rata basis. A. S. Mathew & Co. of Van- 
couver, formerly general agents for 
Guardian in British Columbia, have 
been appointed to represent the Con- 
tinental, which has taken over business 
of the Guardian in this province. 


DISCUSS AUTOMOBILE RATES 


Meeting of the Casualty Companies 
Will Be Held Next Week 
in New York 


The National Workmen’s Compensa- 
tion Service Bureau is calling a meet- 
ing for Nov. 22, in New York, to which 
it is inviting all the companies writing 
automobile liability, collision and prop- 
erty damage insurance. The bureau 
has been gathering statistics from the 
companies as to their automobile busi- 
ness with the idea of having a read- 
justment of rates, that will more ade- 
quately express the actual experience. 
Many underwriters have been con- 
vinced for some time that rates are too 
low on some of the classes and need 
readjustment. 


Home Office Handles It 


The New Amsterdam Casualty is one 
of the Baltimore bonding concerns han- 
dling the Washington contract business 
from the home office. The company has 
its accredited representatives in Wash- 
ington constantly, who furnish the Balti- 
more office with all information pertaining 
to contracts about to be placed by the 
government and the home office then gets 
busy and rounds up the business with suc- 
cessful bidders. 


Casualty Notes 

The Iowa business of the New Jersey 
Fidelity & Plate Glass has been reinsured 
in the American Bonding & Casualty of 
Sioux City. 

Horace F. Rugg is appointed by the 
Travelers as special agent of its compen- 
sation and liability department in Brook- 


yn. 

Charles Ludwig, underwriter of the per- 
sonal accident and health department of 
the London & Lancashire Indemnity, has 
resigned to join the home office staff of 
the Contractors Mutual Liability of Bos- 
ton with the title of special agent. 














NEWS of the 
LIVE STOCK 


Insurance Business 























PECULIAR DEATH CLAIMS 





Live Stock Companies Find Hazard of 
Animals Swallowing Bits of 
Wire or Nails 





Some of the live stock companies 
find that they have been called upon to 
pay claims because animals had swal- 
lowed bailing wire. When hay and 
other various feeds are being baled 
pieces of wire may lodge in the straw 
and animals are apt to swallow it. Post- 
mortems conducted by veterinarians 
frequently show where wire has been 
lodged in the walls of the stomach or 
even have penetrated the wall and got- 
ten near the heart. The United States 
Agricultural Department in a recent 
bulletin -called attention to diseases of 
this kind that result from animals 
swallowing foreign substances, espe- 
cially cows who swallow without ‘care- 
ful chewing. The bulletin states that 
nails, screws, hairpins, wire and other 
metal objects usually go to the sec- 
ond stomach, where they are caught in 
the fold and chronic indigestion re- 
sults. One of the companies expresses 
the opinion that losses occurring from 
supposed heart failure may be traced 
er cases to the bailing wire haz- 
ard. 


In the early days of the livestock in- 
surance business, 80 per cent of the pre- 
miums was on horse risks while now 66% 
percent is on cattle. Livestock under- 
writers say that while the decline of the 
horse business is partly responsible for 
the change, the big cause is the growth of 
the blooded stock business, particularly in 
the beef cattle branch. The shorthorns, 
Herefords and other breeds that are pro- 
ducing the animals that are getting the 
big prices at the stock yards are increas- 
ing in number and the livestock insurance 
business is growing up with the industry 
while it had to grow on the horse in- 
dustry. 


Joseph R. Lowell, who has been an ad- 
juster for the Maryland Casualty in Chi- 
cago, has been appointed manager of the 
claims department of the Fidelity & De- 
posit for casualty lines in Chicago, suc- 
ceeding A. C. Price. 


For Business 


The business conversation should be 
regulated by fewer and simpler rules than 
any other function of the human animal, 
observes George H. Lorimer in the Pacific 
Telephone Magazine. 

1. Have something to say. 

2. Say it. 

3. Stop talking. 
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Are you stimulating your accident and health business? 
If you are or if you intend to, the Casualty Review will interest you. 
It is full of accident and health sales material, suggestions and 


Many agents subscribe for it individually. Many more are sup- 
plied with it by their companies or general agents. 
and general agents use it to inspire and assist in the education of their 
Others use it as prizes for contests. 


Individual subscriptions $1 a year. Bulk subscriptions at hover 


CASUALTY REVIEW 


709, 95 William St. Lincoln Inn Court Bldg. 


Some companies 


Wulsin Bldg. 1362 Insurance Exchange 
Indianapolis Chicago . 
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POINTERS ot 


FOR LOCAL AGENTS. 








USE AND OCCUPANCY 
AND LOSS PAYMENT 


Question. In writing use and occu- 
pancy insurance we understand that it 
is customary to limit the amount re- 
coverable per day in case of total in- 
capacity to a certain fixed sum and to 
also include a clause something like 
the following, to-wit: 

“And in case such buildings and ma- 
chinery therein are so disabled by fire 
as to prevent the full daily product, 
this company will be liable per day for 
that provortion of not exceeding $——- 
which the product so prevented from 
being made bears to the average daily 
yield previous to the fire, which for the 
purposes of this insurance is agreed 
to be the full daily average for three 
hundred working days immediately pre- 
ceding the fire, nct exceeding in either 
case the amount insured.” 

Assuming that a concern which made 
$100,000 profit in the preceding three 
hundred days carries $50,000 use and 
occupancy insurance and that the form 
attached includes a maximum liability 
of $166.66 for loss per day, what 
amount would the companies be obliged 
to pay in case of loss for one hundred 
days’ total incapacity? Will you be 
good enough both to indicate the total 
amount of loss under the policy and 
also illustrate fully the method of com- 
putation? We are interested espe- 
cially in learning how the proportion 
of loss to the profits of the preceding 
three hundred days is established. 

Answer. We do not know whether 
we quite grasp your meaning or not, 
but we believe that you have answered 
your own question. As we understand 
it, under the form which you present 
the assured made $100,000 profit during 
the three hundred days previous to 
the time of making out the policy. He 
is carrying $50,000 use and occupancy, 
which is half his profit and he there- 
fore is standing half the loss himself, 
if it is total. Under the form the 
maximum liability is $166.66 a day. If 
there was a total loss, the insurance 
companies would have to pay one hun- 
dred times $166.66. We presume that 
in the $100,000 profit, you have included 
all factors that enter into use and occu- 
pancy, such as amounts paid for leases, 
royalties, salaries, etc. Even after the 
policy were written and a loss occurred 
say nine months from that date the 
assured would have to suffer consid- 
erable of a slump to cut his profits down 
to $50,000, so that the companies would 
not pay $166.66 a day, while the plant 
was totally incapacitated. 


QUESTION OF DEPRECIATION 
IS VERY IMPORTANT 


Question—Can you refer us to any 
good work or article treating on the 
value of buildings and proper allow- 
ances for depreciation? 

For instance: An owner applies an 
80 or 90 percent coinsurance clause, and 
in order to fully protect himself, and to 
preclude any possibility of being held 
to be a coinsurer in the event of loss, 
he uses as a basis the reconstruction 
value, without any allowance for depre- 
ciation, and the reconstruction value or 
cost may be 100 percent more than the 
market value or purchase price, thereby 
creating a moral hazard. We have 
tound this to be the case in a number 
of instances, and yet good, practical, in- 
surance men have been unable to advise 
us as to a proper amount of insurance 
under such conditions. 

_Answer—Regarding works on depre- 
ciation would suggest “Hall on Adjust- 
ments,” which costs $3, or “Brown’s 
Estimates,” which costs $2. THE Na- 
TIONAL UNDERWRITER sells both books. 
However, as you may have seen in our 
Paper, we are conducting each week an 
appraisal service in which local agents 
can write us, giving full description of 
buildings and we will have Assistant 


Manager Ross of the Lloyd-Thomas 
Company reply, giving the sound value 
at the present time. That is, you can 
make up a list of any buildings you de- 
sire, giving full description as to con- 
struction, etc., and send the description 
to us and Mr. Ross will go over it and 
work out the value without any charge 
to you. ‘You may desire to take up the 
subject with the Lloyd-Thomas Com- 
pany, public appraisers, 1124 Wilson 
avenue, Chicago, who are the best in 
the country along insurance lines. 


SALE OF AGENCIES 
AND PRICE PAID 


Question—I am writing to ask that 
you inform me as near as you can the 
usual selling price of fire agencies, for 
instance when the commissions are 
$600 per annum. 

Answer—The basis for agency sales 
in small cities and towns is for the 
purchaser to pay the net commissions 
of the year previous. Some stipulation 
can be made to pay monthly and to de- 
duct from the purchase price the com- 
missions on policies that do not renew. 
Usually, however, the previous year’s 
commissions are paid, dating the year 
from the time of the purchase. 


CONCURRENCY OF 
MORTGAGE CLAUSES 


Question. Will you advise if on in- 
surance policies covering buildings 
where there is a mortgage on same, 
would it-invalidate the policy in any 
way not to attach a mortgage clause? 

Also in cases where there are one or 
more mortgages and various policies, 
would it be permissible to write for 
instance $5,000 with a mortgage clause 
attached payable to the first mortgagee 
and one or more policies written with 
a mortgage clause attached payable to 
the second or third mortgagee? Do 
you consider that mortgage clauses 
should all be concurrent, covering the 
same property? 

Answer. Where property is mort- 
gaged, failure to attach a mortgage 
clause would not invalidate the insur- 
ance policy. it has been well estab- 
lished that the real estate mortgage 
is not in conflict with the policy pro- 
vision concerning sole and uncondi- 
tional ownership. 

It is highly desirable to have the 
mortgage clauses concurrent, at least 
from the standpoint of the first mort- 
gagee. Furthermore, non-concurrent 
mortgagee clauses are dangerous to the 
companies, unless the standard contri- 
bution clause is incorporated in the 
mortgage clause. Unless the mortgage 
clauses are concurrent there may be a 
tangle in the settlement in case of loss. 


QUIT WRITING POLICIES 
FOR AUTOMOBILE DEALERS 


Question. Can you give me the 
name of any insurance company, 
licensed to write insurance in Kansas, 
covering automobiles sold on the in- 
stallment plan protecting them in case 
of embezzlement? 

Answer. Almost all the companies 
are quitting the writing of so-called 
dealers’ policies, owing to the hazard- 
ous nature of the contract. The com- 
panies are made liable for purchasers’ 
notes if the car is converted into cash 


rand the dealer is not paid. 


MERGER OF AGENCIES 
AND COMMISSIONS 


Question—We have in our agency 
twenty-nine Union companies. There 
is another agency in the village, which 
is comprised of the Germania and the 
Connecticut. Is it possible to combine 
the two agencies in so far as the rules of 
the two classes of companies are con- 
cerned? And what would be the condi- 
tions, if any? 

Answer—These two agencies can be 
merged and there will be no change in 
the commission rules other than the 





Union scale will apply to all companies. 
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‘ THE 
evieeprsing | METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
PUTS “‘SURE” IN INSURANCE 
= Be =. 
sees Fan ee sh Written (1916) 
$1.676.642.17 TREE EM S1.802,734.31 


pe GEORGIA CASUALTY COMPANY a 


Surplus and Reserves to Policy Holders - - - ° $1,526,022.81 
SMITH -LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 














The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


‘Local and General Agents Wanted in Ohio and Pennsylvania 











UNDER FEDERAL GOVERNMENT LICENSE 
Home Office 


American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Dlinois, 
ore Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, ssouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiy ia, Wisconsin. 
BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETEOIT MICH 
) Canal Bank Bldg. Pierce Bldg. 1443ins.Exchange Farwell Bldg. 
Autom. Ins. ency O.P. Rutledge, Mgr. Hutchinson & Cooley . M. Brown 
E. Jules Michel, Mgr. General Agents Manager 
Sealy Hutchings, Pres. George Sealy, Sec’y. J. P. Seinsheimer, Gen. Mgr. 














American Bonding & Casualty Company 





Ss. 
AMERICAN BONDING 
AND 
CASUALTY COMPANY 
SIOUX CITY 


Capital Paid in $500,000.00 


Aggressive Management 
Broad Policies 
Conservative Underwriting 
Consistent Service 


WRITE FOR AGENCY TO 
A. G. OGLE, 2nd Vice-President and Gen’! Manager 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual 


Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 60 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bidg., CHICAGO 
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= ewes =m CONRAN 
Sans OF PEN PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst: See’y 





CASH CAPITAL bee to ag 
TOTAL ASSETS RPLUS TO >: yaaa 
,94,658,595.39 $1,402,353.66 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING RENT, EXPLOSION AND 
BARDMENT INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 
THE YORKSHIRE {S235 coast 
Established 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies 
Not Heretofore Represented in the United States 


U. S. BRANCH 
FRANK & DU BOIS, United States Mana; NEST B. BOYD, Underwriting Manager 
HARRY F. WANVIG, Branch tary FRANK B. MARTIN, Supt. of Agencies 


No. 80 MAIDEN LANE, NEW YORK 
New York Life Insurance and Trust Co., U. S. Trustee, No. 52 Wall Street, New York 








DEPARTMENTS 
“pepe Ward $: Brown fx Co. Manager................«..New York N.Y 
CAROLINACVIRGINIA. ane eR att Toe N.C 
pesukabeus worl Barges & Tuer. + RE RRRERRORERE! oS 
ce oh oieainsaeineele eS! as. Aye NONE sisdiss oop sn 0%os ep sqe'ss06s000cnq sien Um 
PACIFIC COAST 2 wre, oh) Ade RARER RR DESPA OD SR te Bent Bointionn, Gel. 


bar oe and psi a eniek: Assistant Managers. 











IOWA NATIONAL FIRE INSURANCE COQ. 


SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 


JOHN L. BLEAKLY, President 


F. L. MINER 
VICE-PRESIDENT 


Cc. M. SPENCER 
SECRETARY 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF AGENTS 


Cc. S$. VANCE 
2nd VICE-PRESIDENT 





CAPITAL, $500,000.00 
RESULT OF THE FIRST SIX MONTHS BUSINESS 














RISKS WRITTEN, - ~ - ~ - - - = * . $6,803,526.59 

PREMIUM INCOME, - ~ ~ - - - - - 71,805.79 

LOSSES INCURRED—NET, - - - - - - - - 3,151,221 
SRUVUEUEOCUOUNSEOTOOULOAUOEGEORUOUEGSUCOUOUOUOEEUGEGEOOOOOOOOOEOUOUOUOUOUOUOOOEDEOEOEOEOOAUOEOUOUOOUOOED DLE 
: NORD-DEUTSCHE : 
: INSURANCE COMPANY = 
= 123 William Street UNITED STATES BRANCH = 
= New York J.H. Lenehan, Manager = 
a fF 





= 
MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS .SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917......... 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 

















ORGANIZED 1858 Surplus $514,026 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. MeCONKEY, Sec’y & Treas. 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


Assets $1,116,968 


W. H. MILLER, President 





United States Branch 
92 William Street, New York 


S ECU Bey 
Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, ‘Wisconsin, Ohio and Indiana. It is a good Seaty a for the 

ent, because in addition to writing a general business, it ogre practi all classes 
of farm risks. We want agents in the above states, and would eugecetane hear- 
Ge from agents desiring to represent us. 


PROFIT SHARING POSITION 


My intimate relation with Accident Companies gives me knowledge of openings for strong 
agency men. One such exists to operate accident department for a casualty company in ten 
states. If interested write me at length. 


DEE A. STOKER, """titistrorae uazanos-” 11 South La Salle St., Chicago. 




















CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


The Columbian Insurance Co. 
430 N. Pennsylvania St., Indianapolis, Ind. 
FS ger, ee ees aac $421,944.00 
Surplus to Policyholders . 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 











ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, 108 So. La Salle St., CHICAGO 

















ARIZONA CENTRAL DEPARTMENT 
FIRESINSURANCE COMPANY COVERING: 


nail ILLINOIS—OHIO—INDIANA 
NIX, ARIZONA WISCONSIN — MICHIGAN 


CAPITAL ARTHUR J. DAVIS 


$200,000.00 soon or 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL MANAGER. 


CHAS. P. HALL, Special Agent 


ees 2019 INSURANCE EXCHANGE 
CHICAGO 
[RES NEES SOE ALLO EL RTL 




















London & Lancashire | The CONCORDIA FIRE 
FIRE INSURANCE COMPANY 
Insurance Company | OF MILWAUKEE, WIS. 


LIMITED 
Cash Capital - =  $ 600,000.00 
of Liverpool, England Reinsurance Reserve <  1,312,818.13 
Reserve for all other Liabilities 111,534.54 














HARI Surplus to Policyholders 1,015,168.55 
un igleet Total Assets - - - 2,587,558.08 
89 S. La Salle St. Chicago, Illinois| 
A. G. McILWAINE, JR., Manager Writing 
Hartford, Conn. Fire - Tornado 
Sprinkler Leakage 








SAM B. STOY, Manages 
San Francisco 
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ARTHUR E. CHILDS TO 
PRESIDE AT MEETING 


Life Insurance Association Presi- 
dents Arranging for Very 





Interesting Meeting 





DR. WELCH ON PROGRAM 





Dr. John H. Quayle of Cleveland Will 
Speak on Reclamation of Classes of, 
Rejected Men 





NEW YORK, Nov. 14—Arthur E. 
Childs, president of the Columbian Na- 


tional Life of Boston, will be chairman ~ 


of the eleventh annual convention of 
the Association of Life Insurance Presi- 
dents, to be held at the Hotel Astor, 
New York, Dec. 6-7. 

The association has received the ac- 
ceptanee of President Samuel Rea of 
the Pennsylvania Railroad to present 
a paper on “Financial Support of Amer- 
ican Railways in the World’s Recon- 
struction Period.” - Mr. Rea is a mem- 
ber of the board of directors of the 
Equitable Life. He is also an active 
member of the executive committee of 
railroad men, cooperating with - the 
Council of National Defense in unify- 
ing the transportation systems of the 
country for the conduct of the war. 


Dr. Welch Will Speak 


In connection with consideration of 
the subject of preservation of national 
man power with reference to the mor- 
tality problems of life insurance com- 
panies, there will be two addresses. 
Dr. William H. Welch, professor of 
pathology, Johns Hopkins University, 

(CONTINUED ON PAGE 11) 


















Bresson 


We are continually making opportunities for our 
men in the development of new territory—It is our 
Plan to develop gradually and compactly, and not to 
spread out spasmodically. In the-development of our 
territory we give our own men the advantage of the 
opportunities created, thereby treating them fairly 
and at the same time strengthening our agency organi- 
zation. Co-operation for greater efficiency is our 
watchword. One big happy family of successful 
agents—Each one doing a generous day’s work. 


Contracts are made direct with the Company 
whereby you can build for a lifetime. Build and co- 
operate as one of a big successful family. 


GOOD CONTRACTS TO LIVE, CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY POLICY 


INSURANCE 
COMPAN Y 


PEORIA:-LIF 


ILLINOIS 


acenrs SUCCEED 








Chicago Agent 
Wanted 


The Michigan Mutual Life 
Insurance Company is seeking 
a hustling agent in Chicago who 
can produce business and get 
results. A man with indus- 
trious habits who can bring in 
the bacon can secure a good 
contract. 

The company will establish 
general agencies out in Illinois. 
The Michigan Mutual has the 
goods to sell. 


Address 


J. J. MOONEY 


Superintendent of Agents 


Michigan Mutual Life Insurance’ 
Company, Detroit, Mich. 











Putting the 


Sure in 


Cea I I Insurance 







i VERe POLICY issued by the International Life 
contains a certificate with the seal of the state 
of Missouri and the signature of the Missouri super- 
intendent of insurance, assuring the policyholder that 
his entire reserve is deposited with the state. This 
deposit puts the sure absolutely into every Interna- 
tional Life policy. 
This certificate makes International Life Policy 
sales easier. 


This certificate makes International Life Policies 
persist. 


General Agents wanted in Indiana, Tennessee, 
Michigan and Pennsylvania. 














International Life Insurance Company 
ST. LOUIS, MO. 





L. BABLER 


. J. 
President _ Vice-President and General M ger of Ag 









MASSEY WILSON 














LIFE INSURANCE SECTION 


YEAR’S GROWTH IS BIG 


IN GROUP INSURANCE 





One Company Writing More Than 


In Several Years 
Combined 


HOW IT IS WRITTEN TODAY 





Some Use American Experience and 
Others Medico-Actuarial Table— 
Mortality Record Good 





NEW YORK, Nov. 14—Group insur- 
ance is making tremendous headway 
this year. One of the best authorities 
here makes the statement that his com- 
pany will write more of it in 1917 than 
in all previous years combined; and this 
extremely gratifying experience is by 
no means limited to any one company, 
but is a general report among most of 
the companies. Special interest is be- 
ing taken by non-group writers in the 
mortality experience, in view of the 
omission of medical examinations. Of 
this, THE NATIONAL UNDERWRITER is able 
to state, on the authority of a lead- 
ing expert, that although the experience 
to date has not been sufficiently ex- 
tended to be conclusive, group mortal- 
ity has been just about that of the regu- 
lar business. It is being rapidly con- 
ceded that such a thing as nonmedical 
selection is justifiable; and it would be 
strange if it were not recognized, con- 
sidering the success enjoyed by certain 
life insurance companies abroad that 

(CONTINUED ON PAGE 9) 


“*The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 











Address the Home Office 


Rockford Illinois 
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CASH VALUE SUBJECT 
TO LEVY BY TRUSTEE |: 


Decision by United States Supreme 
Court Fixes Status of Bank- 
rupt’s Policies 


REVOKABLE BENEFICIARY 


Where Right to Change is Retained 
Present Value May Be Demanded 
For Creditors 


BY GUY MASON 

WASHINGTON, D. C., Nov. 13.— 
The United*States Supreme Court last 
week settled for all time the question 
regarding the rights of an insured in a 
life insurance policy after becoming a 
bankrupt, and the rights of a bene- 
ficiary of an insured who is a bankrupt. 

Hereafter if a person taking out life 
insurance wishes to protect his bene- 
ficiary against all contingencies he must 
not reserve unto himself the right to 
change the beneficiary. Where a per- 
son reserves the right to change the 
beneficiary in his insurance contract 
then the beneficiary has but a con- 
tingent interest in the policy. If the 
insured wishes to make the interest of 
his beneficiary vested he must not re- 
serve any rights. 

The Supreme Court issued its man- 


date through the medium of the case 
of Samuel C. Cohen, as trustee in 
bankruptcy of Elias W. Samuels, bank- 
rupt, versus Elias W. Samuels. 
Can Secure Cash Value 

The decision settled for all time the 
question that where a life insurance 
policy of a bankrupt has a cash sur- 
render value it is a proper asset to be 
seized by the trustee in bankruptcy. 
The court held that if the insured re- 
served the right to change the bene- 
ficiary then the cash surrender value 
of the policy was an asset which the 
trustee in bankruptcy could seize. In 
making this decision the court prop- 
erly defined a contingent interest and 
a vested interest of a benficiary. The 
decision, with a report of the facts, 
follows: 

The Court’s Decision 


On May 13, 1915, Elias W. Samuels filed 
@ voluntary petition in bankruptcy and 
was adjudicated a bankrupt. On the same 
day Cohen, a petitioner herein, was duly 
elected his trustee. Samuels at the time 
of the adjudication held five life insur- 
ance policies in various life insurance 
companies. 

On September 16, 1915, Cohen made mo- 
tions before the referee in bankruptcy to 
require Samuels to deliver to him, Cohen, 
the policies or pay to him the cash sur- 
render value of them as of the date of 
ee adjudication. The motions were de- 
nied 

Subseq Bendy. Cohen filed petitions to 
review e rul — of the referee as to 
three iy the policies, which petitions came 
on for hearing before the United States 
district court for the southern district of 
New York Feb. 14, 1916. 


Value of the. Policies 


The aren were ponpectively for the 
sums 0 0, $3,000 and $1,000 and had 
respectively a cash surrender value of 
$193.85. $753, subject to a deduction of a 
loan of $555 and interest, and $396. The 
policies were payable to ‘certain relatives 
of Samuels as beneficiaries and it was 
provided in each that Samuels reserved 
the absolute right to change the bene- 
ficiary without the latter’s consent. 

The district court affirmed the orders 
of the referee, following what the court 





conceived to be the ruling in re I. R. Ham- 
mel & Co., 221 Fed. 56. 

Cohen petitioned the circuit court of 
appeals to revise the ruling of the dis- 
trict court as provided in paragraph 24-b 
of the bankruptcy act and for such other 
and further relief as might be proper. 

The circuit court of appeals affirmed 
the ruling of the district court, one judge 
dissenting. 237 Fed. 796. 


Questions in the Case 


The facts are not in dispute. The poli- 
cies had a cash surrender value at ihe 
time Samuels was adjudicated a bankrupt 
which the companies were willing to pay 
to him and in all of them he had the ab- 
solute right to change the beneficiaries. 

The question in the case is the simple 
one of the construction of paragraph 70-a, 
By it the trustee of the bankrupt is vested 
by operation of law with title to all prop- 
pn of the bankrupt which is not exempt, 

“(3) all powers which he might have ex- 
ercised for his own benefit, but not those 
which he might have exercised for some 
other person. . Property which 
prior to the filing of his petition he could 
by any means have transferred: or which 
might have been levied upon and sold un- 
der judicial process against him: Pro- 
vided, That when any bankrupt shall have 
any insurance policy which has a cash sur- 
render value payable to himself, his estate, 
or personal representatives, he may, within 
thirty days after the cash surrender value 
has been ascertained and stated to the 
trustee by the company issuing the same, 
pay or secure to the trustee the sum so 
ascertained and stated, and continue to 
hold, own and carry the distribution of 
his estate under the bankrutcy proceed- 
ings, otherwise the poley shall pass to 
the trustee as assets. . . 


Has Control of Policies 


Regarding the section in its entirety 
there would seem to be no difficulty in its 
interpretation, but we are admonished by 
the decision of the circuit court of appeals 
and its reasoning and also by the argu- 
ment of counsel that there are considera- 
tions which give particular control to the 
proviso and distingish between insurance 
policies and other property which the 
bankrupt can transfer or which can be 
levied upon and sold under judicial proc- 
ess against him (subdivision’5). We have 
given attention to those considerations and 
feel their strength, but they are opposed 
by other considerations. It might indeed 
be that it would better fulfill the protec- 
tion or insurance by considering the pro- 
viso alone and literally, regarding the 
policy at the moment of adjudication, and, 
if it be not payable then in words to the 
bankrupt—no matter what rights or pow- 
ers are reserved by him, no matter what 
its pecuniary facility and value is to him 
—to consider that he has no property in 
it. But we think such construction is 
untenable. The declaration of subdivision 
3 is that “powers which he might have 
exercised for his own benefit” “shall in 
turn be vested in the trustee,’ and there 
is vested in him as well all property that 
the bankrupt could transfer or which by 
judicial process could be subjected to his 


debts, and especially as to insurance pol- | 


icies which have a cash surrender value 
payable to himself, his estate or personal 
representative. It is true the policies in 
question here are not so payable, but they 
can be or could have been so payable at 
his own will and by simple declaration. 
Under such conditions to hold that there 
was nothing of property to vest in a trus- 
tee would be to make an insurance policy 
a shelter for valuable assets and, it might 
be, a refuge for fraud. And our con- 
clusions would be the same if we regarded 
the proviso alone. 

This court has been careful to define 
the interest of bankrupts in the insurance 
policies they may possess. In Hiscock v. 
Mertens, 205 U. S. 2, we gave a bank- 
rupt the benefit of the redemption of a 
policy from the claims of creditors, though 
a cash surrender value was not provided 
by it, but was recognized by the insurance 
company. In Burlingham v. Crouse, 228 
U. S. 459, 472, we said that jt “was the 
purpose of Congress to pass to the trustee 

that sum which was available to the bank- 
rupt at the time of bankruptcy as a cash 
asset; otherwise to leave to the insured 


the benefit of his life insurance.” See |. 


also E. Everett v. Judson, Id. 474. Judg- 
ment of the circuit court of appeals affirm- 
ing the order of the district court is 
reversed and the case remanded to the dis- 
trict court for further proceedings in ac- 
cordance with this opinion. 


Farmers National Life, Chicago, Tl.— 
The company which had slightly over $4,- 
000,000 in force at the beginning of the 
year, expects to close 1917 with over 
$6,000,000 in force—a gain of $2,000,000. 
This business will all come from Indiana 
and Illinois, and from an agency force 
no larger than. the one operating last 
year. The company has effected various 
economies in the management since the 
first of the year, and the result is a notice- 
able decrease in the expense of securing 
new business. 

















sage 


agents, medical examiners, and 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
mtn ngees by wank tg mye era hye ape eye Ahpear ded 9 eremer investigations 
OUR FACILITIES ry ee ee eran INDIANA 
Central Office 





insurance applicants 


INDIANAPOLIS, IND. 














44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 





+ 








ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 


Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, Ill. 











Agents Contemplating Writing - 
Life Insurance 
should 
; Join our RAPIDLY GROWING 


Agency Force 





Equipment we furnish you includes: 
LOW NET COST 
LARGE ANNUAL DIVIDENDS 
ATTRACTIVE POLICIES TO SELL 











—GOLDEN ANNIVERSARY YEAR— 
1867—EQUITABLE LIFE OF IOWA—1917 


H. S. Nollen, Vice-President. 
H. E. Aldrich, Supt. of Agents. 


J. C. Cummins, President. 


B, F. Hadley, Secretary. 














Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates.. 
John F. Roche, Vice-President. 


orcanizep Lhe Manhattan Life 


1850 Insurance Co. 
66 Broadway - NEW YORK 

















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 

NELSON O. TIFFANY, President and Manager 

NELSON O. TIFFANY, Jr., Vice-President, Superintendent of Agencies 





MASONIC TEMPLE, BUFFALO, N. Y. 
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Last Quarter, 1917—$1,200 Cash Prizes— Write for Details 


“THE ADVENTURES OF TWO AGENTS”: A Continuous Story. Chapter 13. Watch for next Chapter. 
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GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. We have the policies that sell and territory open. 
WE ACCEPT LIBERTY BONDS IN PAYMENT FOR FIRST YEAR AND RENEWAL PREMIUMS 


Reserve Loan Life Insurance Co., 








INDIANAPOLIS 
INDIANA 





HAS OPTIMISTIC SPIRIT 


E. W. RANDALL GIVES VIEW 





President of the Minnesota Mutual 
Says That the Business Is in 
Good Shape 





ST. PAUL, MINN., Nov. 13—“War 
has failed to lessen the growth of the 
Minnesota Mutual Life,” E. W. Ran- 
dall, president of the company, said in 
discussing the effects of the war. 

“Our net increase in business for 
1916 was $3,000,000. For the first ten 
months of 1917 we have an increase of 
$5,000,000 and indications point to the 
doubling of the 1916 increase for the 
entire twelve months. 

“I see no reason for life insurance 
men being pessimistic. Our salesmen 
are reporting excellent business and our 
reports show ample cause for optimism. 
Our increase has been consistent and 
gradual, experiencing no slump when 
war started. 

“We will not pass on to the con- 
sumer the 8 cents per $100 war tax on 
life insurance policies. Our financial 
condition warrants our absorbing this 
tax ourselves and we will do so. Life 
insurance is one commodity for which 
the public will not have to pay extra 
charges. 

“Additional need of caring for chil- 
dren and relatives should increase the 
amount of insurance sold. With sons 
entering the service the father should 
be at greater pains to protect his 
family.” 

He commented on the general pros- 
perity in the Northwest, fundamentally 
caused by high prices for farm products 
and big wages paid to working men. 


S. M, Carson for the last nineteen years 
connected with the Atlanta, Ga., office 
of the Mutual Life of New York, has re- 
signed to become Georgia state agent of 
the Fidelity Mutual Life. , 





INDEX TO LIFE SECTION 











PREPARING DATA 











FOR INTERVIEWS 








There seems to be a great difference 
of opinion among agents as to just how 
much data an agent should have before 
approaching a prospect for business. 
Some feel that it is important that they 
know considerable about a prospects’s 
personal affairs before presenting a life 
insurance proposition to him. Others 
do probably 90 percent of their business 
on a straight canvass. 

A great many agents waste consider- 
able time in preparing data and gather- 
ing facts about their prospects personal 
affairs, financial standing, etc. Often 
after the most careful preparation they 
are given a very short interview and are 
turned down, or in some cases are not 
even granted an interview. Thus the 
time that they have spent in “prepar- 
ing” the case is lost. Agents who are 
not able to do business on a cold can- 
vass are often successful in simply mak- 
ing their first interview an information 
gathering one and do not attempt to 
solicit business upon the first call. 
They make it a point to simply learn all 
they can about the prospect and then 
leave without pressing for business. 
Upon the second call they can proceed 
much more intelligently and have a defi- 
nite proposition to present. * 

Considerable business is written in 
the big cities without any preparation 
whatever. One of the largest producers 
in Chicago says that he gets at least 
50 percent of his business by simply 
reading a man’s name on his office door, 
walking in and inquiring for him and as 
soon as he is given an audience starts 
his selling talk. Of course, with this 
method, he gets a great many cold re- 
ceptions and a large number of turn 
downs, but in the aggregate his per- 
centage.is high enough to produce a 
good volume. 

* * 

Generally speaking, however, the 
larger the prospect the less desirable is 
the straight canvass. A big business 
man has little time to spar with a life 
insurance agent, but wants a definite 
proposition presented and little time 
wasted in the presenting. Such men 
are very seldom sold by the haphazard 
method. It is for this sort of a pros- 
pect that the agent can well afford to 
spend some time in preparing some in- 
formation. It has been found that the 
most important things for an agent to 
know before approaching a prospect for 
a good sized policy are his age, the size 
of his family and his approximate in- 
come. These are the cardinal points, 
but if possible the agents should also 
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of living, his assets and financial stand- 
ing, and also how much insurance he 
already carries. The latter item is per- 
haps not so important, but is useful 
where a-man carries considerable in- 
surance. 

*x* * * 


For the biggest prospects some 
agents have found a chart to be very 
valuable in closing. One of the western 
companies has prepared a chart and dis- 
tributes it to all of its leading agents. 
At the top it shows the premium, then 
follow the amount of ordinary life in- 
surance that it will buy, the amount of 
monthly income that it will buy, the 
cash surrender value at the end of the 
various years and a few other impor- 
tant features of the contract. It is 
claimed that such a diagram enables a 
prospect to visualize a proposition im- 
mediately and that it keeps his mind on 
the subject of life insurance. When he 
is not listening to the solicitor’s argu- 
ment he is studying the chart and his 
mind is on the subject all the time. 

*x* * * 


The value of a straight canvass can- 
not be denied and it is often the means 
of turning up prospects that the agent 
never knew existed. No doubt there 
are many good sized cases written by 
an agent while on this method of solicit- 
ing, but experience will prove that the 
good sized cases are seldom closed 
without some advance knowledge. The 
agent must go to such a _ prospect 
equipped and able to present his propo- 
‘sition in brief, concise form. At the 
same time an agent can waste consid- 
erable time making detailed preparation 
for the solicitation of a prospect who is 
financially unable to carry more than 
$1,000 or $2,000 of life insurance. 


Mergers Not Prohibited 


TOPEKA, Kans., Nov. 12—The de- 
cision of the Illinois courts holding 
the North American Union mergers 
illegal and invalid will be accepted by 
the Kansas insurance department. The 
Fraternal Aid Union of Lawrence was 
protected by the court against loss in 
taking over the business of the North 
American Union of Chicago. If it is 
desired that the Life and Annuity of 
Hiawatha and the Knights and Ladies 
of Honor of Indianapolis be merged 
with the Fraternal Aid Union this will 
be permitted by the Kansas department 
the same as if the merger had been 
consummated directly with these socie- 


MEETING AT CLEVELAND 





HAVE INTERESTING PROGRAM 





Massachusetts Mutual Agents Ninth 
Annual Session Attended by 
Home Office Officials 





The ninth annual meeting of the staff 
of the Cleveland agency of the Massa- 
chusetts Mutual Life, E. W. Snyder, 
general agent, was held Nov. 8.- The 
home office was represented by Joseph 
C. Behan, superintendent of agencies; 
Charles H. Angell, actuary, and Law- 
rence T. Winship, new editor of the 
company paper, “The Radiator.” About 
sixty agents were present, 

President E. W. Alstaetter presided 
and introduced the guests at the busi- 
ness meeting in the forenoon. Num- 
bers on the program were: “Annui- 
ties,” E. Bruce Pratt, Cleveland; 
“Income and War Taxes,” Dr. W. H. 
Kinnicutt, Cleveland, and “Questions,” 
answered by Actuary Charles H. Angell. 
Angell. 

This program was followed by the 
business meeting, when these officers 
were chosen for the ensuing year: 
President, A. B. Whittredge, Akron; 
vice-president, B. A. Sanford, Youngs- 
town; secretary, John C. Standen, Lo- 
rain; executive committee: M. L. John- 
son of Ashtabula, E. M Koch of 
Canton, and Dr. W. H. Kinnicutt of 
Cleveland. 

At the banquet C. S. Kohler of Cleve- 
land presided as toastmaster. The pro- 
gram was: “Serving Two Masters,” B. 
A. Sanford, Youngstown; “Bass or 
Treble,” Mrs. Sarah M. Shockey, Cleve- 
land; “The Editor,” Lawrence T. Win- 
ship, home office; “Making Two Poli- 
cies Where One Grew Before,” E. M. 
Koch, Canton; “News From Outside,” 
Joseph C. Behan, home office; “A Few 
Feeble Remarks,” E. W. Snyder, gen- 
eral agent, Cleveland. The meeting was 
entirely in the hands of the agents, as 
all such meetings are, and it was one 
of the most successful ever held. 





with the North American Union. The 
North American brought the Life and 
Annuity and the Knights and Ladies 
of Honor into its own organization 
and then it merged with the Fraternal 
Aid. The court held that all these 
mergers were illegal. But it did not 
prohibit the merging of the Hiawatha 
and Indianapolis organizations with 
the Fraternal Aid Union if this is de- 
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| the period of disability. 





Girect to YOU at the rate of $60 PER bef ye Fr - 
Agente wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Ceorgia, Delaware, Maryland, Missouri, Mississippi and 
Mansas. And opportunity for Life Insurance Salesmen of ability. 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


Address: 


ANSWER: 
000, the face of the Policy, will paid. 
si00e0, or DUCE WY the Pole, will be paid. 
CIFIED accident, $15 or THREE TIMES the face of the will be paid. 
t H tees ¢t in case of total bility as a result of accidental injury, the Com: will pay 
uring such disability, but not to exceed 62 weeks, after which the weekly lemnity wil) be at the rate of $25 PER WwHek throughout 
And why should any man be satisfied with a poli 


UNITED LIFE AND ACCIDENT INSURANCE CO.,™732tis Seiuispes 


t would do less? The cost is low. 











GOOD HEALTH DECISION 


BURDEN IS ON THE COMPANY 





Breach of Warranty Must Be Proved 
to Void Insurance, Ohio Su- 
preme Court Ruiles 





The burden of proof as to one’s phys- 
ical condition at the time of taking out 
a policy rests with the company and 
not with the insured, is the decision of 
the Ohio supreme court. The lower 
courts had been divided on this ques- 
tion. The decision is regarded as far- 
reaching and important. 

There were two cases involved in the 
decision, each embodying the same 
points. The first was against the West- 
ern & Southern Life and came up from 
Ashland county. John W. Mumaw in- 
sured under an industrial policy for 
$448. He died and the payment of the 
policy was refused on the ground that 
he was a victim of tuberculosis at the 
time he took out the policy. 


Lower Court Reversed 


The other case came up from Ham- 
ilton county. Thomas Amann had an 
industrial policy in the Prudential for 
$54. Payment on the policy was re- 
fused on the ground that the defendant 
was not in sound health at the time 
the policy was issued. The common 
pleas court gave a verdict for the plain- 
tiff, but the court of appeals reversed, 
saying the verdict was in conflict with 
the decision in the case of the Metro- 
politan vs. David Hilliards. 


Supreme Court’s Decision 


The supreme court’s syllabus in the 
Mumaw case follows: 


1. Policies of insurance which are pre- 
pared by the insurance company and 
which are reasonably open to different in- 
ternretations will be construed most fav- 
orably to the insured. Courts will have 
in mind the relation of the parties to each 
other. They will give the language of 
the contract the meaning on which, the 
minds of the parties may be said to have 
met and which will effectuate their object 
in entering into it. 

2. Whether a provision in a contract 
constitutes a condition precedent or a 
warranty of a fact vital to the contract 
is a question of intent; and the intention 
‘will be ascertained by considering the 
language not only of the particular pro- 
vision, but of the whole contract and its 
subject-matter. 

In an action on a policy of life 
insurance which contains the following 
previsions: “But this contract shall not 
be in force unless the first weekly pre- 
mium has been paid, and the insured is 
alive and in sound health upon the date 
hereof, meaning thereby and referring 
solely to the state of health of the in- 
sured at the date of the delivery of this 
policy, and not to any changes which may 
have taken place in the health of the 
insured. between said date and any previ- 
ous date; and shall also be void if the 
insured before its date, has been rejected 
for insurance by this or any other com- 
pany, or has been attended by a physician 
for, or has had before said date any tuber- 
cular disease or consumption, or chronic 
bronchitis, or cancer, or epilepsy, or dis- 
ease of the brain, heart, liver or kidneys 
and the evidence or testimony of any 
physician to, or medical adviser of, the in- 
sured as to such diseases or complaints 
shall be admissible,” the breach of such 
provisions is matter of defense. The bur- 
den of proving the breach is upon the de- 
fendant. Judgment reversed. Nichols, C. 
J.. Wanamaker, Nowman, Matthias and 


Donahue, J. J., concur. 








COVER INHERITANCE TAX 


POINT MADE IN SOLICITING 





Wealthy Men Need to Guard Against 
Forced Sale When Government 
Calls the Turn 





Many life men are securing business 
these days from wealthy people by 
pointing out the fact that they are now 
called on to pay a high inheritance tax 
and sufficient cash should be provided 
at the time this tax will have to be 
paid, so that there need be no shrink- 
age of the estate and no sacrifice in the 
sale of securities. For instance if an 
estate of $1,000,000 is left, $100,000 of 


this may have to be paid as an in- 


heritance tax. This estate may con- 
sist of securities of various kinds, of 
a business enterprise, real estate or 
something of that character. 

The government will demand cash 
for payment of the inheritance tax. It 
will not take over securities or any 
other collateral. The cash must be 
provided at once. A man may die at 
a time when there is a serious depres- 
sion. In order to provide the in- 
heritance tax, it will mean a ‘serious 
sacrifice that may cut down the face 
amount of the estate greatly. 


Can Cover the Tax 


By taking out life insurance equal to 
the amount of the inheritance tax, an 
estate will have the ready cash at once 
to meet all the requirements and save 
the estate intact. A life insurance man 
said the other day that he was special- 
izing on wealthy men at this time, 





asking them to cover the amount of | 
their inheritance tax through a life in- | 


surance policy. He finds this proposi- 
tion very helpful and especially at this 
time, when securities are depressed he 
can drive home his lesson very force- 
fully. 

Good Point to Consider 


This, therefore, is a good point to 
bear in mind, especially in the cities 
where men have been making big 
money in government contracts of 
various kinds and probably have a large 
amount of their earnings tied up in 
their business. If a man leaves an 
estate largely composed of the value 
of his own bufiness, it can be seen that 
the payment of an inheritance tax 
might seriously embarrass the family. 
One of the great boons of life insurancé 
is the fact that it is paid in cash. There 
is no waiting, no sacrificing, but the 
full face value will be paid over, dollar 
for dollar and it will be at hand to meet 
any emergency. Inheritance taxes have 
been increased materially and their 
effect is one that wealthy men should 
seriously consider. 


E. R. Stowell has resigned as an ex- 
aminer of the Iowa Insurance Department 
to become assistant secretary of the 
Cedar Rapids Life. 


Frederick A.Brown 
Insurance Law 





10-So. La Salle St. Chicago| 








THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. We can CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 
COMPANY OF AMERICA 


GRAND RAPIDS MICHIGAN 














$6,000-$12,000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1,000,000.00 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS = 


Participating Insurance at Non-Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 

















BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON, Secretary and Superintendent of Agents 























RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 





FUND LIFE 


ASSOCIATION 


OMAHA, NEBRASKA 


LIBERAL CONTRACTS FOR 


RELIABLE 
AGENTS 








IN 22 STATES 












Le te ee) ee ee en | | ee 









=f) 


November 15, 1917 


THE NATIONAL 





LIFE 5 


UNDERWRITER 





ACTUARIES DISCUSS 





MO. 








VARYING BENEFITS 


American Institute Gives Two 
Days to Informal Considera- 
tion of Papers 


COMPANIES REPRESENTED 


Fall Meeting at Chicago Is Well At- 
tended by Both Active and Con- 
tributing Members 


The American Institute of Actuaries 
held its ninth fall meeting at the Hotel 
La Salle, Chicago, Nov. 8 and 9. The 
meeting was well attended. The usual 
number of fellows and associates at- 
tended, and it was noticed that an in- 
creased number of representatives of 
contributing members were present. 
Contributing members are life insur- 
ance companies who have the priv- 
ilege of sending a representative to the 
various meetings, which representatives 
have a right to participate in the dis- 
cussions of the meeting. There is an 
increased interest shown by the con- 
tributing members, due in a great meas- 
ure to the plan inaugurated by the in- 
stitute of setting aside a large share of 
the program to discussions that interest 
the executives of the companies. 

The regular meeting was preceded by 
a meeting of the board of governors for 
the purpose of transacting business in- 
cident to their duties. 
several applications of prominent actu- 
aries were acted upon and their names 
will be submitted to the membership 
for admission to the institute. 

President’s Address 


The Institute meeting was opened by 
an address by President Albert G. 
Portch. Mr. Portch dealt with the life 
insurance situation as affected by the 
war, and that the members of the in- 
stitute, on account of their special tech- 
nical qualifications, would be of service 
to the government, especially in view 
of the government’s plan of insurance 
granted to the soldiers in lieu of the 
pension plan of previous enlistments. 

At the fall meeting no new papers are 
submitted, but formal discussions took 
place concerning papers submitted at 
the annual meeting held in June. ‘Four 
papers were discussed, but two brought 
forth more discussion on account of 
their presenting a present-day problem. 
The two papers being. “Accumulation 
Formulas for Disability Reserves” and 
“Investments of Life Insurance Com- 
panies.” ( 
Discussions Informal 


Informal discussion on seven named 
topics required the afternoon of the 8th 
and all day of the 9th, due to the live 
subjects proposed for discussion. Prob- 
ably 50 percent of the time for discus- 
sion was taken up on two subjects, one 
dealing with “Practical Handling of 
Permits for War Service” and the other 
dealing with the question as to whether 
the policy provision of varying death 
Provisions contingent upon specified 
conditions would conflict with the pro- 
vision for incontestability contained in 
all life policies. 

The discussion on the war permits 
could be taken as a patriotic meeting 
on account of the numerous discussions 
relating to the methods of handling the 
permits, and the conditions incident to 
them inorder that the soldiers and 
sailors having policies, which they de- 
sire to preserve, may obtain the fullest 
justice and protection possible, com- 


At the meeting | 


would be impossible for them to con- 
tinue their own insurance, to take ad- 
vantage of the protection offered*by the 
government under the new insurance 
provision. 


Varying Death Benefits 


The discussion on the policy provi- 
sion for varying death benefits showed 
that there is considerable confusion as 
to the real meaning of incontestability. 
Some state laws refer to a standard pro- 
vision that does not permit the com- 
pany to pay a death benefit less than 
the face amount of the policy. The con- 
fusion as to the proper definition of 
incontestability arose from the fact that 
if a policy stated that under certain 
conditions a smaller amount would be 
paid as a death benefit, this would be 
contesting the policy and, therefore, be 
not permitted under the standard pro- 
vision laws of many states. The ob- 
jection to such a provision of decreased 
death benefit could, in fact, only arise 
where a standard provision law re- 
ferred to above mentioned a provision 
concerning the face amount of insur- 
ance. The point was brought out by 
several speakers that incontestability 
has no reference whatever to carrying 
out the provisions as contained in the 
policy, but refer to a company refus- 
ing to carry out such provision as may 
be contained in the policy. 

The social side of the meeting was 
not overlooked. The ladies accom- 
panying the members were taken in 
charge by a local committee of the 
members’ wives and were taken to the 
matinee on the afternoon of the 8th. 
Dinner was served to members and 
ladies in the Blue room of the Hotel 
La Salle on the evening of the 8th. 





Now Is the Time to 
Solicit the Farmer . 











The Travelers says that never before 
has the farmer heen so attractive a 
prospect. It comments as follows on 
the subject: 

The Travelers is today writing more 
life insurance on farmers than ever be- 
fore. This is particularly noticeable in 
the middle west. That the farming 
population is most prosperous is evi- 
denced by the enormous sales of auto- 
mobiles in the rural communities and 
by the increased purchase of farming 
land. The value of the products of the 
farm this year will reach approximately 
fourteen billion dollars, the value of 
cereals and potatoes alone nearly six 
billion. 

With wheat ranging from $2 to $2.40 
a bushel, and with corn at $1 a bushel, 
the farmer has never been so pros- 
perous. He can sell his crops at high 
prices. without the cost of holding, and 
he is least touched by the high cost of 
living since he produces in a greater 
measure than others the food he con- 
sumes. , 

A committee of the American Bank- 
ers Asso¢iation has recently completed 
some new credit form blanks which 
contain the following question: No. 1 
—For Farmers—“‘Amount of life insur- 
ance carried and who is the benefi- 
ciary?” 

The advertisement of life insurance 
by various banks pointing out the value 
of the insurance not only as a means of 
protection, but of credit in financing the 
purchase of additional land, has done 
much to bring the value of insurance 
before the farmers. The prosperous 
farmers are buying three things, more 
land, automobiles, and life insurance. 
We would suggest to our agents the 
advisability of cultivating this field. Not 
only is the farming population very 
numerous but the farmer is a good 
risk, and he holds on to his insurance 
once taken as tenaciously as he holds 
on to his land. 





patible with the safety of all the policy- 
holders of the companies. Some of the 
speakers stated that they had advised 


A group policy on the 325 employes of 
the Market Dyeing & Finishing Company 
of Bridgeton, N. J., has been written by 





soldiers and sailors, who found that it 








AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ...............-...55- $ 2,220,534.72 
Insurance in Force ...............+---- 21,329 ,698.00 
Surplus to Policyholders.............. 358,399.47 


New Continuous Monthly Income Policies | ’ 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 

both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 
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Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. |W. F. Weese, Vice-Pres. S. B. Bradford, Sec’y 
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NEWS ABOUT LIFE POLICES 


q@ New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G-Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.50 


NEW FORM OF THE NATIONAL 











Has War Clause to Allow Man to 
Carry More Insurance While 
Not Enlisted 





The National Life of Vermont has 
sent to its agents a circular regarding 
its proposed additional war clause so 
that men of military age, who feel they 
are not likely to be called into service, 
can carry such an amount of insurance 
as they desire, and then to cease pay- 
ing premiums to the National if called 
into service, being eligible for the gov- 
ernment plan. The National says in its 
war clause: 


To clarify the statement that the in- 
sured could cease paying premiums on in- 
surance in this company with the assur- 
ance that if death should occur after 
engaging in military or naval service all 
the premiums paid would be returned (less 
any indebtedness), permit us to recite all 
of the cases under which the beneficiary 
could recover the premiums paid in the 
event of the insured’s death after engag- 
ing in military or naval service: 

(1) While the policy is in force by 
premium payment. 

(2) During any period of extended in- 
surance for an amount at least equal to 
the premiums paid. 

(3) Under any paid-up insurance of an 
aeene at least equal to the premiums 
paid. . 

The final draft of the new clause sub- 
mitted to the insurance departments fol- 


Ows: 

“Tf within five years from the date of 
this policy the insured shall engage in 
military or naval service in time of war, 
the liability of the company in the event 
of the death of the insured while this 
policy is in force (including liability un- 
der paid-up and extended insurance) will 
be limited to the return of the premiums 
paid hereon, less any indebtedness to the 
company on account of the policy. 

“At any time after the termination 
of such military or naval service this 
policy may be restored to its original 
terms on written application therefor 
and upon satisfactory evidence of insur- 
ability and the payment of all its pre- 
mium arrefrs, if any, and the reinstate- 
ment or payment of any indebtedness 
existing on account of the policy, with 
interest at 6 percent per annum.” 


LIMITS ARE BEING CHANGED 








Companies Find That They Can 
Stretch a Point Where Young Men 
Have Been Exempted 





Some of the companies are revising 
their limit for young men within draft 
age who have been exempted on ac- 
count of dependants or some other 
cause that is not physically vital. The 
Mutual Benefit announces that its 
former limitation has been removed. 
Within the draft age $5,000 of any kind 
of insurance will be issued subject to 
the present war clause, and the balance 
will be subject to a special war clause 
limiting the liability of the company 
to return of all premiums paid if death 
occurs while in service. Many young 
men are confident for various reasons 
that they will not be called into the 
service and feel they should have a 
larger amount of insurance. 


ADOPTS A NEW RIDER FORM 





John Hancock Mutual Life Has a 
Clause Exempting the Company 
From War Hazard 





The John Hancock Mutual has 
adopted a rider form ‘termed “War 
Clause B,” which is attached to policies 
under which the war hazard is not a 
risk assumed- by the company and su- 
persedes the clauses of policy heaued 
“Limitations and Incontestability.” The 
following is the clause: 

“Limitations. The risk occasioned by 
military or naval service in time of war 
is not one assumed by this contract 





and should the insured engage in such 
service this policy, except for the 
amount of the reserve value, shall be- 
come void. If the insured shall die dur- 
ing the first year of this policy by his 
own hand or act, while sane or insane, 
the liability of the company shall be 
limited to the premium paid hereon. 

“Incontestability. After this policy 
shall have been in force one full year 
from the date of issue, it shall be in- 
contestable, except for nonpayment uf 
premium or for engaging in military or 
naval service in time of war, but in case 
the age has been misstated the amount 
payable hereunder shall be that which 
the premium paid would have purchased 
at the correct age at the rate in use at 
the date of this policy. . 

“No suit shall be maintained under 
this policy unless commenced within 
six years from the time when the cause 
of action accrues.” 


Northwestern Mutual 


The Northwestern Mutual of Mil- 
waukee will continue to use in 1918 the 
same dividend schedule as used in 1917. 


Canada Life 


The Canada Life is contemplating a 
change in its total disability clause and 
rates, which will be decided upon in 
the near future. The company will 
probably continue its 1917 dividend 
schedule for the year 1918. 








Connecticut General Life 


It is understood that the Connecticut 
General Life contemplates getting out 
some new policies in 1918. 

The Connecticut General contem- 
plates no change in its, dividends in 
1918 from those of 1917. The 1918 
schedule will be out about January 1st. 
On and after Oct. 15 no insurance on 
the life or endowment plans in excess 
of $2,000 will be issued on the lives 
of those who are actually in military 
or naval service. The limit for men 
under 31 years of age who are not now 
actually in service will remain for the 
present at $5,000. 





Continental Life 
The Continental Life of Wilmington, 
Del., is making no change in its divi- 
dend schedule for 1918. 





Missouri State Life 


The Missouri State Life is getting 
out a new edition of its 20-payment life 
annual dividend policies. The differ- 
ences from the previous edition are un- 
important except that the military and 
naval service clause is incorporated in 
the policy. The new policy also pro- 








uality? 


The Farmers 


WICHITA - 


determination and achievement. 
thought. 


a crowd of Kansas boosters. 





Catch the Spirit of the Company 


Have you ever noticed that every life company has a distinct individ- 
What life company has made Kansas famous in life insurance 
work? When you speak of Kansas life insurance you think of 


Insurance Company 


The company has a name for re 


It is ever to be the premier life company of its home state. 
Kansas has many things to be proud of. 
Farmers & Bankers Life is a credit to the state. 
that has a high standing at home. 





& Bankers Life 


- - KANSAS 
liability, service, liberality, enterprise, 
Its directors are giving it their best 


It will always find that The 
Represent a company 
It means much to have back of you 














Old Colony Life 


_ OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents 


Insurance Company 


Can Write the Entire Family 







































































NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 A.e 45........ $17.50 


Agency Openings in Many 
Desirable Localities 





Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 

We invite your correspondence. 
A. B. LEACH & COMPANY 

INVESTMENT SECURITIES 

105 South La Salle Street, Chicage 
New York - Philadelphia | Boston - London 




















Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL ~ 
For Territory and Agency Contracts Address C. D. RENIGK, President 
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FELIX BROEKER, Secretary and Manager 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contract 
Company is cleanly organized, well backed with stockholder boosters all over Kansas =» 
We want good men and will pay them well 


For territory and particulars address 


- SALINA, KANSAS 
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vides for admission of age of the in- 
sured by the company, on receipt of 
satisfactory evidence of the date of 
birth. - 

The company has not yet decided as 
to its new dividend schedule, which, 
however, does not become effective un- 
til April 1, 1918. 


Indianapolis: Life 


The only change which the Indianap- 
olis Life has made in its rates this year 
is in rates on its term policies. Its new 
term rates at age 35 are as follows: 
Five-year term, $9.38; 10-year term, 
$10.20. These are nonparticipating and 
nonrenewable. Five-year term is con- 
vertible within four years, 10-year term 
is convertible within seven years. 


Protective League Life 


The Protective League Life of De- 
catur, Ill., has changed its war clause 
regulations and instead of returning re- 
serves in case of death while engaged in 
the army or navy, the company returns 
all premiums paid in. This resolution 
is retroactive on all policies heretofore 
issued. 





Protective Life 


The Protective Life of Birmingham, 
Ala., has adopted a double benefit and 
total disability clause with extra pre- 
mium applying both to nonparticipating 
and participating. At age 25 on ordi- 
nary life, the extra premium is $1.16 
and on 20-payment life $1.51; at age 35 
on ordinary life $1.55 and on 20-pay- 
ment life $1.70; and at age 45 on ordi- 


nary life $2.27 and on 20-payment life 
$2.32. 





Pacific Mutual 


It is interesting to note that the Pa- 
cific Mutual Life has placed its double 
accident benefit on about $35,000,000 of 
its life business, or one-fifth of the total. 
More companies are constantly adding 
this double accident benefit, often cou- 
pling it with the total disability clause, 
both at an extra premium. 


Security Mutual of Nebraska 


The Security Mutual Life of Lincoln, 
Neb., has changed its war clause cut- 
ting off all benefits except the return 
of the premiums paid in case of military 
service outside of the United States. 
The company simply refuses to write 
insurance at any rate on the lives of 
soldiers outside of this country. It 
will, however, issue a permit for mili- 
tary service within the United States, 
from year to year, without any extra 
premium. The company charges no 
extra premium for war service of any 
kind. The dividend schedule of the 
company for 1918 will be the same as 
for 1917. 


Columbia Life of Nebraska 

The Columbia Life of Fremont, Neb., 
will use its 1917 dividend scale in 1918. 
The company is planning to issue an 
entirely new line of policies, all ad- 
justed to the Illinois standard Ameri- 
can 3% percent experience, as soon 
after the first of the year as the work 
can be completed. 


Lincoln National Life 
As the Lincoln National Life’s divi- 
dend year runs from July 31 to July 31 








and as a substantial increase in divi- 
dends was made last July, it is too 
early to state whether the company will 
make a change in its next dividend 
schedule. 


John Hancock Mutual 


The John Hancock Mutual Life’s 
dividend schedule for 1918 will be ex- 
actly the same as for 1917. 





Competition Killed 
Chance for Business 








Darby A. Day, manager of the $1,000,- 
000 a month agency of the Mutual Life 
at Chicago, tells a story that has a de- 
cided point for the knocker. His son, 
he says, has been sick, and when he 
expressed a desire for a dog the pa- 
rents consented to let him have it. The 
boy’s mind was not made up as to breed, 
so Darby, Sr., and Darby, Jr., started 
out to visit a number of kennels. The 
first animals they went to look at were 
some French bulldogs, owned by a 
woman. She told them all the disad- 
vantages of every breed of dog except 
the French bull. Mr. Day .said she 
showed such excellent sales qualities 
that he almost desired to employ her 
for the insurance business. Despite the 
fact that she had told about the bad 
faults of a Boston bull, they thought 
they would look at one animal of this 
kind, at least. The owner of that dog 
told them of the fine points of the Bos- 
ton bull. When the boy asked him how 
he compared with a French bull, the 
seller immediately told how the French 
bull lacked sense and possessed many 
and various faults. By the time the 
two would-be purchasers got through 
they decided that there wasn’t a breed 
of dog in the country that was worth 
anything and they bought no dog. 


= ~ 





Keeping Always at 
the Work 





A. Hollander of the Equitable of 
New York is a good steady, large pro- 
ducer. He gives some of his methods, 
saying: 

“I do not spend much time on big 
prospects, but always endeavor to find 
people who do not carry insurance at 
all, so that by nursing them along and 
by keeping in touch with them, not al- 
ways talking insurance to them, I am 
usually present when the time comes 
for them to take a policy. Small pol- 
icyholders often prosper, many take ad- 
ditional insurance and, as I continue to 
call from time to time, I obtain a good 
proportion of the increased business be- 
cause I have established a confidence. 
This explains the high proportion of 
policies to amount of business, for most 
of my cases are small. Six is not a high 
average of calls per application with 
me, and, as I see from twenty-five to 
thirty people a day, I plan my work 
(the night before) so as to cover only 
a small territory each day. I do not 
spend an hour a week in my office. My 
prospects records I keep at night, so 
do not lose any part of the business day 
in planning my day’s work.” 












The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 
Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 





Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, reviv 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 


























MANAGER WANTED 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - . - MINNESOTA 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


Now organizing with $500,000 Capital to write Life and Accident Insurance. 
esiciene High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 

- Address all inquiries to the company 


Hartman Building Columbus, Ohio 














We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Towa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil: 
lion in force in Iowa. Will write Three 
Million 1917 


Address. JAS. H. JAMISON, Pres. 





40% Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 

Inic. 1878 Walter Le Mar Talbot, Pres. 




















An Unusual Opportunity. Superintendency of an important field in the 
West is open with an old established Western li‘e insurance company, noted for 
its strength, conservative management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communications confidential. Address 9-V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium) 
famous from coast to coast 


Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 
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Backed financially by some of Indiana’s foremost men of finance 
and commerce. -Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued to first class risks. Become a Safety First conservative 
man by applying to 


A. S. BURKART, Vice-Pres. and General Manager 
South Bend, Indiana 





sent 


. INCORPORATED UNDER , 
, THE COMPULSORY DEPOSIT 
\ 4G) LAWSOFTHE STATE OB 
\Gl . OF INDIANA i 


Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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SOME POINTS ON MONTHLY INCOME 








brought before its agents some 
_~ good points in selling life income 
insurance, regarding it as the insur- 
ance of the future. The Equitable be- 
lieves that if a widow is given a cer- 
tain sum a month, that is adequate, she 
will prosper as long as she lives, but 
given a lump sum, she may be short of 
money before the end of the year, or 
at least in course of a few years. 

The Equitable quotes a prominent 
western banker, who gives it as his 
opinion that an insurance policy pay- 
able in the form of a life income is 
superior to any trust administered by 
individual trustees or a trust company. 
In case of a trust, any loss will reduce 
the value of the security on which the 
trust is based, and the income will be 
correspondingly decreased. There is 
no shrinkage, however, in the monthly 
income life policy: Blunders and mis- 
takes are made in connection with han- 
dling trusts and sometimes actual dis- 
honesty is unearthed. However, in 
case of the hundreds of thousands of 
income policies issued by reputable life 
companies in the United States there 
has been no loss, default or irregularity 
that has been reported. The trust com- 
pany or trustee will charge for its serv- 
ice. The life insurance company pays 
a monthly income, guards the interests 
of the beneficiary, and no charge is 
made. Some of the trust agreements 
are irrevocable. Any modification of 
the agreement is difficult and cumber- 
some, The policyholder is always mas- 
ter of his situation in regard to his 
insurance contract, if it is drawn as he 
desires it. 


Toro EQUITABLE LIFE recently 


* * * 


Frank L. Jones of the Equitable at 
Indianapolis, in his arguments for the 
monthly income, calls attention to the 
fact that by this transaction a policy- 
holder will immediately create an es- 
tate and provide for its administration. 
The estate is available without further 
payment-in the event of death. There 
are no repairs, no shrinkage of values, 
no charges or costs, or fees of any 
kind, incident to the administration or 
collection of an estate such as this con- 
tract provides. Mr. Jones declares that 
it appeals to nearly every thinking man 
as the very best form of estate build- 
ing, administration and distribution. 

x * * 

The New York Independent is 
quoted. It states that the investment 
of money is one of the world’s greatest 
problems. Even experts are often thor- 
oughly puzzled as to how to invest 
safely and in such a way as to earn 
proper interest. It asserts that if hus- 
bands would arrange their insurance af- 
fairs so that their widows could receive 
a certain specified amount annually for 
life, much tragedy could be avoided. 

* * & 

The Equitable asks, what does the 
average man of intelligence and char- 
acter prize most highly? Is the big 
thing in. life money, or power or prop- 
erty? Certainly not with most men. It 
gives it as its-opinion that the thing 
that weighs heaviest in the scale is rep- 
utation, the respect, esteem, and per- 
haps the admiration of one’s fellow 
men. Frequently this desire leads some 
people to unwise extravagances. The 
estimation of a man in the eyes of his 
fellows will certainly fall, when, having 
died, it is found that he has not made 
adequate provision for his family. He 
may have iaken care of them while he 
was alive in fairly good shape, but he 
was unwise enough not to look toward 
the future and prepare for the worst. 
The Equitable states that there are just 
three things a man leaves behind him 
when he dies, his family, his property 
(or the lack of it, his debts), and his 
memory. 

* ok x 

W. F. Hardy asked if a man is wise 
in leaving his widow money that is not 


woman to engage in business, or at 
least to the extent that she must keep 
her capital invested. In other words, 
he is throwing on a widow, inexperi- 
enced and untried, the duty that is hard 
to fulfill, He is asking her to shouider 
a responsibility that is too great. Peo- 
ple, therefore, should be educated to 
the monthly income policy as the best 
means of leaving their insurance. 

= * x 


The Gallipolis, Ohio, Tribune says 
that five years of widowhood. usuolly 
leaves a $5,000 or $10,000 widow trying 
to decide whether to keep boarders, get 
a job somewhere te pay for her bread 
and butter, or to angle for another hus- 
band. It states that a large amount 
of cash in a widow’s possession is al- 
most as hard to keep intact as a handful 
of quicksilver. Leave a widow with 
a bundle of banknotes and she is im- 
mediately surrounded by kind friends, 
who know exactly -.what they want, 
which is those banknotes, or a part of 


them. 
* ok x 


Another point made is that if a ian 
should receive his: salary for a whole 
year in one lump sum, on Jan. 1, how 
much would he have on July 1? Ifa 
woman is left with $50,000 or $10,000 
or $5,000 life insurance, how much will 
she have left in five years’ time: Give 
her $2,000 a year on Jan. 1 and she will 
be short of money before the end of 
every year. Give her $100 a month and 
she will always be comfortable. Many 
men do not provide sufficiently for their 
daughters. They do not know whether 
the daughter will marry a successful 
man in business or not. He may lose or 
dissipate all her property. A father 
could well provide for trust funds by 
taking out monthly income life insur- 
ance that will give her a fixed income 
as long as she lives. 

xe xX 


Another point is, if one finds it diffi- 
cult to meet monthly bills while he is 
living, how can he expect the widow 
to make both ends meet after the bread- 
winner has been taken away and his 
salary has been cut off. 

* x 


The Equitable asks: “‘Have you ever 
spent any of the money you have set 
aside for future needs? Have you ever 
tried to economize without success? 
Have you ever had any bitter experi- 
ences with investments? - If so, why 
leave your wife to struggle after your 
death with perplexing and unfamiliar 
problems, when a good life company 
stands ready to manage one’s insurance 
estate for the dependent, and pay from 
month to month the regular income 
which that estate will produce? It is 
vitally important to be able to surround, 
children with proper influences until 
they are old enough to think and act 
for themselves. Life income insurance 
measurably aids in accomplishing this.” 

x ok x 


If a man, while living, does not re- 
quire his wife to handle and invest his 
money, why charge her with that diffi- 
cult responsibility after he is gone? She 
is not a financier. She does not know 
about investments, and probably the 
first shot out of the box she will make 
her investment in a proposition that 
is absolutely faulty or worthless. 


The Hawaiian agency of the Missouri 
State Life, under the managership of B. 
Von Damm, of Honolulu, who was ap- 
pointed general agent June 15, 1917, has 
produced $300,000 of business since its 
establishment, and it is expected by the 
company that several members of the 
agency force will qualify for the com- 
pany’s $100,000 club during the year. 


At Evansville, Ind., the Equitable Life 
of New York has appealed from the de- 
cision of the superior court in which a 
judgment was granted against the com- 
pany for $2,380.67 in favor of Mary E. 
James, whose husband mysteriously dis- 


hristmas Gift? 


present for some insurance friend? For Your 
Agents ? 


Put them on the road to systematic success for 
1918 by presenting our 


Systematic Salesmanship Outfit 








The Big Producers Have Found That System 
is Necessary for Efficient Work. Waste of En- 
ergy, Waste of Time, and Resulting Poor 
Business Must Follow Unorganized, Unsys- 
tematized, Misdirected Effort. 


We have so'ved the problem; every detail studied 
out; a street and office outfit combined, at a low price, 
that meets every need. 


What It Is 


Leather prospect case, with two pockets for cards—one for the 
day’s calls and another for blank cards and new prospects. 


|When you get a new prospect, put the data immediately on the 
prospect card, and when you return to your desk, file it. The informa- 
tion is immediately in shape to be of future use. The card index 
system absorbs it, classifies it, and makes it valuable. 


For the desk a neat cloth card file, with monthly, daily and alpha- 
betical guides. The daily guides are for the current month. From the 
information you have—engagement—change of age—birthday of wife 
or daughter—approaching business deal—you file the card under the 
proper monthly guide. Each month the cards are filed by days, and 
here you have a daily reminder. You can plan your work and calls— 
save your shoe'eather and save your patience—work efficiently and 
smoothly—and get the business. 

The prospect card is carefully designed, covering all necessary in- 
formation, but not too “hard and fast” in its arrangement of data. It 
provides for birthday, age, name, address, business, family ages, plan 
proposed, insurance already carried, appointments, and literature sent. 
The card was arranged after consultation with many leading agents 
and managers who have had experience in using card index systems. 

The Alphabetical Guides classify your reservoir of prospects—the 
men who need preliminary work—the cards to be held there until you 
can fix upon the proper time to see them. If you decide they need 
mail cultivation, the cards provide for keeping track of literature sent. 
Blank indexes are provided for special classifications of your own. 


In Brief 


1 Pocket leather prospect card case (retail price $1.25); 200 
3x5 cards; 1 set each, monthly, daily, alphabetical blank and 
card index guides; 1 solid oak card index case. 


Here are the questions that the salesmanship outfit 
puts up to every life insurance man: 


How Many Calls do you propose to Make Today? 

Who Are They? Do you know—NOW? Why Are You Calling 
on Them Today? 

Are you working on any SYSTEM—calling on your prospect 
at just the time when he is most likely to be ready to take insur- 
ance—preparing the way with literature? 

Are You Working Up Your Cases in Advance ? 

When you call, do you kpow your prospect’s age, his family and 
needs for insurance, his financial condition? Before you see him, 
have you a definite proposition lined up which is particularly fitted 
to his needs ? ; 


The National Underwriter 
Cincinnati—Chicago—New York 
Send the Systematic Salesmanship Outfit to 








permanently invested. He compels a 





appeared ten years ago. She is attempting 
to recover on a policy upon his life. 


SEND BILL TO US AT $3 EACH. 
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. also be borne in mind that the moral 
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YEAR’S GROWTH IS BIG 


IN GROUP INSURANCE | 2iter_ one year except for nonpayment 


(CONTINUED FROM PAGE 1) 


are building solely and with gratifying 
results. 


Equals of Medical Selection 


Under certain restrictions and in cer- 
tain territories, selection does not neces- 
sitate medical examinations, There are 
other and satisfactory tests, and these 
the group writers are strictly observ- 
ing; such, for example, as inspections 
of risks for physical and health hazards, 
the maintenance of welfare work in 
plants, analyses of drinking water, in- 
stallation of safety devices, observation 
of home conditions of the employes, 
etc., etc. The fact that employes are 
acceptable as physical risks to their em- 
ployers is, in many cases, the equiva- 
lent of a medical examination. It must 


hazard is practically. nonexistent; the 
insurance is not sought by the employe, 
who is often ignorant that it is being 
considered, and therefore the insurance 
company is not subjected to the ulte- 
rior motive always possible in individ- 
ual writings. 


Small Groups Examined 


These factors of acceptability supply 
reliable averages of insurability upon 
which to base and maintain proper 
rates. However, it must not be over- 
looked that modified forms of medical 
examinations are held on certain groups 
of less than the arbitrary minimum of 
one hundred lives, and that these ex- 
aminations increase in severity as the 
groups diminish, until the minimum of 
twenty-five lives has been reached. In 
these small groups one or more lives 
may be excluded on the medical show- 
ing. 

w! Two Bases for Rates 

Rates, as now made, are substantially 
arbitrary and experimental, and differ 
considerably among the companies. 
They are not fixed by the waiver of 
medical examination, as the employes 
of one plant may differ widely from 
those of another as to occupational 
hazard; one plant having better safety 
equipment, cleaner conditions and more 
frequent inspections than another. 
Some companies base their rates upon 
the American Experience Table of Mor- 
tality with 3 percent interest, and some 
prefer the Medico-Actuarial Table, 
which is based upon the latest experi- 
ence of the companies with an elimina- 
tion of the experience during the first 
few years of exposure. The attained 
age of the emplove ‘is ascertained, and a 
rate fixed accordingly. 


Limit of Insurance 


The amount of insurance granted the 
members of a group is governed by a 
general rule designed to exclude ad- 
verse individual selection and keep the 
amount of insurance on any one life to 
its proper proportions. One year’s sal- 
ary is generally taken as a desirable 
unit, with a maximum limit of $3,000. 
The premium, as a rule, is made pay- 
able monthly, as best adapted to meet 
changes in the employment. The sum 
of the individual premiums makes up 
the group premium. On the basis of 
$1,000 of insurance per person, em- 
ployes of an attained age of from 15 to 
29 would call for successive monthly 
premiums of about 70 cents, and so on 
up to age 90, when the monthly pre- 
miums would be about $40.50. This is 
for insurance on the yearly renewable 
term plan, which has proved to be the 
most satisfactory as well as being the 
cheapest. It is sold at bedrock cost, 
because the acquisition expenses and 
the cost of caring for the business when 
it is on the books is enormously de- 
creased over the regular experience of 
writing. The commissions are about 
one-third those of ordinary business. 
The best results are had when the in- 
surance is paid for by the employer 
alone. . 

Benefits in Contracts 


The immediate benefits of the up-to- 


clude annual participation (when issued 
by mutual companies), incontestability 


of premiums, change of beneficiary, ad- 
mission of age, no restrictions as to 
travel, residence or occupation (except 
for military or naval service in time of 
war), in event of disability the insur- 
ance continues so long as the payment 
of premiums is kept up by the em- 
ployer, and conversion to some higher 
grade of policy, without medical ex- 
amination—such as whole life, limited 
payment, or endowment form—in event 
the insured employe terminate his 
employment after having been insured 
for at least one year. Notice of a de- 
sire for such individual insurance must 
be made within thirty-one days after 
the termination of such employment, 
and must be for an amount not ex- 
ceeding the amount of his or her in- 
surance under the group contract, and 
the rate will be that in use by the in- 
surance company for the attained age 
and for the same class of risks, pro- 
vided the applicant is not over 65 years 
of age. 


Military Service Restrictions 


War privileges are liberal. Should 
the employer retain an employe engag- 
ing in military or naval service upon 
the payroll or roster of employes for 
active work upon termination of mili- 
tary or naval service, and pay to the 
insurance company during the continu- 
ance of war service the regular pre-. 
miums of the group unit to which the 
employe belongs, plus the extra war 
premium, there is a waiver of the occu- 
pation restriction above referred to. 
Should any part of the extra premiums 
for war hazards not be required.to meet 
the extra liability the pro rata share of 
the excess will be returned to the em- 
ployer. 
,It is impossible to approximate the 
amount of group. insurance now out- 
standing in this country. One author- 
ity has put it at less than 1,000 groups. 
This is but a fraction of what it should 
be, and doubtless will be. For it has 
already proved to be a great stabilizer 
of business and a tremendous reducer 
of the turnover costs of employes—and 
all at an expense of perhaps less than 
1 percent of the payroll. 


H. H. Woodsmall, the well known local 
and general agent of Indianapolis, is cap- 
tain of a team in that city in the Y. M. 
Cc. A. campaign for a $35,060,000 war fund. 
W. H. Hackleman, general agent of the 
Massachusetts Mutual Life, and J. F. 
Habbe, special representative of the same 
company, are also members of teams. 


The engagement of Ward Van B. Hart 
of the Connecticut General Life home office 
at Hartford, and Miss Gladys Haynes of 
Somerville, Mass., has been announced. 











A PEEP INTO OUR PRIVATE FILES 





AN OFFICIAL OF THE U. S. GOVERNMENT AT 
WASHINGTON SAYS: 


“T have your letter of October Ist with the bulletin which 
you are mailing to your policyholders and thank you for it. 
This work is the kind that is going to make the 
Second Liberty Loan of 1917 an overwhelming suc- 
cess.” 


A POLICYHOLDER SAYS: 


“The service which you perform for your policy- 
holders is without a doubt unequaled by any of your 
competitors. This Health Service beats anything 
I have ever seen. ‘May your tribe increase.’”’ 


AN AGENT SAYS: 


“Tf a man doesn’t make good with The Germania 
Life Insurance Company it is his own fault.” 


~ 


Since these are but samples of many letters received regularly by 
“The Company of Modern Insurance Service,” THE GERMANIA 
LIFE INSURANCE CQMPANY, established 1860 under the laws of 
the State of New York, it should be worth something to YOU to ask 
T. Louis Hansen, Superintendent of Agencies, 50 Union Square, New York 
City, to tell YOU more about the SERVICE which this Company is render- 
ing ITS COUNTRY, ITS POLICYHOLDERS AND ITS FIELDMEN. 














The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














NATIONAL LIFE INSURANCE COMPANY 


(Mutual) 
Montpelier, Vermont 
67TH YEAR 
FRED A. HOWLAND, President 
On paid-for ins srance basis and with bonds valued at par only (market value 
$409,882 above par) the 67th report shows: 
Assets. . 
‘ Liabilities _ 62,268,494.36 
Surplus . ae a $ 4,157,546.46 
Insurance in Force ‘ 7 e $212,037,400 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies 


$66,426,040.82 

















Northwestern Illinois 


Metropolitan Home Office Agency, Chicago 


Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Prod::cer, your application will be considered. 


WANTED—Managers for These Important Districts 


Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 














George Washington Life Insurance Co. 





$ 1,500,000.00 


Resources - - 





date group policy are many. They in- 








10,100,000.00 


Insurance in force - 





A State Agency open. 


For particulars address, 
H. M. HOLDERNESS, Agency Manager. 
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GOVERNMENT PLAN’: 

CoMMISSIONER Darst of West Virginia, 
in speaking of the government life in- 
surance plan for soldiers and sailors, 
speaks as follows: 

“While the insurance of a soldier is 
nothing more or less than the duty of 
the government, and while the plan sug- 
gested is accepted as apparently the 
best thing obtainable, it is not as good 
as it might have been. At that, it is 
only term insurance, which in every 
case ends in disappointment for the pur- 
chaser who survives. The regular life 
companies, for a trifling addition for 
the age named, would have given some- 
thing to survivors, which would have 
been of a steadily maturing and in- 
creasing value, and since the govern- 
ment is to pay the excess cost in any 
event the ultimate result would have 
been better had the company’s plans 
been adopted.” 

Life insurance men naturally are ad- 
vising all in the service to take out 
this government life insurance. They 
could not rightfully and conscientiously 
do anything else. The government is 
back of the insurance, and inasmuch as 
this bill has been enacted into law it is 
the duty of life insurance men to see 
to it that those in the service purchase 
the insurance. At the same time, all 
of us are opposed to the government 
engaging in life insurance in times of 
peace. This plan which has been in- 
augurated during the grave national 
crisis should not be allowed to con- 
tinue when peace is declared. ‘Then 
private corporations should do what the 
government found it desirable to do in 
a period of emergency. 





NEW SLOGAN NEEDED 


Waite the war is depressing, gloom’ 


is the thing that must be fought at 
home, just as the Germans are fought 
in the trenches in France. Americans 
must become more stoical. 

No one can afford to use the war ‘as 
an alibi for not getting business. The 
other day one man said that he was 
falling down because of his German 
name and the general opposition to 
people of Teutonic extraction. In the 
same office is another man of German 
name, HERMAN HINTZPETER, associate 
manager of the Chicago agency of the 
Mutvat Lirst, who ordinarily writes 
$1,000,000 a year, and is keeping up his 

ace, and even doing better than he has 


ever done before. He is getting his 
business from other people of German 
extraction, he is getting it from. peo- 
ple with French names, people with 
English names, and people with Irish 
names. He is a good American and he 
knows it, and it doesn’t take long for 
the other fellow to find it out. 

The man with the alibi is a good 
American, too, but he doesn’t keep im- 
pressing this point upon himself and 
making the rest of the world realize it. 

There is also the chap who says that 
the high cost of living has hit every- 
body so hard that they can’t afford to 
buy life insurance. But the answer to 
this man is that there is more life in- 
surance being sold today than ever be- 
fore. 
a wonder, 

Now the war is no reason for not do- 
ing more business. It is no reason for 
not doing the usual amount of busi- 
ness. That slogan, “business as usual,” 
was all right a few months ago, when 
it was first instituted, but today every 
one should adopt a new one: “More 
business than ever.” It is a man’s pa- 
triotic duty to work just a little bit 
harder than he ever did before and, if 
he will, he will get his results, just the 
same as he would in peace times. 

In fact, this country today is more 
prosperous than it was before it en- 
tered the war. More money is being 
circulated and it is just a question for 
each man to see that a share of it cir- 
culates through his hands. Because he 
has to pay higher prices for what he 
eats and what he wears than he did be- 
fore the war, it will circulate a little bit 
faster, of course. 








REBATING 


H. J. SAUNDERS, vice-president and 
general manager of the WESTERN STATES 
LirE gave a terse life insurance epi- 
gram, when he said: “A rebate and a 
lapse are twins born a year apart.” Re- 
bating in life insurance is just as repre- 
hensible as rebating in railroad and 
public utility rates, or in fact, any com- 
modity which the public has to buy. 
We look upon life insurance as offering 
certain contracts to men of the same 
age at the same rate if they are apply- 
ing for the same kind of policy. We 
are willing to pay the price, but we are 
not willing to pay for somebody else’s 
insurance. 

A great outcry has been made against 
corporations that showed favoritism, 
allowing discounts to some concerns 
and not to others. Mr. SAUNDERS in 
further commenting on the subject 
says: 

“But no high-grade man needs par- 
ticularly to know that rebating is 
against the law. His common sense, 
his business judgment, will tell him 
that the only thing to do is to cut it 
out. And why not? It’s unfair between 
man and man. A great outcry has been 
made from time to time during recent 
years against corporations alleged to 
have been guilty of rebate. They are 
said to have favored certain customers 
at the expense of others. They are said 
to have made John Jones pay one rate 
and Bill Smith another. Not so long 
ago the people didn’t realize the enor- 
mity of such things. But they do now. 
And this practice is no fairer in life in- 
surance than in any other commodity 
that is bought and sold. Rebate is a 
thief that steals money from your 
pocket, Mr. Agent. It deprives you of 





commissions due; it renders your poli- 


In fact, this year is going to be’ 


ersonal Glimpses of 
P Life Underwriters 


The E. A. Woods general agency of 
the Equitable Life of New York at 
Pittsburgh celebrated its 37th anniver- 
sary last week. On Nov. 1, 1880, Dr. 
George Woods, father of E. "A. Woods, 
took charge of the Pittsburgh office of 
the Equitable with insurance in force 
of less than $300,000. E. A. Woods 
succeeded his father i in 1890. Today the 
agency occupies almost an entire floor 
in the Fricke Bldg., at Pittsburgh, has 
an office force of 90, and an agency staff 
of 344 men under contract, with insur- 
ance in force of $141,000,000 "and a premi- 
um income of $4,675,0 000. 





Samuel Owen Buckner, Milwaukee, 
inspector of agencies of the northwest- 
ern department of the New York Life, 
was the subject of an interesting review 
in the “Who’s Who” column of the Mil- 
waukee Journal, Nov. 9. In part, the 
article says: 

O. Buckner probably has done 
more for the advancement of art and 
artists than any other one man in Mil- 
waukee. He has bought pictures, he 
has interested his friends in buying pic- 
tures, he has given generously of the 
sympathy and encouragement which 
goes far with the temperamental painter 
—and he has given days and weeks of 
time to the furtherance of the objects 





cies liable to lapse; it opens the way 
for the twister; it lowers a man in the 
eyes of the ‘trade’; it is expensive to 
the company, expensive to policyhold- 
ers, and, above all, to the agent who in- 
dulges in the nefarious practice.” 








NEED FOR AGENTS 


One of the most interesting items of 
information published recently was the 
fact that the United States government 
had made an appeal to the life agents 
to contribute three or four weeks of 
their time to soliciting life insurance on 
the government plan among the en- 
listed men at the camps. This more 
than-anything else shows the absolute 
necessity of having agents and con- 
vinces all that personal solicitation is 
necessary in life insurance work. 

Here, for instance, is a federal gov- 
ernment plan of protection given to the 
men below cost, at a most dangerous 
period in their lives, when they are fac- 
ing death and yet the government calls 
on life insurance men to go and urge 
the military people to take it. We have 
had many schemes presented for life 
insurance without agents. The govern- 
ment plan for all has been suggested. 
We have companies run on the mail or- 
der basis. We have a state insurance 
fund in Wisconsin and yet none of them 
are successful because the agent is not 
there to urge a man to do his duty. If 
a man in military life who is confronted 
with the gravest dangers and is facing 
death will not insure his life when he 
can get the insurance at net rates, we 
cannot. expect the average man during 
time of peace to voluntarily go and ap- 
ply for insurance. Secretary McApoo of 
the Treasury Department has certainly 
by his act in appealing to the life insur- 
ance agents revealed the necessity of 
personal solicitation. 





“THERE is more philosophy in an inch 
of laughter than there is in a yard of 
sarcasm.” 





“Tue man who carries all his busi- 
ness in his head 1s the man who hasn’t 





a head for his business.” 





of the Milwaukee Art Society. Due to 
his persistency and untiring energy, the 
society was built up financially and as 
to membership to- a point where it 
opened the home on Jefferson street, 
which it now occupies. 

“Mr. Buckner’s own home is filled 
with fine pictures, many of which were 
bought by Mr. Buckner when the world 
had not yet recognized the talent in 
the struggling artist, and when the en- 
couragement Mr. Buckner’ s buying and 
interest gave meant much to the painter. 
Mr. Buckner counts among his personal 
friends, and frequently entertains in 
his home, many prominent artists and 
sculptors.” 

Harvey White, formerly a special 
agent of the Phoenix Mutual Life, in 
Louisville, and now stationed at Ft. 
Leavenworth, Kan., in the engineers’ 
training corps, has been elected treas- 
urer of Louisville. The place carries 
a salary of $3,500 a year. It has not 
been learned what course Mr. White 
will follow. 


Fourth Vice-President James E, Kav- 
anagh, of the Metropolitan Life, has 
been released by the company for the 
time being in order that he can go to 
Washington, D. C., and become asso- 
ciated with the Treasury Department 
in placing war’ savings certificates 
among the people of the country. 
Frank A. Vanderlip, president of the 
National City Bank of New York, is at 
the head of this movement. The work 
of placing the certificates is to be di- 
vided into three divisions. At the head 
of the division of field operations will 
be Mr. Kavanagh. He will organize the 
country along intensive lines. The 
Metropolitan says that Mr. Kavanagh 
will endeavor to keep in touch with the 
group insurance business of the com- 
pany, although it will be impossible for 
him to give much time to that work un- 
til he is relieved by the government. 

Millard W. Mack, of Cincinnati, gen- 
eral agent of the Northwestern Mutual 
Life, has been commissioned by the na- 
tional government to go-to France as a 
captain to work among the United 
States troops in the interest of the war 
life insurance plan. The government 
has called upon life insurance men to 
assist in placing the insurance over here 
and desires the men abroad to have the 
plan fully explained. 


SAND 


I observed a locomotive in the railroad 
yards one day. 

It was waiting in the round-house, where 
the locomotives stay; 

It was panting for the journey, it was 
coaled and fully manned, 

And it had a box the fireman was filling 
full of sand. 


It appears that locomotives cannot al- 
ways get a grip 

On their slender a erated 
the wheels are apt t ip; 

When they reach a diipeace spot, their 
tactics they command, 

And to get a grip upon the rail, they 
sprinkle it with sand. 


*cause 


It’s about this way with travel along life’s 

~ slippery track, 

If your load is — heavy and you’re 
arate sliding back; 


a@ common locomotive you com- 


"peetebe understand, 
You'll provide yourself in starting with 
a good supply of sand. 


If Psi track is steep and hilly and you 
have a heavy grade, 

If those who’ve gone before have the 
rails quite slippery made, 

If you ever reach the summit of the 
upper table land, 

You'll find you have to do it with a 
liberal use of sand. 


If you strike some frigid ‘weather and 
discover to your cost 

That you're liable to slip on a heavy coat 
of frost, 

Then some a: decided action will be 
called into dem 

And you’ll slip cont ‘to the bottom if you 
haven’t any sand. 


You can get to any station that is on 
life’s schedule seen, 

If there’s fire beneath the boiler of am- 
bition’s strong machine, 

You'll reach a place called Flushtown at 
a speed that’s simply grand, 

If for all the slippery places you’ve a 





ood supply of sand. 
. wage : —Exch. 
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2 Salaried Supervisors Wanted 





We pay for more business in Indiana than any other 
company (Industrials excepted), but we have developed 
only the Northeastern corner of the State. 
one more supervisor to develop other sections of 


Indiana. 
Can you secure and train men who are new to the insurance business ? 
Can you write a reasonable amount of personal business, and thus prove to new men that an excellent 


living can be made writing life insurance ? 


If you can do these things, and want to work with a live wire organization, then write in confidence to 


Walter T. Shepard, 3rd V. P. and Manager Agencies. 


Lincoln Life Policies are liberal and attractive. 


THE LINCOLN NATIONAL LIFE 


Pennsylvania, Ohio, Michigan, Indiana, Illinois, Iowa, Nebraska, Minnesota, North Dakota, South Dakota, Montana, Idaho, Utah 


We pay for over $2,000,000.00 per annum in Michi- 
gan, but cover only a small part of the State. We 
need another supervisor to work with agents and to 
develop new parts of the State. 


We need 





Both par and non-par. Special low-cost forms. 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 








MANY APPLICATIONS IN 


SEEKING GOVERNMENT COVER 





Enlisted Men in Military Service Are 
Taking Out Life Insurance in 
Large Numbers 





WASHINGTON, D. C., Nov. 13— 
The Treasury Department tonight gave 
out the following: 

“More than 45,000, applications for 
war insurance have been received by 
the Treasury Department since the plan 
became: operative a month ago. The 
total amount of insurance applied for 
has not been officially determined, but 
estimated on averages for single days, 
it probably approximates between $360,- 
000,000 and $400,000,000. Average ap- 
plications are for between $8,000 and 
$9,000 worth of insurance per man, or 
within $1,000 or $2,000 of the maximum 
amount that can be taken. 

“Virtually every officer who has taken 
any insurance has applied for the maxi- 
mum amount. A few have applied for 
$5,000 policies. Amount being applied 
for by privates also are ranging well up- 
ward toward the maximum figure. 


Getting Men to Sign Up 


“Appreciating the opportunities cre- 
ated by the law, several officers in the 
army are endeavoring to set records for 
obtaining applications. One captain, a 
former insurance man, declared today 
at the war insurance bureau, that he 
would pledge his word for $10,000 worth 
of insurance for every man in his com- 
pany. One lieutenant has obtained ap- 
plications for more than $2,000,000 
worth of insurance. 

“The totals will be greatly increased 
. with the arrival of applications from 
the soldiers in France, which are 
known to be on the way to Washing- 
ton, 


Three new group policies have been 
placed at Wyomissing, Pa. The Travelers 
ccevers the employes of the Textile Ma- 
chine Works, the Aetna those of the 
Berkshire Knitting Mills and the Metro- 
politan those of the Narrow Fabric Com- 
pany. An interesting feature in two of 
these cases is that most of the employes 
are women. 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., Sexes, "ni 








ARTHUR E. CHILDS TO 
PRESIDE AT MEETING 


(CONTINUED FROM PAGE 1) 


will speak on “Application of Lessons 
of Military Sanitation to Peace Times.” 
Dr. Welch, who has long been recog- 
nized as one of the foremost leaders 
in his profession, spent some time 
abroad studying the sanitary methods 
of the allies in and behind the trenches 
and since the United States began par- 
ticipation in the war has been a mem- 
ber of the general medical board of the 
Council of National Defense. He is 
closely associated with Dr. William C. 
Gorgas, surgeon-general of the United 
States Army, in various matters con- 
cerning the health and welfare of our 
soldiers, 


Dr. John H. Quayle on the Program 


Dr. John H. Quayle of Cleveland, O., 
will speak on “Reclamation of Classes 
of Men Rejected for Military Service.” 
Dr. Quayle is a noted diagnostician. 
He was the author of the bill introduced 
by Senator Pomerene of Ohio last s:m- 
mer to establish reclamation camps 
throughout the country to cure the de- 
fects of men rejected for military serv- 
ice under the draft. Dr. Quayle is known 
as a doctor’s doctor—one to whom 
other physicians send their cases for 
expert advice. It was in this capacity 
that he last spring received many cases 
from fellow practitioners to pass on 
men who had been rejected for military 
or naval service. This led to his inter- 
est in the project for National reclama- 


'tion camps. 


Bahr Has Joined Colors 


Herman P. Bahr, district agent of 
the Guardian Life of Madison, Wis., at 
Watertown, Wis., has been granted 
leave of absence to join the colors. Mr. 
Bahr enlisted in the Quartermaster’s 
Department Nov. 8, and departed im- 
mediately for Jefferson Barracks, Mo., 
to enter active service. The agency 
will be continued in his name until his 
return. Mr. Bahr was appointed agent 
at Watertown five years ago and is the 
only man in the Guardian’s field to 
reach and maintain first rank in the list 
of personal producers for three consec- 
utive years. He is a former president 
of the agency organization. He is an 
athlete and for several -years played pro- 
fessional baseball in the American As- 
sociation. 


O. M. Bake, a Hamilton, Ohio banker, 
who died recently. at Cincinnati, had $85,- 
000 life insurance, $54,000 of which was 
in the Canada Life, and $20,000 in the 
Berkshire Life. 





Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 


Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851 











New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agencies 











Des Moines Life and Annuity Company 


of Des Moines, Iowa 
Its Policies Do More for the Man Who Pays 
the Premiums. ; 


Its Agency Contracts Do More for the Man 
Who Sells the Policies. 


A Happy Combination. 


Write O. G. WILSON, Agency Manager. 




















Z| Hotel Ia Salle 72 


Chicago’s Finest Hotel “™ 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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Room with detached bath - - = = §$8to$3perday #8 

Room with private bath = = = = $3 to $6 per day ns 
TWO PERSONS . * 

Room with detached bath - = = «© Sh + foe od ut 
Rooms with private bath © = © «© to$8perday 
a 


Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel. in Chicago® 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 






















But we do seek men 
who sell service 


Only in Wisconsin 


suranceLompany 
Home Office Madison 




































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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RECOVERS INCOME TAX 


VERDICT FOR NORTHWESTERN 





Particulars of Interesting Decision by 
U. S. Court on Income 
of Mutuals 





MILWAUKEE, WIS., Nov. 12—The 
decision of Judge F. A. Geiger of the 
United States district court at Milwau- 
kee, in favor of the Northwestern Mu- 
tual Life and against the collector of 
internal revenue at Milwaukee, in- 
volves numerous important points con- 
cerning the application of the federal 
income tax law to the business of mu- 
tual life corporations which heretofore 
have been in dispute and awaited the 
decision of the Milwaukee court for de- 
termination. 

Judge Geiger decided that the North- 
western Mutual can recover $143,368.87 
paid to the government for taxes in 
1910 and 1911 under the corporation 
excise law of Aug. 5, 1909, together 
with interest at the rate of 6 percent 
from Jan. 22, 1912, the date of the pay- 
ments of the taxes, which were made 
under protest. Early in 1913 the com- 
pany brought suit against Henry Fink, 
the then collector of internal revenue, 
to recover $80,282.01 and $63,086.77, as 
respective payments for 1910 and 1911. 
Judgment is given by the court for the 
full amount sought to be recovered. 


Company Makes Statement 


The legal department of the North- 
western has issued a statement of facts 
in the case, which is in part as follows: 

The company made its returns for 
1910 and 1911 under the federal excise 
tax of 1909, and paid the tax for each 
year in accordance with its return. The 
commissioner of internal revenue re- 
assessed the tax and largely increased 
the company’s statement of net income 
over the net income which the com- 
pany returned for each year. The com- 
pany paid the tax on the reassessed 
income for each year under protest, and 
brought suit against the collector of 
internal revenue to recover the amount 
of the excess. 

In the original return for each of the 
years indicated, the company did not 
include as income so-called dividends 
applied by policyholders in reduction of 
current premiums, and dividends ap- 
plied by policyholders to purchase ad- 
ditions to their policies. For two years 
these items aggregated $12,827,602.38. 


Collector Revised Returns 


_ The commissioner also added to the 
income each year premiums that had 
accrued, but were not paid, and interest 
accrued, but not paid. The items 
added to the income amounted to 
$564,934. The commissioner also added 
to the company’s income, interest on 
policy loans not paid, but added to prin- 
cipal, amounting to $111,819.02. 

The commissioner refused to allow 
as a deduction as much as the com- 
pany had claimed for the item, “net 
addition to reserve liability.” The dif- 
j ference on this item was $996,808.32. 
He also made some further changes in 
the adjustment of values of property. 

_ Upon all items added by the commis- 
sioner to the company’s net income he 
imposed a tax of 1 percent, which the 
company paid under protest, and in the 
decision of Judge Geiger the company 
is given judgment for this excess tax— 
the court holding that the original re- 
turns by the company correctly stated 
the net income upon which it was prop- 
erly taxable. 


ager of the Sun Life at Detroit, as Man- 
ager Ernest W. Owen is in France. Mr. 
Eastcott has been manager at Saskatoon, 
Can. He was formerly at the home office 
in the actuarial department. 


Walter Roberts, ‘with the Travelers and 
Miss Florence.A. Hutchins of Hartford, 
were married Oct. 10. 








W. M. Eastcott, has been appointed man- }, 


LIFE AGENCY CHANGES 


WILL ALSO COVER VIRGINIA 
General Agency Changes by North- 
western Mutual for Control 
of Two States 





Effective Dec. 1, the Virginia and 
North Carolina territory of the North- 
western Mutual Life will be in charge 
of Aunspaugh, _Nolley & Aunspaugh. 
W. T. Nolley, who is associated with 
the Downes and Miller general agency 
in Baltimore, will become a member of 
the new agency. 

_The other two members are Clayton 
Aunspaugh and Fred Aunspaugh, who 
since Jan. 1, have been in charge of 
the North Carolina territory, with 
headquarters at Raleigh. Previously 
they were district agents at Norfolk 
for the same company. While Rich- 
mond will presumably be the head- 
quarters of the new general agency, it 
is understood that one member will be 
in Raleigh and another in Norfolk. In 
the latter city there has been no dis- 
trict agent since the Aunspaugh 
brothers went to Raleigh. 

T. Archibald Carry, who was gen- 
eral agent for Virginia for many years, 
and also for North Carolina a good 
part of that time, resigned several 
months ago. 
agency has been in charge of J. L. 
O’Keefe, the assistant general agent. 
It is understood that Mr. O’Keefe will 
continue his connection with the 
agency, being a veteran in the service. 





New Manager for Georgia 


S. M. Carson, for the last nineteen 
years connected with the Atlanta office 
of the Mutual Life of New York, the 
last fifteen of which were spent as su- 
perintendent of the Georgia agency of 
that company, has resigned his connec- 
tion to become Georgia state manager 
for the Fidelity Mutual. 

Mr. Carson leaves the Mutual Life 
with the sincere good wishes of the en- 
tire Georgia force. Manager R. F. 
Sheddon gave a dinner in his honor, and 
as a token of friendship and high 
esteem the Mutual Life agents pre- 
sented him with a beautiful gold watch. 





Lincoln Life Changes 


Robert Garmire has been made man- 
ager of the Fargo branch of the Lin- 
coln National Life. He has been at- 
tached to the home ‘office for several 


‘months, and succeeds Wright Scott, 


who was assistant secretary of the com- 
pany and manager of the Fargo office. 
Mr. Scott will soon be commissioned 
at the Ft. Snelling, Minn., training 
camp. C. J. Dignam, formerly cashier 
of the Fargo branch, has been trans- 
ferred to the home office as traveling 
auditor. 





American’s New Agencies 


The American Life of Des Moines 
has appointed J. M. Best of Wichita 
Falls, Tex., state agent for New Mex- 
ico, with headquarters at Clovis; Wil- 
liam H. Robinson, state agent for Colo- 
rado; George M. Nelson of Omaha, 
state agent for Nebraska, and J. T. 
Bryan of Peoria, district agent for 
southern Illinois. 





Life Agency Notes 


| Noble & Yerkes, 1101-1102 Firemen’s In- 

surance building, Newark, N. J., have been 
appointed general agents of the Connecti- 
cut General Life. 

The Farmers & Bankers Life of Wichita, 
Kans., has appointed H. A. Hewitt and 
G. R. Glascow as general agents for eleven 
counties with headquarters at Wichita. 

Albert J. Knott, formerly in the adver- 
tising business at Omaha, has been ap- 
pointed state agent of the Commonwealth 
Life of Omaha, for South Dakota, with 
headquarters at Sioux Falls. 


W. A. Benson, who has had twelve years’ 
experience with the Aetna and Columbian 
National Life at Topeka, has resigned his 
agency with the Columbian National Life 
to become associated with the Kansas Life 
at Topeka. 

















Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vico-Pres. and Gen, Manage: 








Since then the Virginia |’ 
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DERAL UNION LIFE 

Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“‘Suggestions for Increasing 
Your Income’’ 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 


FE 











THE PEOPLES LIFE 
INSURANCE CO. 
Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
~ Chicago 














Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 


Annual Premium per $1,000 








Age 25 oe e 8 @ $12.20 
Age35..... 15.40 
Age50 .... 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 
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With Industrial Men 











ACTIVITIES OF PRUDENTIAL 





New Leader Appears Among Canadian 
Agents with Low Arrears and 
Good Advances 





There is a new leader of the Canadian 
agents who have low arrears on their 
debits, namely, George W. Ford of 
Moose Jaw, Sask., Regina district. 
While he has been connected with the 
company only about four months, he 
has taken hold of his debit in such ex- 
cellent fashion that he has gone to 
the premier position in arrears condi- 
tion and has very nearly captured the 
advance payments palm at the same 
time for the Prudential, 

Stanley A. Robbins, detached assist- 
ant superintendent in charge of the 
Smith’s Falls, Ont., territory, Kingston 
district, had to give way to Assistant 
Superintendent F. J. Aikens of the Re- 
gina, Sask., district, in the struggle for 
Canadian arrears leadership at the end 
of October. 


Cc. M. Eppright, of Philadelphia 9, 
having completed 15 years of continuous 
service with the company was on Oct. 9 
admitted into class C of the Prudential 
Old Guard. 

Assistant Superintendent E. Artese, of 
Philadelphia 9, is doing splendid work in 
industrial and is well up among the lead- 
ers of the field. 

The Philadelphia 5 district, Superintend- 
ent A. B. Williams, is listed among the 
leaders in the field with regard to im- 
provement in average net industrial lapse. 

The name of H. A. Goodheart, of the 
Chicago 4 district, can be found regularly 
on the list of the good producers of Di- 
vision J. He has been accomplishing 
commendable results in industrial busi- 
ness and his efficiency as an ordinary pro- 
ducer may be readily appreciated as he 
holds third place of the agency leaders 
of the western group. 

In the Detroit 1 district J. F. Dredge 
is making a notable record in ordinary. At 
present Mr. Dredge is the leader of the 
western group and he has been able to 
maintain a prominent place for many 
weeks. The progress made in the produc- 
tion of industrial has been good, which 
shows that all features of this agency are 
receiving attention. 

Griffin, of Chicago 2, a constant and 
steady producer of industrial, is so de- 
pendable that Division J always counts 
on him to take a leading position in the 
writing of this line of business. 

Hugo A. Kraus, an agent connected with 
the New York 3 district, is another who 
is doing well this year along all lines. 

H. Lukowsky in New York 2 is setting 
a stiff pace in industrial net increase for 
the other agents in the district, at the 
same time he has more than secured his 
ordinary allotment. 

G. Aiello, whose debit is in New York 
1, has succeeded in making a marked im- 
provement in gross arrears and gross ad- 
vance payments since his appointment a 
little over a year ago and a steady prog- 
pame * Ne industrial and ordinary is to his 
credit. 





W. D. Brown’s Advancement 


William D. Brown, who has been ap- 
pointed superintendent of the Pruden- 
tial of Salt Lake City, has had 12 years 
of continuous service. with the company 
in various positions. He started as 
agent, and then became assistant and 
clerk in the Richmond, Ind., district. 
He reentered the service of the Pru- 
dential after a brief absence as clerk at 
Anderson, Ind., later transferring to 
Denver, Colo., as an agent. For the 
last 9 years he has been assistant and 
special assistant in the Denver district. 





Public Savings Changes 


., Recent changes in the field by Public 
Savings are: 
_ Superintendent H. C. Hoffman, of Mich- 
igan City, Ind., promoted to manager of 
the Columbus, Ind. district. Agent Ed- 
ward Patrick, of Columbus, promoted to 
superintendent at Franklin, a new super- 
intendency. Superintendent J. W. Miller, 
of Marion, transferred to a new super- 
intendency at Tipton in the Kokomo dis- 
trict. E.,J. Fath appointed superintendent 
at Marion. Superintendent H. Schen- 
der transferred from Gary to East Chi- 
cago. Agent P. E. Dingman, of Laporte 
Ind., promoted to superintendent at Michi- 
gan City, Ind. Nov. 3, a new district was 
organized at Columbus, Ind. The district 
will include the following cities: Colum- 








The Leading Home Company of Michigan, 


DETROIT LIF! 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 new business paid for last year. 


‘Home Office: Detroit, Mich. 


INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O'BRIEN, President 











NEW CHICAGO COMIANY 


EMPIRE NATIONAL LAUNCHED 








Will Write Life Accident and Health— 
P. M. Dunn Heads New 
Organization 





Another life insurance company is be- 
ing organized in Chicago. The Empire 
National Life Insurance Company has 
been incorporated with an authorized 
capital of $1,000,000. The shares of a 
par value of $10 are to be sold in suc- 
cessive series ranging from $20 to $30 
per share, and to average $25 per share. 
The company will write health and acci- 
dent insurance, as well as complete line 
of life policies, and will conduct its life 
business on the nonparticipating plan. 
The company plans to distribute its 
stock as widely as possible among bank- 
ers and business men with a view of 
building up an institution composed of 
4,000 or 5,000 stockholders. 


P. M. Dunn in Charge 


P. M. Dunn, in charge of the organi- 
zation, is president of the company. He 
has had several years’ practical life in- 
surance experience, and was the or- 
ganizer of the American Fraternal Life 
Association of Indianapolis a few years 
ago. In more recent years he has been 
engaged in financial lines. 

W. K. Blanchard of Peoria is vice-presi- 
dent. He is in the life insurance business 
at Peoria. P. J. Partenheimer, secretary 
of the company, was formerly secretary 
and treasurer of the National Hotel 
Company of Omaha and Chicago. 
Charles G. Gross, treasurer, was for- 
merly treasurer of the American Mer- 
chants Syndicate. Elmer Megerle, 
comptroller of the company, has for 
several years been manager of the credit 
and claim department of the Chicago 
office of the Cadillac Automobile Com- 
pany. Offices have been opened at 400 
Westminster building, the quarters for- 
merly occupied by the Hanover Life & 
Casualty. 


Goes With First National 


The First National Life of Pierre, 
So. Dak., has appointed O. K. Stablein 
of Alexandria, formerly insurance com- 
missioner of that state, to act as field 
superintendent for South Dakota. His 
son, J. C. Stablein, will also go with 
the company and will have charge of 
an agency district in the home state. 





Seymour, Edinburg, Franklin and Rush- 
ville. All the staffs that compose _ the 
new district were present. President Win- 
ter, Secretary Folz and Supervisor Dem- 
ing were in attendance from the home 
office. Supervisor Deming ,presided over 
the meeting and introduced the new man- 
ager, H. C. Hoffman, who made an inter- 
esting and enthusiastic talk. Manager 
Hoffman was formerly superintendent at 
Michigan City and made a brilliant record 
as an organizer, also as a master of de- 
tails and a conserver of the _ business. 
He has been a highly successful insur- 
ance man for twelve years prior to his 
entering the service of Publéc Savings in 
a part of the territory that now comprises 
his District. 





The following appointments are an- 
nounced by the Colonial Life: Henry 
Lotz, assistant manager, Norristown, Pa.; 
A. C. Bradford, assistant manager, Union- 





bus, New Albany, Shelbyville, Greensburg, 


ANTED—Agency Manager, experienced in ordinary 
‘and industrial business, to take complete charge of 
agency department of a middle west company at 
once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 


Southland Life Insurance Co. 
DALLAS, TEXAS 

The Pregressive Company of the South 

HARRY L. SEAY, President 


L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 














: Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 
New Masonic Temple Washington, D. C. 














An Honest Contract, sold by Honest Men, by Honest Methods 
Permanent connections for desirable agents 
to sell life insurance 
B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
WAUSAU WISCONSIN 


























3401 Michigan Ave., Chicago, Ill. 























re oo OUR We have a contract for you under which your 
One Success ‘ income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Michidhs 


Cash Capital $200,000.00 V. D. CLIFF, President 





town, Pa. 
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ADVANCE LIFE SET BACK 


ATTACHMENT SUIT IS FILED 





Morphy and Chase, Promoters of 
Wichita Concern, Cannot Be 
Located—Widow Is Plaintiff 





WICHITA, KANS., Nov. 13—After 
an attachment suit was filed last Satur- 
day against H. T. Morphy and C. B. 
Chase, stock selling agents for the Ad- 
vance Life of Wichita, by Alice Bron- 
son of Wichita, the two insurance 
agents could not be found. . 

Mrs. Bronson, who is a_ widow, 
claimed she loaned these agents $780 
on a promissory note last June and has 
not yet received a cent interest nor any 
of the principal. There is nothing in 
the offices of Mr. Morphy that may be 
attached, as all the furniture in the 
rooms belongs to a local furniture 
dealer. There are many prominent 
Wichita business men interested in the 
Advance Life. According to them this 
company has not yet sold any stock, 
neither has there been any definite or- 
ganization made. Morphy and Chase 
were hired, it is said, by Wichita par- 
ties to get the company advertised and 
to sell stock. 





Association Activities 











Chicago — The Chicago association has 
worked out a new plan for soliciting funds 
as it is called upon on various occasions. 
For instance, the life men during these 
days are asked to contribute to the Red 
Cross, the war fund of the Y. M. C. A.,, etc. 
The executive committee has decided to 
list up the various companies according to 
amount of yearly paid for business in 
Chicago and make the assessments ac- 
cordingly. For instance, it is asking each 
company to contribute 10 cents per thou- 
sand of new business paid for last year 
to the Y. M. C. A. war fund. There are 
three companies that paid for $12,000,000 
in 1916 in Chicago, they being the Metro- 
politan, New York Life and Mutual Life. 
There were four that paid for $7,500,000. 
They being the Equitable of New York, 
Mutual Benefit, Northwestern and Pruden- 
tialh The Penn Mutual, Travelers and 
Union Central produced $5,000,000 and the 
Illinois Life $4,000,000. The rest of the 
companies produced smaller amounts. Al- 
together it is figured that $125,000,000 of 
paid for business was produced in Chi- 
cago last year. With this basis, assess- 
ments can be made accordingly. It is 
figured that the company, general agent 
or manager should become obligated for 
half the assessment. If, for instance, a 
company is assessed $500, the manager, 
company, or general agent, should raise 
$250 and the agents the other half. In 
some instances there is more than one 
office in the city and the amount, there- 
fore, will be pro-rated according to pro- 
duction. This is regarded as a scientific 
and logical method of assessing contribu- 
tions. 

+ + J 

Omaha, Neb—A big meeting was held 
Saturday night. Attorney A. W. Jeffries 
made an inspirational talk on “Invisible 
Asset of Human Activities.” A loving cup 
was awarded by President G. L. Emil 
Klingbeil, president of the North Ameri- 
ean Life, to H. G. Fricke, salesman for 
the Northwestern Life, for selling the 
most insurance between Sept. 1 and Oct. 
13. Harry O. Steele of the Union Central 
acted as toastmaster. C. T. Platt of the 
Mutual Benefit was named chairman for 
the December meeting. - 


Cleveland, O.—Vice-President W. H. 
Kingsley of the Penn Mutual Life made a 
rousing address at the meeting Nov. 12. 
He pointed out that the opportunities for 
life insurance are greater than ever be- 
fore and that it is the man ever on the 
alert to do some service who will succeed. 
J. J. Jackson gave a report of the inaugu- 
ration at Pittsburgh. President Snyder 
commented on the proposed new laws and 
announced.a meeting for Nov. 19 for the 
consideration of reports, 


- ndianapolis.—The Indiana Association 
of Life Underwriters held its first 
weekly meeting with a noon luncheon 
Tuesday of this week. It was suggested 
at a previous meeting that the associa- 
tion adopt the Rotary Club pattern of 
meetings and in line with this idea Roy 
A. MacGregor, sales manager of the 
Merchants Heat & Light Company, was 
secured as speaker. 


The Ohio State Life, has hanging in 
their home office, a service banner with 
eight stars. Four of their office men, and 
four of the field men are with the colors. 





PRIDDY TO VISIT WEST 





TO TALK TO ASSOCIATIONS 





President of the National Body Will 
Speak at Milwaukee, St. Paul and 
Chicago 





NEW YORK, Nov. 14—President 
Lawrence Priddy, of the National Asso- 
ciation of Life Underwriters, is prepar- 
ing for a busy official swing through 
the middle west in the opening days of 
December. He is to speak at Milwau- 
kee, Dec. 1, at a joint meeting of the 
Wisconsin life underwriters associa- 
tions; at St. Paul, on Dec 3, at a joint 
meeting of the associations of Minne- 
apolis and St. Paul, and at Chicago, 
Dec. 4 (which is the new date just ar- 
ranged for this event), before the Chi- 
cago Life Underwriters Association. 
Many important issues will be brought 
up for consideration at the Chicago 
meeting, and those who attend it will 
have an opportunity to discuss some of 
the salient reasons for the remarkable 
up-and-down history of that particular 
association. 


Warns on Renewal Notes 


TOPEKA, KANS., Nov. 12.—The 
Kansas insurance department believes 
that taking notes for the second pre- 
mium of a life insurance policy is not 
good insurance practice and has is- 
sued warning against attempting to 
collect these notes by stress. The 
notes are valid, of course, and perfectly 
legal in every way, but the efforts made 
to collect them in some cases has 
caused embarrassment to the com- 
panies and the department, and har- 
assing a man with a premium note has 
created much ill-feeling in various 
places. The warning of the depart- 
ment does not prohibit taking notes 
in payment of premiums subsequent 
to the first, but holds that it is bad 
practice and should be done only in 
exceptional instances. The department 
suggests that companies collect a part 
of the premium in cash and take a 
note for 60 to 90 days for the balance, 
the. cash payment. being sufficient to 
carry short term insurance until the 
note is due. If the maker fails to pay 
then the insurance should.be cancelled 
instead of a lawsuit started to collect 
the note. 


Must Get Settlement 


The Peoria Life has put into force a 
rule to the effect that settlement either 
by cash or note must accompany the ap- 
plication, when it is received at the 
home office or the policy will not be is- 
sued. The company says that the agent 
who makes the sale, should complete it 
at the time it is made and to complete 
it means that the settlement should be 
secured when the prospect is in the 
frame of mind to buy. 


A. E. Lewis has been appointed district 
agent of the Central Life of Iowa at Hau 
Claire, Wis. 








The Columbian National Lite 
OF BOSTON 


A CHANGE may be necessary to reali our am- 
bition. Think a minute—then write egies 


WM.H.MASTIN FRANK D. LOMBAR 

a a ec 

Symes Building. } er pay ea 
DENVER, COLD. ON. MASS 





DARL D. MAPES 
Superintendent of Accident Agencies 
77 Franklin St., TON, \o 


The ice of ade Accident artment 
will SEs te ‘obeelSoc' thet you pn ey omy 
broker your Accident business to avoid violating 
your Life insurance contract. 





REAL GENERAL AGENCY 
OPENINGS . 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 
If you are interested in making a permanent connection 


with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 











Central States Life Insurance Company 


_ St. Louis, Missouri 





Insurance in Force 


$28,500,000.00 





JAMES A. McVOY, Vice President and General Manager 














HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 


BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas 











GARY NATIONAL 
LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 


Located in the Heart of Financial Solidity 


WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 


WE HAVE the endorsement and support of The Gary 
Commercial Club. 


WE HAVE a Strong Organization Committee. 


FOUR SALESMEN WANTED 
Who Can Appreciate Real Opportunity 
References Required ' | 


a 




















POLICY LABELS BEST LIFE INSURANCE PAPER 
All Styles and Prices Read 
THE NATIONAL UNDERWRITER | THE NATIONAL UNDERWRITER 
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EQUITABLE MEN GATHER 


ANNUAL AGENCY RALLY HELD 





Agents in Territory Under Frank H. 
Davis Meet.in St. Paul and 
Chicago 





Two big agency rallies were held last 
week by agents of the Equitable Life of 
New York in the territory under the 
supervision of Frank H. Davis of Chi- 
cago, inspector of agencies. The first 
meeting was held in Chicago with one 
hundred and fifteen agents present from 
Chicago and northern Illinois. There 
were present from the home office 
George T. Wilson, second. vice-presi- 
dent, Franklin C. Wells and W. J. Gra- 
ham, manager of the group department. 

Mr. Davis presided at tke sessions. 
Frank L. Jones, of Indianapolis, agency 
supervisor, gave a talk on business in- 
surance and several stimulating talks 
were made by the representatives from 
the home office. Chicago agents made 
a special drive for business in the twen- 
ty-five days previous to the convention 
and produced $1,779,000 of business. 

The following day the home office 
representatives were present at a simi- 
lar meeting held in St. Paul, where W. 
W. Klingman is manager. In a special 
campaign for business during the thirty 
days previous to the meeting, St. Paul 
agents produced a total of $1,374,000 in 
new applications. 





Decision in Equitable Case 


The United States circuit court of 
appeals has affirmed the decision of the 
lower court that the Equitable Life of 
New York had a right to proceed with 
its plan of mutualization. The pro- 
ceedings to restrain the directors from 
changing its methods were instituted 
by the minority stockholders. They 
held that the proposed action was illegal 
because a greater price was to be paid 
for the du Pont shares than others 
would receive. They contended that 
the funds could not be used for the 
benefit of any one stockholder, and that 
the proposed plan would transfer com- 
plete power into the hands of those in 
control of the agents of the company. 





Rosenwald’s Big Line 


Julius Rosenwald, president of Sears, 
Roebuck & Co., of Chicago, and one of 
the leading philanthropists of the coun- 
try, has just taken out about $2,000,000 
of life insurance on the ordinary life 
plan. Mr. Rosenwald is the largest 
contributor both to Jewish and other 
charities in Chicago. This insurance 
was secured and written by Alfred Aus- 
trian of the Northwestern Mutual Life 
Chicago agency. Mr. Rosenwald de- 
sired to protect his estate owing to the 
inheritance tax requirements through 
the medium of insurance. 





Elmer Dwiggins Disappears 


Elmer Dwiggins, manager of the 
Bankers Life at New York City, has 
disappeared following an ‘alleged dis- 





crepancy of $75,000 in his accounts with 
the United States government, in the 
sale of Liberty bonds. He has been 
conducting a Liberty loan dollar a week 
partial payment plan involving more 
than $500,000 worth of bonds and nearly 
10,000 subscribers. He assumed charge 
of the company’s New York City agency 
last February. Lee J. Wolfe, actuary, 
is temporarily in charge of the New 
York office. Mr. Dwiggins formerly 
represented the Bankers in Chicago, 
and was at one time Chicago manager. 
of the Central Life of Iowa. 


Are Providing Beneficiaries 


Uncle Sam’s new method of insur- 
ing the lives of soldier boys is proving 
a great aid to Cupid—at least those 
are the indications at Camp Dodge, 
Des Moines, where national army men 
of Illinois, lowa and Minnesota are be- 
ing trained. 

Many of the soldiers started out to 
make their girl friends or fiances bene- 
ficiaries under their new policies. The 
officers ruled such beneficiaries illegal. 
The soldiers are determined that some 
shall get the benefits. Hence a sudden 
demand for furloughs among the reg- 
iments and increased business at the 
marriage license desks in the “old home 
town.” There are many benedicts at 
Camp Dodge these days. 


Selling Sense 


An agent who works a good deal 
among farmers says that he finds it 
hard to get them to concentrate, espe- 
cially if the interview is out in the open. 
In order to focus the farmer’s attention 
he uses a pad and pencil. By a few 
simple figures the proposition is made 
plain, and—please get this—the pre- 
mium is written very small and the 
amount of the policy is written in very 
large figures. This agent makes it a 
point to know the farmer’s hobby. If 
it is hogs, he talks hogs, and acquaints 
himself in advance with the latest price 
quotations on hogs. If it is a cattle 
man, he talks cattle. Ifa grain farmer, 
he knows the latest grain prices and 
the market tendency. This meets Mr. 
Prospect at a point of personal interest, 
and the familiarity with prices and con- 
ditions establishes confidence—Fidelity 
Field Man. 





Cry of Overwork 
Is But a Myth . 

















When a man gets under par and he 
doesn’t feel well, his first thought usu- 
ally is—under his wife’s suggestion— 
that he has “overworked.” So that is 
what. he tells his doctor. It is the un- 
faltering truth that it is the rarest 
thing in the world for a doctor to find 
that anybody actually has overworked, 
although sometimes he acquiesces in the 
patient’s idea to that effect. The trou- 
ble usually is from bad diet, lack of ex- 
ercise, late hours or worry. The aver- 
age person—business man, housewife, 
college student or what not—can’t over- 
work, if he takes ordinary rational care 





of himself. Let a person get enough 
sleep, enough—and not too much— 
nourishing food, a moderate amount ol 
exercise, and a quiet mind, and he 
won’t furnish much revenue to a doctor. 
The remedy is so simple, however, that 
a lot of perghs refuse to adopt it.— 
Kansas City- Star. 


Life Notes 


The Farmers & Bankers Life of Wich- 
ita has entered Arkansas. 


Every member of the Hermitage district 
of the Metropolitan Life at Nashville, is 
the owner of a Liberty bond purchased 
during the last campaign. 


George W. Davie, special loan agent for 
the Northwestern Life, and a resident of 
Mt. Auburn, Cincinnati, died on Nov. 10 
in a Louisville hospital. 


Mrs. Edith G. McMillan, wife of Man- 
ford W:. McMillan, city manager of_ the 
Prudential Life at Milwaukee, died Nov. 
8, after a brief illness. Mrs. McMillan 
was 46 years of age. 


B. N. Coates, who has been assistant 
actuary for the California insurance de- 
partment for the past year and a half, 
has been appointed actuary for the Fra- 
ternal Brotherhood of Los Angeles. 


. M. Reed, formerly of Clarksville, 
Tenn., and H. S. Downing, formerly in the 
brokerage business in Nashville, have 
joined the agency forces of the Southern 
States Life at Nashville. 


Second Lieutenant George A. Hunt of 
the Connecticut Mutual Life who is in 
the headquarters company, 23rd Infantry, 
U. S. Regulars, now in France, has been 
assigned to special work in signalling 
and electricity. 


The plans for the new ten-story build- 
ing of the Lafayette Life, at Lafayette, 
Ind., have been completed and contractors 
are now preparing bids. The completion 
of the plans was delayed by the death of 
an architect, who had them in prepara- 

on. 


Roy F. Clendenin, formerly of McClure 
& Clendenin, Paris, Ky., now representing 
the Northwestern Mutual Life, is com- 
pleting his half million in policies written 
this year. e made a flying trip to 
Louisville last week and wrote several 
big policies. 


Frederick Windsor Hubbell,. formerly 
treasurer of the Equitable Life of Iowa, 
but now serving Uncle Sam as an officer 
of Battery F at Camp Cody, Deming, New 
Mexico, has been promoted from second to 
first lieutenant. 


Lieut. Col. McKinley, who is in charge 
of the writing of life insurance on the 
soldier boys who are training at Camp 
Dodge, Des Moines, estimates that ap- 
proximately $30,000,000 will be written on 
the men at this camp. 


R. E. Lewis, cashier of the Richmond, 
Va., agency of the Mutual Life, has re- 
signed as secretary of the life underwrit- 
ers’ association of that city because of ill 
health, the doctors deeming it unwise for 
him to do any more work than necessary. 


William R. Holler, of Brooklyn, an em- 
ploye of the auditor’s department of the 
Mutual Life, was lost when the “Alcedo” 
was torpedoed, a few days ago, with a 
life toll of a lieutenant and twenty men. 
Holler joined the naval reserve this spring. 


Walter H. Batterson, grandson of the 
founder of the Travelers, has been ap- 
pointed one of the fifteen captains of the 
Y. M. C. A. campaign in Hartford. At the 
first mid-day luncheon of the campaign 
his team reported the largest number of 
people solicited, fifty-five Travelers people 
sau contributed $3,500 Monday morn- 
ng. 

The new ten-story home office building 
of the La Fayette Life of La Fayette, Ind., 
will soon be under way. The building will 
occupy the corner of Third and Main 
street and the plans and specifications 
have been forwarded to the contractors, in 
order that they may make their estimates. 
The company plans to occupy the tenth 
floor as its home office. 








Open in 


Office: 


11)1 Second Nat’l Bank Bldg. 
TOLEDO, OHIO. 





STOCK SALESMAN 


Good Territory { Ohio — Michigan — Wisconsin 
Minnesota — Indiana — Illinois 


Unless a selling proposition has real BACKBONE in it and behind it— it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 
furnish you with good selling propositions—with good commissions. We keep our men busy the year around. 


DRAPER BROTHERS 


Stocks and Bonds 


Office: 


11 South La Salle Street 
CHICAGO, ILL. 














Founded 1865 


THE PROVIDENT 


LIFE AND TRUST 
COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 


An insufficient income 
for their wives, and 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 


























ACTUARIES 


|) na F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 
COLUMBUS, OHIO 





_ J. HAIGHT 


CONSULTING 
- ACTUARY 


Hume Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 
Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
2@ COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 











J H. NITCHIE 
® ACTUARY 





Telephone 1223 A jation Buildin 
Central $462 19 S.LaSalleSt.. CHICAG 
A SIGTENHORST 5 
ti] 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO - 








REDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
804-306 Security Building 
DES MOINES, IOWA 
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Once an 


Illinois Life 
Man 


Always an 
Filinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COMPANY 


WANTS GOOD MEN Wants GOOD MEN 
AND ; AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


A HUSTLER 


Can Get a Direct General Agency Contract With 











Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 


Death Claims Paid $2,752,963.76 Good Territory Open 

















Another Year of Progress— 


Dec. 31, 1916 GAIN 
PRON ihe a pis sh DES co > $11,943,640 $1,664,007 
Surplus to Policyhelders . 1,141,900 133,149 
Insurance in force . ° 104,989, "362 15,392, a 


EUAGONEIP 5s es eres we. 0 4,485,710 597,02 


TheW ESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 



























= FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 


Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 


Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 

* 032,736.66 $1,880,784.30 $81,526,180.00 

Dec, 31, 1914 Dec. 31, 1914 Dec. 31, 1914 

$10,511, 6 " $2,117,222.79 $93,364,394.00 

Dec. 31, Dec. 31, 1915 Dec. 31, 1915 

$12,000, is is $2,336,639.97 cr sl, wn “ 
Dec. 31, 1916 
$14, 142, 052.49 $2, 708,397.65 $129,199,279.00 

, 1917 une 30, 1917 


$15,325,25339  $2841,209.49  $144'786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company — in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 




























The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the policyholders in 1916 
$3,536,233, of witeh $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kertucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 220-037 & is Building 
CINCINNATI, OHIO LEVELAND, OHIO 






















Are You Permanently E'stablished? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA - 





~ Capital $100,000.00 


J.O,. LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Jnsurance Company 
Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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)) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT «xc MONTHLY INCOME INSURANCE. 


=} 4 teal LATEST POLICIES AND AGENCY CONTRACT Satl:@7-\nes 
Openings OHIO IND. KY., and MICH. Write Columbus 



















CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President ; LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with th's prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 











